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World’s Records Made on 


this Keyboard 


On this keyboard operators have made the world’s records 
; f 


| for adding and listing 500, 200 or 100 separate checks. 
@ These records are shown in our book, “Champion Opera- 


tors,” free on request. 
@ Can you beat any of them—try it? 


BURROUGHS ADDING MACHINE COMPANY 


Block H Detroit, Michigan, U. S. A. 
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WE The » pena tvere le 
solicit cor- do business 
respondence throughout 
with dealers the world. 
desiring a Our custom- 
line of first ers are satis- 
class writing | fied buyers. 
. CABLE ADDRESS 
machines, SALETYPE. / 309 BROADWAY, | | Prices quoted 
both new | to THE 
and | TRADE ONLY. 
second hand | es 4, VOF AL Write us. 











Zs THELOCKE ADDER | THE BELL HOLDER'S 


The most beautiful, saleable, serviceable — made. 


~~ AE 

. _ oe ae Our “UNIVERSAL” LINE- 
The "tee ee, : I] A Isa idy! It's attachable to amy other holder (by clips BB), and works 
Modern oa , va ne ts ee equally we ell without a holder, just flat beside (or on) a note-book or ledger. 
— 4 gle turn of knob “'K"’ shoots marker ‘‘A"’ from bottom of page to top 
No spring action, mind you!); a very slight turn of knob drops marker from 


Business Necessity CAPACITY 999. 999. ry) | 
is 


The f s Calculating 4} hit ’ endorsed the ie 
world d lies flat (not slantingly) across copy—whether a single leaf or a 


r Rapid tat simp a able Twe 1 lels ; ox 


} 
| 
’ Write ft a | t is yf wanted a Pt tee 
' ae a WT reover the marker is NOT GE ARE D to any distance; it drops EX- 























er fin silver finish, $1 prepaid in “y, q 1 law book several inches thic 
C. E. Locke Mfg. Co, 189 Walnut St., Kensett, lowe 4] A AC TLY as far as you wish, marking lines toa hair's breadth, what- 
‘ | wii: fil distance apart. 
ek ¥) fa = Any of our 20 styles of Holders, : +4 each, prepaid 
4 Marker, ” 
BES T COP YING INK B any NS Sold separately or esgothed) 
| = rt F Ve make clamping attachments for nearly all makes of typewriters. 
1 y } 1 ordering, 
Enough powder to n n ike one quart, $1.00 | pes ple Holde “4 or sample Marker, to any listed dealer, on receipt of 50c, 
\ddress | K - | WRITE NOW! 
K. W. HENRY. BOX 391. CHARLOTTE, N. C. | ox a > BELL HOLDER MFG. CO., 453 W. Chicago Ave., CHICAGO 
———E_ ee —————— ; ~o 4 
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fin ORDER TO PROTECT OUR CUSTOMERS 


as well as ourselves, from being imposed upon by manufacturers of cheap imitations of 


Tengwall 


Loose Leaf Systerias and Devices 


we have adopted the ‘* Trade Mark’’ shown herewith. A certificate of registration of our trade mark 
for the word ‘‘Tengwall’’ has been issued by the United States Patent Office. This trade mark applies 
to Loose Leaf Ledgers, Binders, Files and Leaves. 
Other manufacturers are not entitled to use the name 
for our label with this trade mark. 


‘“Tengwall’’ for their products. Hereafter look 


Write us 
for 


Calalogs 


‘TENGWALI 
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THE TENGWALL COMPANY 


Ravenswood, Chicago 20 Thames Street, New York 
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TAPESTRY PILLOWS 


A New and Very Attractive Post Card Novelty 
Put Out by the Souvenir Pillow Top Combany 
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The Souvenir Pillow Top Co., 320 Broadway, New York, has 
added to its line an entirely new and very attractive pillow cush- 
ion which is represented in the accompanying illustration. The (J, 
Pillow is made of Tapestry Leather and contains fifteen well 
selected views and sayings, hand painted in oil, to represent a 


pene ee series of post cards laced together. The tapestry leather will 
not fade as the regular post cards are apt to do. The pillow 
is made up for filling, and is front and back stitched with leather 
fringe. It sells at retail at $1.50, at which price it gives prom- 
ise of becoming a very ready seller. The trade price is $9.00 
per dozen. @ Tapestry leather souvenir post cards are made 
by the same concern, which now has over I00 special designs, all 
beautifully colored, ready for the market. These designs includ- 
ing the “Sea Girls” series, sell at $18.00 per Ioo0. A sample lot 
of 100, assorted, will be mailed postage prepaid on receipt of 
$1.80. Additional information will be sent on application. 


THE SOUVENIR fILLow TOP CO. 


320 BROADWAY NEW YORK 
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“Try a Hotchkiss and 
You’ll Buy a Hotchkiss” 


Whenever you need something to taster 
papers together, and you want the work 
SECURELY, NEATLY and QuICKLY DONE 
you'll find that nothing quite equals the 
HOTCHKISS—a machine which 1s _ per- 


fect because of its wonderful simplicity 


The Hotchkiss No. 1. The Hotchkiss No. 2. 


Hotchkiss Automatic Paper Fasteners and Tag Machines 


: are fool proot Pheir strong and scien 
tific construction appeals to all business 
a hest 


men, bankers and accountants as the 













t- esse device made for all purposes, office, store 
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he «ssn r school , SS ee aaaanal 

ime sy) factory or school use ~ 

<a @ Not only a business necessity but made SeeEE et eLeeeREeTREE HEEL ELEEMEELLL VRE 
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y | \ een SANT handsomely enough to be an ornament to y ; 
~~ AS Vay areas ‘Vb , , : 
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CURWENSVILLE, PENNA., U.S.A. 
“* The Sun Never Sets on the Hotchkiss’ 
ee a ee oe eee aoe Automatic Tag Machine. 


‘> i : a ove 
every country, for all kinds of fastener purp 


Alex. H. Irvin Company, Inc. ye 
Cetomnalc Sag. / Machine PAT-D 


—9 





The Hotchkiss Ne. 3. 
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Show Your Complete Line 


at the 


FIFTH NATIONAL 
BUSINESS SHOW 


MADISON SQUARE GARDEN 
NEW YORK 


October 27th to November 3d, 1906 


YOU CAN’T SHOOT 


into a flock of 200,000 ducks all bunched together and not “bag” some of them. That 
would be absolutely impossible if you use good ammunition. 
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Neither you exhibit your goods to 200.000 Business Men, Station _o™ > Appliance and Specialty Dealers from all parts of this 
ountry, ALL Vv ITALLY INTERESTED in what you have to a ¢ ithout bagging a bunch of NEW CUSTOMERS. All the 


Leading Business Men—Stationers—Office Appliance and 
Specialty Dealers will be there to See—Investigate—Learn 


Now is the Time to Arrange for your Space 


You would have a strange product if you couldn't make some NEW BUSINESS 
CONNECTIONS OUT OF 200,000 INTERESTED ATTENDENTS 


q Leading Manufacturers will be there with their Line— 


Write Today for Full Particulars 


COCHRANE @ PAYNE, Managers 


Telepone, 5939 Cortlandt 1735 Park Row Building, NEW YORK CITY 
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The Improved Majestic Ledger 








EASILY THE BEST LEDGER BUILT 


The great strength of the mechanism, the expansion of over 100%, the handsome binding and the perfectly formed 


aluminum back—light but strong and durable—are features of the MAJESTIC not existing 


ST. LOUIS Sisher @ Trussell Mfg. Co. NEW YORK 
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in other ledgers 
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BERKSHIRE 
TYPEWRITER 
PAPERS 


The best and most complete line manufactured. Cover every need for extra light, 
light, medium and heavy papers, including the best and cheapest fabric surfaced 
papers in the market. @, A New Line of seven fabric finished papers, all white, 
just out. @, Berkshire typewriter papers are the best for every dealer to handle, 
because they are strictly reliable, give perfect satisfaction and therefore sell rapidly. 











Write us for samples, select the various papers best suited to your trade and send us your orders. 
We will furnish sample books of the papers selected, with your card on cover. @ Please consider — 
your entire line from one source, in one shipment and put up in boxes of uniform style. This should 


interest every enterprising dealer. 


EATON-HURLBUT PAPER COMPANY 


TYPEWRITER PAPER DEPARTMENT 
P. O. Box 732. PITTSFIELD, MASS. 
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Absolutely f 
Demonstrated 


The World’s Championship and the 
American Championship Trophy 


offered by the publishers of 


“OFFICE APPLIANCES” in the speed contests at the National 
Business Show, Chicago, were won by Miss Rose L. Fritz, on the 


UNDERWOOD 
TYPEWRITER: 


Ry bins all previous records. Three out of the other four contests entered 


were won by UNDERWOOD OPERATORS 
This proves absolutely that our claims 
for Underwood speed and accuracy are 
fully warranted, and it should convince 

you that the Underwood Typewriter is 


the machine for your work. 


Certainly you will never get the best results from 
your Typewriter Department until you own one. 


UNDERWOOD TYPEWRITER CO. 


241 BROADWAY, NEW YORK 
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Branches in all principal cities 











OFFICE 





APPLIANCES 

















Fay-Sholes 


Typewriter 


Butge Guide—Makes Paper Feed Smoothly 


Piaten Lifter 


Left Paper Finger or Guide el ~~. 
wah 


Pei h Tells “Where” 
cinter That Always Tells “Where a 
Left Margin Stop 
Tab Stop 


Scale Pointer 


Shift Lock 


Left Shift Key 


Line Lock Release 


The Fay-Sholes is the original ‘‘basket shift” type- 
writer. The basket upon which the type bars are 
mounted, and which is contained inside of the machine, 
shifts for capitals or upper case characters instead of the 
carriage or platen. On the Fay-Sholes basket shift, the 
motion (distance the basket travels when being shifted 
is adjusted at two points only, and when once adjusted 
stays adjusted the entire life of the typewriter, no matter 
how hard it is used or how 
much it is abused. While 
on carriage or platen shift- 
ing typewriters there are 
from four to eight points of 
adjustment, almost impossi- 
ble to keep in accurate con- 
dition. All good typewriter salesmen and repairmen 
know that when the motion isin proper shape the capitals 
and small letters align properly, and that when the motion 
is out, the alignment is gone. 

The Fay-Sholes is the original interchangeable car- 
riage typewriter, and is to-day the only high-grade, 
standard machine that has a system of absolutely inter- 
changeable carriages. That 1s, any Fay-Sholes type- 
writer will accommodate any Fay-Sholes carriage, and 


SALESMEN 


NEW YORK OFFICE, 287 BROADWAY 






One wide-awake hustler in every County 
to take orders for easy-selling Favy-Sholes 


WANTED itis 





— Line Space Lever 





Line Space Gauge for 1, 2, or 3 
Spacing 


Right Paper Finger or Guide 


Detent Brake for Writing on Ruled 
Lines 


Right Margin Stop 


Right Release Lever and Tabulator 
Key 


Ribbon, Either Regular or 2 Cotor 


\ 


\ 
‘ 


Right Shift Key Ribbon Reverse 


there are five different widths to suit the requirements of 
every office, and any typewriter operator can use any one 
or all of these carriages, as they are not special attach- 
ments, but part of every regular Fay-Sholes type- 
writer. Anyone can lift one carriage off, put another on 

no expert adjuster needed, no tools required, no tim 
-carriage and machine can be bought separately 
A machine bought five years ago will fit a 
carriage made to-day, or vic« 
versa, and all Fay-Sholes 
carriages run on frictionless 
wide roller bearings. Ther 


reasyrodsor groove 


wasted 


or together. 


—_ 


Liberal proposition to a re« 
Write today. arenogy 
Ment ‘ . 
¢ | 
| 


7 


to Keep clean, oil 1S never 


used on a Fay-Sholes car 
riage, So there is none to soil the hands or spoil the work 
The Fay-Sholes carriage does not shift, bob or jum 
y across the machin 
h from its path ove 
Fay-Sholes carriag« 


is five or ten years old 


It travels steadily, easily, noiseless! 
not varying a thousandth of an in 
the type’s printing point, and th: 
runs the same when the machin« 
as it does when it first comes out of the shop 

These are some oi the things that assist in making 


the Fay-Sholes typewriter the fastest machine built. 


MAJESTIC BUILDING, CHFCAGO, ILL. 





























KEY the Cove 


OFFICE (APP)IANCES 


—. 


















Some man above you may 
have five times your salary 
but in all probability you bea 
him home to dinner every 


night in the wee 
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UIDING the Interests of Manufacturers, 
Commercial Stationers, Office — 
ance Dealers, Salesmen and on- 
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The Office Appliance Dealer 


Is He a Commercial 


cialty Man?—Their Greatest Hindrance 


Stationers’ and Manufacturers’ Convention. 


Phe casion of the Second Annual Convent 
of Stationers a Manufacturers, held during the 
week f June 18 at the Hotel Astor, in New 
York City, Was an event where the ‘‘stationer’’ 
anc particularly the ‘‘commercial stationer’’ 


got together with his co-workers in other locali- 
learnil g of the benefits of co opera- 


+ e for th 
tieS ior ne 


tion and unity. He was able to have a good 
time in the greatest city in America and for a 
time forget his labors and petty annoyances of 


is n oflice for the more important topics 
relative to the general improvement of the sta 
onery and office appliance business. 

OFFICI APPLI was represented ‘ 
f its publishers and assisted by its New York 
staff In this issue we have embodied a few 
items of interest gathered at the convention, and 
isplay some tew p res that will please all 
uur readers—particularly the stationers, and at 
l Sime time Work as an object lesson to the 
balance of our readers in independent lines. 
Much good work and many benefits were at 


by members and bodies connected with 


the Nationa 


Association of Stationers and Man 
ifacturers, and w hope this same spirit will 
spread to all the branches covered by these 
7 


Why We Were Interested. 


Why were the publishers of this paper inter 
ested e! gh to attend this event and to devote 
the spa we have in this issue to this national 
necting Because we believe, and we know, 
hat aside from the larger cities it is among just 
hese where the office appliance manufa 

rs of the present, al d more so of the future, 
vill lo for sale gents for the dozens of 


‘ 


i ces and supplies that are 


d by them. 


to be handle 


Ever the larger cities it is no uncommon 
ng ! fir ommercial stationer han 
lling an adding machine, a typewriter, filing 
evices fice rniture and specialties of all 
il is 
Watch the future tor the development of this 
dea, and one will readily understand and appr 
clate the value 1f Orrick APPLIANCES o ft 
modern OFFICE APPLIANCE DEALER, pop 
arly known as the COMMERCIAL STATIONER 
Don’t misunderstand us. Typewriters, add 
ng machines or ce furniture are not to be 
indled ALL stationers. Most all ‘‘commer 
stationers’’ wi time. The manufactur 
g worl now sv producing numerous new 
lels ! ngs and some of them ar 
going to be satisfied with representation b cal 
mercial stat rs, while others will matr 
tain the their own agents or repre 
’ « H the production of poy ir 
gy ls in thes nes at popular prices will, if 
hing else, make it NECESSARY for these 
npanies to be satisfied with having a con 
stationer ndle their commodities 
What is more, the modern office appliance 
ealer ercial stationer, will, in tl f 
stud more losely the require ments tor 
I handling of these mechanical off 
ess S supplies, and they will direct 
cir eff gs ir ! proper salesn en for the 
S ssful handling and selling of then 
The Troubles of Today. 
At tl nresent time most of the commercial 
stationers of the try are hampered and tr 
bled from a lack of securing the right kind of 





Stationer, 
to Success 
men—Men Who Understand. 


saiesmen or 
ments, but as 
better understood, 
shall be remedied. 

The publishers of this paper have a means and 
a plan under way that will the commer- 
cial stationer and that ich to broaden 


managers for these special depart- 
the field 
will and 


and as 


fault 


time ypoes vv, 


becomes this 


assist 
will do mi 
the usefulness of these new office appliance deal- 


ers, and at the same time greatly benefit and 
assist the manufacturer 
Let the commercial! stationers watch this field 


of opportunity in the handling of adding ma- 
chines. Let them study the possibilities for the 
writing m let them under- 
stand what the from a properly 
handled office furniture specialty depart- 
ment. 

Let the manufacturers of these several lines 
understand that in many cases the commercial 
stationer of a certain territory would make a far 
better agent for them, if they could ‘‘get to- 
gether,’’ but also let the manufacturer under- 
stand that the commercial stationer, as his rep- 


9 and 
returns are, 


al d 


sale of achines 


resentative, must be encouraged; must be 
‘shown how,’’ and with a little patience and 


the use of some thought, these same stationers 
will prove themselves paying satisfied 
and enthusiastic customers. 
Educate the Dealer. 
Possibly the gre atest trouble the 
stationer has to contend with today is in the 
‘‘understanding’’ of the line represented. Oft- 
times the head of the house thoroughly appreci- 
ates the possibilities for the sale of the goods, 
realizes the large profit, and can successfully 
sell the line himself he cannot attend 
to this himself, it is the getting of fellows who 
knocked 


agents, 


commercial 


but—as 


‘f‘ean understand’’ that has many a 
valuable agency into failure and loss to both 


parties. 

We believe that the average manufacturer of 
office appliances, be it typewriter, adding ma- 
chine, loose-leaf device, or other mechanical spe- 
cialty, is and has been for so long ‘‘ overwhelmed 
with orders’’ from the world’s vast field that 
he is inclined to forget the individual wants of 
his agents in the commercial stationery line, and 
is satisfied to lose one customer, rather than take 
give the yn to properly 
the faults and holding the old 


att ; 
ittentit 


the time and 


smoothir g over 


customer, which is usually a misunderstanding 
of the goods. 
The publishers of Orff! (Pp CES have 


given this situation a critical ex- 
amination, appreciating these faults as described 


life st idly and 


by dozens of these same fellows who have con- 
vened in this their annual convention. We have 
met many of them face to face in their own 
stores, watched them and their selling forces. 
We have made experiments among those who 
pretend to represent s h lines pewriters, 


pliances, and 
question of 


adding machines and other office ay 
+; +} 


we have met this great ques 


proper representatior The question of finding 
nen who krew what th were ta king about. 
The question of having men in stores who eould 
| an order for the house when it actually 
came to them. We ften w essed a cus- 
ner who came to } s practically decided, 
who had his w ng decis ‘knocked 
gher than a kite’’ fr he inefficient selling 

vers of the salesma1 

A Big Field Opening 

Phe pportunity presented t t commer- 


a Typewriter Dealer, an Adding Machine Agent, or a Spe- 
The Finding of Sales- 


cial stationer of the future, more properly 
described as the office appliance dealer, will be 
far more interesting than it is at this writing, 
and this publication is one of the few journals 
that will assist in bringing the manufacturer 
and these fellows together. We will show to 
the manufacturer the drawbacks the sellers 
are meeting, and we will give the seller an op- 
portunity of improving the selling conditions. 

Watch our efforts. Keep posted on the devel- 
opments in these lines, for they will, some day, 
bring you in dollars, where now you are satis- 
fied with half a dozen dimes, 

OrriceE APPLIANCES is published monthly. It 
leaves the press every four weeks in an inviting 
dress. Its departments are well taken care of, 
and the topics discussed are bright, newsy, yet 
condensed, An ideal paper for a busy man. 
There are other papers appealing to some for 
other branches of their business that we do not 
cater to nor ever will we. These other papers 
should be supported and encouraged by these 
selfsame commercial stationers who subscribe 
to this journal. However, we believe there is 
much to interest the modern commercial sta- 
tioner and the coming ‘‘ office appliance dealer’’ 
to be found monthly in the pages of Orrice 
APPLIANCES, and we are going after each one 
of them, that they may enjoy some of the fruits 
of our labors. We want all of their encour- 
agement by subscribing, and although our store 
of knowledge does not cover every subject in 
the lines handled by stationers, still we shall try 
to keep track of the modern office appliances, 
and we shall be pleased to assist any and all in 
becoming properly enlightened and _ properly 
placed with agencies. 


Successful Men Are Busy Men. 


Our paper appears once a month. The average 
commercial stationer is always glad to get it, 
and many look for it. In interviewing many 
successful commercial stationers, the fellows 
‘‘who get the business,’’ in the various larger 
cities, we found that a ‘‘weekly’’ trade paper 
‘‘eomes too often’’ and the average subscriber 
to such a paper fails to get the benefits his sub- 
scription entitles him to—for want of time. 
For some lines a semi-monthly paper is often 
enough, and for others once a month is better, 
and more thoroughly pleases the ‘‘ busy fellow.’’ 
This is the man to whom we are laying our 
greatest energies, because he is a successful 
man, and a successful man will support our 
advertisers better—the manufacturers. It is 
these fellows who quickly appreciate the ‘‘op- 
portunities’ for making money—for their 
houses, themselves and the makers. 

Let the typewriter manufacturer appreciate 
that the coming successful office appliance dealer 
is interested in his line just as much as he is 
interested in loose leaf systems, for the reason 
that both devices for commercial work are USED 
BY THE SAME MAN, and in many instances 
purchased in the same store. Here again, and 
more so in the future, the adding machine manu- 
facturer is interested, as is also the filing cabi- 
net manufacturer and he who makes carbon 
paper and ribbons. All these goods are used 


by one man, and the entire trade is affiliated one 
with another—in some parts of the country 
more than in others. 
Industries Co-operating. 
As a partial indication of these conditions it 
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will be noticed that the convention which just 
closed in New York was made up of stationers 
and MANUFACTURERS. Among these manu 
facturers were many who are well known and 
who make thousands of dollars annually from 
both the stationer, the typewriter dealer and 
and it will not be long 


adding machine agents, 
Ti 


hefore many more of the office appliance manuf 
turers will be joining this and like associations 
for the furtherance of their interests among the 
commercial stationers. This of course will not 
come about until the office appliance manufa 
turers have become more plentiful, their supply 
more even, their agencies more largely distrib 
uted and their manufacturing plants better able 





OFFICE APPLIANCES 


to handle more orders than they can accept t tamily of reader ect e montbly. Uur fr 
the present time. not all stati rs, tC all ty De r 

It is the knowing of these coniiti i salesmen, not all adding machine or st 
ippreciating them a few years ago that Offices en, but o1 g fan it i vs . 
Appliances’’ was thought of and originated, ar ts have 
the success of this publication withi: period ne W 
f but tw ears is ample proof tha ‘ ow \ bser ( Ay i 
what we re taiking about Conditions ter r year wb e ¢lass f 
ago are not the conditions of today minal s st ir es 

An Invitation. se Mr, = ee 

If you ire not already a subscriber I this é ” ra is fa thf, zs vit 
journal come with us now, at a time when ther thout fav P = ges oe 
s so much ‘‘doing’’ and t is so easy ft r missio: j r ae 
earn and enjoy some of the benefits r larg (Chicago, .J . ~ 3 


The Dignity of Typewriter Salesmanship 


Sunday my friend, the 


In church the other 
mistake to re 


Dominie, asserted that it was a 
gard effective spiritua] rebirth a monopoly of 
the Christian religion, as it had been the best 
product of all religions in all ages, though ad 
mittedly reaching its highest type under the 
present dispensation. 
‘*If only our missionaries would preach that 
doctrine to the benighted heathen they might 
live longer, though they would probably star 
winning a martyr’s crown,’’ 


I 


less chance of 
thought, but what 1 said 
ward was 

‘*My friend, | believe you, but how iong 
you expect it will be before the heresy hun 
if’’ 


to the preacher afte 


; 


ers 


get your hea 
‘*That is no concern of mine,’’ he replied in 

i manner that precluded further argument. 
The typewriter salesman is a missionary 
,* 


business men and methods benighted, but it is 


not well for him to assume that all the busines 
done, before the writing machine came to lessen 


the labors and vastly increase the extent of 
commercial correspondence, was don wrong 
It is true, nevertheless, that the successful 


typewriter salesman must be very thoroughly 
imbued with a sense of the value of the type 
writer to the business world Ile has a legiti 
mate right to this belief, which, under condi 
tions that every salesman has met, is very com 
forting to fall back upon as a buttress to self- 
respect, for occasions will arise when 
treated with scant courtesy, or classed with the 


shoestring peddler 


he is 


wandering book agent and 
a £ 


It is his own fault, however, if he continues to 
rest under such classification 
Business Builders. 
It is not necessary to enumerate what th: 


typewriter has done in developing modern busi 
ordinary 


ness—how it has made possible to the 


business house thousands of transactions by 


mail, from the first inquiry to the complet 
sale, which, without it, would have been imposs 
ble, owing to the vast expense of the volumi 
ous correspondence involved, if undertaken wit 
pen and ink; how in this way it has reduce 
distances and bound the world together to 

extent even greater than the telegraph and 
telephone; how helpless and entirely at a 
the world would be without it even for a singl: 
day; how communication would be 1 ar 
the wheels of business 
sary to recite all this in or 
of writing machines an idea of the importan 

of the industry he has the honor to represent. 


} 
clogged it is n neces 


rder to give the selle1 


ind to furnish him with an effectual] ‘‘ come 
back’’ to the thoughtless, iraseible business mar 
who would consign him to outer darkness, along 
with the other ‘‘agents and beggars not a 
lowed.’’ 

He is able to say to such a one 

**My dear sir, whatever your attitude shall 
toward me individually, the fact remains that th 
world cannot get along, nor your business get 
along, very far, without the typewriter, and one 
day you will be obliged to treat with me, or 
with some other typewrit: r salesman. in a duly 
respectful manner for the purehase of our 
goods,’’ 

This comforting assurance should put firmness 
into the knees and stiffer ing into the backbone 
of the discouraged, unconfident typewriter sales 
man, if such there be , 


By M. T. Frisbie, Advertising M 


anager L. C ik 


Smith & Bros. Typewriter Company ~ ctype os : 
ewer, Dut i ha ge A DUSInNess ba 
sented by il at the end the 

When, in addition, the salesman is abls Vhich of these ses salesmen is 
ffer the latest products of typewriter genius ntageous é ‘ \ ‘ 
~r ~ —s . 
with automatic devices for billing, tabulating, ither be nt 
indexing, ete., and keeping al he records ¢ 
| 5) ; eeping ull the r oras I ihe salesman bh turn down 
mplex modern business systen he is still f 
( icai pleasal \ i brim ’ 
espect of the possibk : er hi 
lis not g e business 
his own t S 
I u 
rel n 
CT I 
1 g hie i yy 
i WiLOs is is 
: — 
v’s prod 
‘No, j 
turai w ¢ 
Lut 1 5 
rding ry’ is 
inshiy \ 
l fact 
at 





What the Records Show 











OFFICE 


APPLIANCES 


11 


Annual Convention of the National Association of 
Stationers and Manufacturers 





stationery convention rer’s report was aiso read, showing receipts 
as very little that was stationar $1,177.72 and expenditures $649.56, with cash 
| was hustle, bustle, bustle and go, n hand $528.16. Against this there was an out- 
g and a jolly ha-ha from Monday standing liability of $200, thus showing a bal- 
morning until late, very late, Thursday night ince of $328.16 to start the new year with. The 
When New York City opens its arms and extends iuditor’s report was read, confirming these fig- 
its hospitality invariably absorbs its wel res. 
ome visitors in its busy vortex, to disgorg« the committee lentials reported as to 
them at length, tired and weary, yet with a fee the delegates and alternates attending the meet 
g of satiated pleasure and a deep sense of ng, and the committee on location recommended 
gratitude for tasting so fully the joys and hat the next annua convention be held in St. 
ghts of ‘‘ good old New York.’’ Paul, Minn., on Monday, Tuesday, Wednesday 
Many of the stationers began to arriv: and Thursday, June 10, 11, 12 and 13, 1907. 
the Hotel Astor on Saturday, more dropp¢ Mr. Fletcher B. Gibbs gave an admirable ad- 
Sunday, but on Monday whole delegations lress on organization of | issociations and 
appear l, and Mr. W. E. Smith, the se retary, the feasibility of having gs] il organizers. At 
and his assistant, were kept mighty busy taking was so full of helpft ghts a ive topics 
n the cash and handing out the badges and coupon that was unanimously esolve that it be 
oks The badges were exceptionally hand printed in pamphlet form and a py sent to 
me and fit to decorate the members of a Le every member of ever association in the 
gion of Honor. Each was a gilded pendant with country. 
1 similarly glittering crossbar, whilst the sepa This conclude business eeting, and 
rating ribbon was white, purple or crimson, at verybody made a start for the dock for the 
ording to whether the wearer was a committee trip to Coney Island. On account of an acci- 
man, a delegate or a visitor. Accompanying the lent the originally chartered steamboat John 
lges was the pon book. The cover was of Sylvester was unavailable, and the small steamer 
d morocco, appropriately lettered in gold, and Isabel was substituted. Fortunately the rain 
1e | s were bound up and placed withir leared off and the wind died down, or the trip 
na st attrac manner. Here were tickets to Coney Island might have been memorable. 
for ree incheons, a steamboat trip to Coney The boat was antiquated, cramped and slower 
il } 1 dint there, all the attractions at than the slowest stationer that was ever sta 
Luna Park, al tomobile ride, theater party tioned anywhere The trip afforded the visitor 
, last but not least, a banquet ticket at the i fine view of the har front, ar when Coney 
lote Astor. Following the coupons was a was reached a dry gry crowd hastened 
t norandum book containing the names ishore [The vari i ns of Steeplechase 
National Association and many handsome Park and the Bowery were passed heedlessly by, 
s of interiors of the Boorum & Pease fa for dinner was waiting Luna Parl A regu 
I WW is to be congratulated on the ‘‘ get ir shore dinner was ser l in fine s Every- 
D f this excellent souvenir, truly an attra hody, and there wer j did stice to it, 
seful memento of the convention, ar xcept possibly Mr. F \ Kurt f Baltimore, 
h eve one gladly admitted was ex vho would insist on pying a balcony scene 
heap the price asked, $10. ind attempting to mal 1 speech. His efforts 
\ floc the Hotel Astor was devote ere greeted with deafening applause and laugh 
t ses of the vnvention, and all Monda er, the clashing of crockery and glassware 
ifternoon the corridors and rooms wer for who wanted to hear a speech when Coney’s 
fille a happy greeting throng of stat ttractions were waiting? ‘The dinner over, all 
ers from all over the country. The only thing ispersed amid Luna’s marvels a! illumina 
which the entertainment committee could not exer ns. What the visitors saw ar would fill 
ise control, and which threatened to mar the s volume Let s draw curtain and softly 
ess of the convention, was the weather. J r say ‘We know; we know; they had 
Pluvius was in scendancy, but even lows 1 good time! 
ng clouds and heavy showers could not damp W he Sergeant-at-Ar Brooks genial 
the manifest enthusiasm and cheerfulness giant guardian of the onvention. rubbed his 
P es, and Tuesday morning wher epy eyes on Wednesday n rning the sun shone 
ent n came to order there was a splendi splende ntly and the _ 5 lea i exhila- 
iting There was air tendance to 
\fter the Rev. Mr. Eckmann had dé en to an interesting report f Mr. Mittag, 
Mr. Goodwin, vice chairma f of the members of mittes n miscel- 
Alderm« omed the convent laneous items This was f I addresses 
City and extended to them the free by Mr. C. H. Mani and Mr. 
Mr. Theodore L. C. Gerry follows Abner K. Pratt, of B t Has My 
ising address in which, Loeal Association A’ plist ! Mr. Ed- 
tainment committee, he we vard R. Willian Minnea : und = Mr. 
and briefly alluded to the Mover, of Omaha, ‘Al i idere’’ 
and good feeling which had f St. Louis, M la L ilso read 
the rmation of the associat papers on the mi rhe nominating 
I ed that as the years r on mittee mad rable dis 
jatis would grow in numbers and ission he whole 
and he then handed the ga ! s deration 
f authori the national president t | rsday 1 o 
l A. Sch { ore ft ent ttee got 
Schl xpressed his pleasure . lly r dele 
g He gs] f the aims r gates and guests bher : is they 
ing a pg nose prese to | st ed off on a obile triy p Fifth ave- 
1 wor! forming new rgal to Riverside « i ( } Be- 
ring nes, and y fore star gf phot f the 
er acquainted with each other cupants f ach tures on 
rts of the mittees on blank | hing } m! \ after 
rniture giassv e, and pen and pel a est of 
read It was resolved that a copy iri re theater 
r i Mr. Fle her B. Gil t' New ) ( r Again 
rnished to the lead pen ‘ photog liberty 
r their tion on the same the pnerte 
tees on inks | rsda a fairly 
g g iscellaneous items y ! ble ssion took 
ilso r , when the meeting adjourned for , Mr. 
At the Tuesd fternoon session the secr rson P. Harris g } ‘<The 
tar report was su mitted, showing receipts t’r ince f ! Trade |} I 1} minating 
$9 $98.02 I reas mmittee made its rey Dn t pl nted the 





names of Mr. Mann and Mr. Gerry as nomina- 
tions for president. The motion was put to the 
vote and Mr. Mann was unanimously elected as 
president. Mr. Mann thanked the convention 
tor the honor conferred on him and the meeting 
adjourned until the afternoon. The afternoon 
session was prolonged by the reading of papers 
held over by the time consumed in the election 
of officers. Mr. Ellweed Pomeroy read a paper 
on ‘*The Maintenance of Price by Manufac- 
turers’ Contract.’’ Mr. W. F. Schmeltz gave an 
address on ‘‘ Freight Classifications,’’ and after 
listening to a paper from Mr. Emory Davis on 
‘‘Inkstands’’ the convention adjourned sine die. 

The banquet was held at the Hotel Astor in 
the evening. To say that it was a success is 
almost needless. About 400 members and their 
friends were present and a most enjoyable eve- 
ning was spent. Once more the photographer 
discharged his fireworks, the orchestra struck 
up and the feast began. Every one joined in the 
choruses of the songs, and then came the 
speeches, presentations and cheers. Appropriate 
gifts were made to the outgoing president, Mr. 
Schlener; to Mr. R. J. Smith, the secretary; to 
Mr. Brooks, the sergeant-at-arms, and golf cups 
were also presented to the winners, Harry Grow- 
tage and H. B. Burrows. The singing of ‘‘ Auld 
Lang Syne’’ closed the banquet and one of the 
most if not the most successful meeting in the 
history of the Stationers’ Association was 
brought to a happy termination. 


STATIONERS ELECT OFFICERS. 

The officers and directors elected by the dele- 
gates to the National Association of Stationers 
and Manufacturers during the week of June 18 
at the Hotel Astor, New York City, are as fol 
lows: Officers. 

President—-Charles H. Mann, Wm. Mann & 
Co., Philadelphia. 

First Vice-President—Frederick B. Towne, 
National Blank Book Company, Holyoke, Mass. 

Second Vice-President—D. 8. Sperry, Brown, 
Tracy & Sperry, St. Paul. 

Third Vice-President—Millington Lockwood, 
Buffalo. 

Treasurer—Abner K. Pratt, J. L. Fairbanks & 
Co., Boston. 

Auditor—Robert D. Patterson, Buxton, Skin 
ner & Co., St. Louis. 

Secretary—Charles H. Marshall, William Hos- 
kins Company, Philadelphia. 

Directors from Stationers. 

Charles A. Stevens, Stevens, Maloney & Co., 
Chicago. 

W. 8. Gilkey, the Brooks Company, Cleveland. 

Theo, L. C. Gerry & Murray, New York. 

John A. Schlener, John A. Schlener & Co., Min- 
neapolis. 

William J. Kennedy, Skinner-Kennedy Sta- 
tionery Company, St. Louis. 

C. E. Falconer, V. Falconer Company, Balti- 
more. 

Samuel Ward, Samuel Ward Company, Boston. 

Joseph Levy, Joseph Levy & Bros. Company, 
New Orleans. 

W. B. Carpenter, W. B. Carpenter & Co., Cin- 
cinnati. 

W. H. Kistler, W. H. Kistler Stationery Com- 
pany, Denver. 

Directors from Manufacturers. 

James Logan, United States Envelope Com- 
pany, Worcester. 

F. C. Bingham, Boorum & Prase Company, New 
York. 

W. H. Hopkins, Globe-Wernicke Company, Cin- 
cinnati. 

F. O. Mittag, Mittag & Volger, Park Ridge. 

William Rodiger, Sanford Manufacturing Com- 
pany, Chicago. 

R. B. Wilson, C. 8. & R. B. Co., Chicago. 

M. E. Heise, Langfeld Bros. & Co., Philadel- 
phia. 

Cc. K. Wadham, Z. & M. W. Crane, Dalton. 

H. B. Brooks, Cooke & Cobb Company, Brook- 
lyn. 

Ad. Heymann, Eagle Pencil Company, 
York. 


New 
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THEATER PARTY, NATIONAL ASSOCIATION OF STATIONERS AND MANUFACTURERS—“REVUE OF NEW YORK,” NEW YORK ROOF GARDEN, NEW YORK, JUNE 20, 1906. 
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BOAT RIDE TO CONEY ISLAND, NATIONAL STATIONERS’ CONVENTION AT DOCK, WEST 35TH SIT NEW YORK 
NOTES FROM THE STATIONERS’ CONVEN- he ir he belonged, for his pillow seemed to ent committee. The intry at large N 
TION. iviga nsiderable during the night. presented, and se who staved behir 
| this time ft t ‘many good hir 
The Night Before. . * * as ; , ‘ 8 ? - 
, ssed,’’ no eatables, drir 
rave » ,_= (der PPI r¢ takes nsider: le prid 2 : 
fhe fun commenced Saturday, June 16, at A rc ; k or t] leral pI sight-seeing opportunities, but in the p 
; P ’ ts design—the ‘°° ke or » cove an & V} ie | 
3 p. m., in the station of the Wabash railroad, — ' J Sue cover—as ies and acquaintances one is able t 
: he were able to allow a few copies to circulate . 
when the two special Chicago sleepers pulled out the 1 : H t} ch a gathering, and the amount of good 
for New York bearing a delegation from St. + - "Keve’? 6] S anear sere ete ear rasps from meeting so many in their ov 
" . ! oni te ey i were "vidence an > . 5 a" = 
Paul, Denver, Omaha, Chicago and other middle on moys ue ro =s —— work 
~ ; which seemed to unlock considerable gavyety : 
West cities ; . , yet! . © «# 
e6«-s luring the trip. The Waterman pens were not ) ’ 
. — . . ‘ nve st nex ~ 
the only things that were opened. Friend Rodi , 
Some comment was made on the suggestion of ger had some ink just suitable for the occasior 
the national secretary inviting the delegates to a te 
bring their ‘‘ wives,’’ and a number took excep - 1 to in oe 
. . — 7 “rr er MANAVC*C oO Kee to himse! uring 
tion to this, although those from Salt Lake City _ ay : Manag mOC] i a 
. . . on > “, mat rt the Trip 
were quite willing. Those of them who did bring - —_ oe @ « 
their better halves were glad of the opportunity TI , he! 
: ‘re vy - 1@ other gentieman w » ** behaved 
presented, c-Fes 4... yecvad eet ee 
* *« « himself very properly, and tended to give th 
halance of the crowd a lesson in behavior: it was 
Past President John A. Schlener joined the Wilson. that’s all—he of the C. S. & R. B. fist 
party at Chicago and enjoyed a stateroom to ing elul 
himself with his wife, and was fortunate enough *_ * * 
to get two nights’ sleep Any others that se Plaving-cards were contributed in half rer 
| cured the same privilege have not been heard package lots by both Andrew Dougherty, through 
i from. H. M. Johnson, and the American Playing Card 
Pe) Company, through W. H. Longley. Both lots of 
Speaking of sleep, I wonder how Edwin R. samples were of such a nature that there was 
Williams enjoyed the space allotted to him in much squabbling among those who desired to 
the main aisle of the car. From our point of play fair 
vantage we were unable to tell just which end of wg ag 
W. J. Ward, Jr., was heard from quite fri 
quently during the trip , ; 
- e I THE BALTIMORE ORIOLI 
- * . 
} ‘ _war ‘alls was a most pleasant 
The stay a Niagara Fal was a most | set mal - aa fa 
The trouble was that the spray from these e this i eee 
nighty falling waters was blown all over tow: 
ind it was unnecessary to leave the hotel t i Aes 
feel their invigorating powers Past Pres Schlener certair 
i ited il mar eri 
>. > *. 

1 4) ., mA ed over a s s of the con I 
| Wi those who tf the _ troiley I ‘ if roved hir } for the 
Niagara forget the dear ‘‘ little girl’’ that I 

Smith made love to, and the winsome ‘‘ just mar 
ried friend from Jamestown, N Y Ww Charles | ’ j 
wanted every one in the ear t know that s : expression of c Hy 
ind ‘*he’’ had become one ind that the hapr ul as they e ‘er na a 
event had must ecurred * (‘herries wer rir oin it isl1or [he 
rn in Or 
> > > 
. > > 
During the Convention Week. The Boor Pesan Cnn ‘ 
l oor p: 
{ The registration for the second annual meet ! t with r book S r 
ing of stationers and manufacturers must have arrar s tastefully gotte: 
GEYER-MANN-JOHNSON been gratifying to the arrangement and entertain each will r active ser 
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Rib! NATIONA STATIONERS’ CONVENTION AT GRANT'S TOMB 
s, the committee i I It gor was a interested 
rtainme omn te e stationers’ ynvention, and proba 
congratulated xclusive carbon retailer who at- 
| the quantity of ¢ I ting 
n S » 
ember luring — ae 
f ‘ i¢ tul wo | l 
ra y $95 and to tl { \i ig. tl og. OW e-souled and alert 
Surprise to mar Y | t fron the r of the universe, 
* “ iS alw present and e to the interests 
the associati He yyed his trip to 
g st wi Luna as wel of then 
! was addres 
rr’ t a } names ar * . 
and officers It was . . 
a ss George Baxter, of the Vacua-Static, was an- 
t page, iinen pape . 1 " 
: - ther manufacturer f cearbon paper who was 
egister, bound ar : - 
, ch in evidence and distributed many sample 
g vle, and presented by f | ir : . 
Ps ) rood ~ ) ? ‘ - T S 
S i . I Manufacturing Compar His £00 I 
a+ * * . 
* 
{ - Pa I On7' 
p thr g ‘millionaires’ row 
r ¢ rive to Grant’ tom! 
r ' } 400 or m — a . — 
, LOOSE-LEAF CHANGE 
\ esaay atterno 
» \ J \\ T ‘ ( go iger 
r Sie) & 7 g M f tur D4 pan 
is publishers t ppor f g wit! Chi 
V ’ I Saved The e€X] Lti¢ egat New York re 
teresting address of Mr and | same I I ed wife 
( bs gh the same has be¢ l ft N¢ Yor! ! w in 
sia rthy publishing frie harg the 5 rgéi s ym] s New 
U1 t CW g| f it, and it is ff succeeding H den Hog oO ré 
e statione trad actur o t 
ceiv 1 copy f r own type. 
« g conve ( 
ses tie N ,' Yor r 
iy J ‘ arrie DeMa 
g ree Rosebuds r 
gy is very mu 
ring th ntire 
old frie S 
t wf 


eting ver 
those in charg: 


re pr s tion from all present 
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‘*‘YOURS TRULY, AMEN!!!’’ 


It is probably not entirely true, but this is the 
way they tell it on a rising yeung lumberman. 
Left an orphan at an early age, he was reared 
and educated by a wealthy and childless uncle, 
and put into a very responsible situation in a 
big lumber concern, in which a large part of 
duty consisted in dictating letters to a 
stenographer. The young feilow was a little 
wild, and entered pretty freely into the mild 
dissipations that are almost inseparable from 
life in a great city. But he was faithful in his 
duties and his letters to his old uncle, who was 
a man of strict piety, and the reports from his 
employers were so highly favorable that the 
uncle extended an invitation to his nephew to 
visit his home and take a Christmas dinner. 
The dinner was all right, and after the young 
man and his rich unele and aunt were seated, 
the old man said: ‘‘ John, please ask the bless- 
ing.’’ That was a startler for John and out of 
his line, but his experience in dictating letters 
stood him in hand, and with a solemn voice and 
funereal face, he proceeded: ‘‘Our Father who 
art in heaven—Dear Sir: We acknowledge re 
eipt of your favor of this date, and beg to re 
turn our sincere thanks for this expression of 
confidence you repose in our house, and trust, 
by fair and upright dealings in the future, to 
merit your continued patronage. Yours truly, 
Amen.’’ The dinner passed off pleasantly, but 
when the young man bid his uncle good-by the 
old man remarked: ‘‘John, when you offer up 
vour daily prayers, don’t dictate them to a type 
writer.’’ 


his 


LASTING IMPRESSIONS. 


In watching the replies to our ‘‘want’’ col 
umn we occasionally find that readers will an- 
swer advertisements that are six, eight and ten 
months old. However, we have a special case 
that attracts our attention in the following com- 
munication: 

Pub. Office Appliances—Dear Sirs: The adver- 
tising merits of your magazine are proven in no 
better way than by the following: In Novem- 
ber, 1905, I contracted for a space of one inch 
in your December issue. My display advertise- 
ment appeared only once (six months ago), and 
my last order in which was mentioned my adv. 
of last December was received today (June 15), 
which is positive proof of the lasting qualities 
of your paper. 
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The publishers of OFFICE APPLIANCES 
will be pl ed to correspond with Lyons 
capable of representing us editorially in the va 
rious cities of the world 





An adding machine man today may represent 
a typewriter company next year 





Loose 


The popular use of the writing machine and 
the general familiarity of the public with its 
use, has been the means of introducing many 
new systems of record where the typewriter is 
used instead of the pen. 

The use of the typewriter, with or without 
the modern ‘‘tabulating’’ device, appeals to 
those interested in the handling of statistics, 
forms of record and accounting, and the greater 
legibility of the writing, as compared with the 


pen, and recommends machine work to those 
who have the reading of records after they are 
completed. 

Many devices and systems have been invented 
for handling accounts, known as ‘‘loose leaf’’ 
systems, and we have also two very popular 


typewriters, used almost exclusively for this pur- 
pose—the ‘‘Elliott’’ book, and the ‘‘Fisher’’ 
billing typewriter. 
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OBJECT LESSON NO. 1. 

The demand made on manufacturers for ‘‘ bill 
ing typewriters’’ has enthused typewriter 
makers to produce ‘‘ billing machines’’ from the 
ordinary writing machine, and these are best 
illustrated by special models brought out by the 
Remington, Smith Premier and Underwood 


Typew riter companies. Other manufacturers are 
interesting themselves along these lines and we 


may expect many more to enter this new field. 

It has been this demand for a combination 
use of the writing machine that has assisted the 
success of this publication—OFrFICE APPLIANCES 

in that we have advocated and shown the 
typewriter and adding machine man that the 
machines were being called into use by others 
than those who use these instruments for the 
ordinary purposes for which they were made, 
and these new demands are increasing at such 
a rate that it is absolutely necessary that those 
who sell writing and adding machines acquire 


a knowledge of all the prevailing systems and 
means for the keeping of records and accounts. 


Book Typewriters vs. Typewriter Books. 

As indicated above, there are now two ma 
chines specially adapted to the handling of man 
in a flat opening book, or for use with 
leaf systems,’’ and where this de 
we know of no better 
these records than with this 


nS< ript 
the ** loose 


mand is 


large enough, 


f ke eping 


means 
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Leaf Typewriter Books 


A Special Article for Stationers and Office Ap- 
pliance Dealers. 


style of typewriter. However, there are many 
firms who have but a small portion of their 
work done along these lines, and the expense 
attached to the furnishing of a ‘‘book type- 
writer’’ would hinder their popular adoption, 
and their ordinary writing machine could do the 
work if they had the proper style of ‘‘loose leaf 
book’’ adapted to be used therewith. 

We take pleasure in calling attention to a 
‘*typewriter book’’ whose pages can be used 
with any make of writing machine, without any 





McMILLAN LEDGER. 


other expense than the book itself, which is not 
more expensive than any other bound book of 
accounting. 

We refer to the ‘‘MeMillan Typewriter 
Book,’’ as produced by the MeMillan Book Com- 
pany, of Syracuse, New York. 


The McMillan Book Company. 

This company has been making loose leaf 
typewriter record books for many years, and 
now enjoys a large patronage, not alone through 
the leading stationers of the country, but 
through the assistance of several leading type- 
writer companies, 

The product of this firm has been known to 
many typewriter men for many years, and con- 
trary to general belief among the trade, the 
MeMillan firm is an independent concern, af- 
filiated in no way with any other manufacturing 
industry, and its goods may be secured by any 
stationer or office appliance dealer desiring the 
agency. The company maintains a first-class 
manufacturing plant in Syracuse, where dozens 
of styles of loose leaf specialties are produced, 
particularly those best adapted to the use of a 
writing or adding machine. Their specialties 
include record and sales books, loose leaf ledgers, 
flat-lying check books, flat-lying binders, cata- 
logue binders, school note books, price books, 
loose leaf files and other specialties, a general 
description of which is sent out gratis by the 
company in a sample loose leaf cover to those 
interested. 

A Description. 

The MeMillan Record Book, which specially 
appeals to the adding machine and typewriter 
trades, is a complete book, and appears to be 
the same as any ordinary bound book, but man- 
ufactured in such a manner that sheets are easily 
removed to be written upon and then replaced. 

The strength of the book is maintained owing 
to the peculiar mode of binding, and a single 
sheet is as strongly held as if it were regularly 
bound, and those who have tested its practica- 
bility assert that they are as durable as any 
book manufactured. 

One of the features which appeals to the users 


of the MeMillan line, is that a safeguard is 
effected, making each sheet accounted for 
through a system of numbering and lettering, 


and no duplicates are ever sold again. 


With the McMillan book, any typewriter, 
model, no matter what make, may be used, | 
there are no folded or crimpled to cause 
an uneven feed of the sheet into the typewriter 
or adding machine. 


Their Present Use. 

Anane the uses of the MeMillan books are 
county clerk and town clerk records, supervisor’s 
and municipal records, state, war, navy and 
court records, school and lib records. Among 
those in commercial lines are to be found, min- 
utes of meetings, committee records, land trans- 
fer, title, insurance and inventory records, sales 
quotation nad advertising records, special detail 
records, formula, private and duplicate records. 

The sheets of these books are held in position 
by strong metallic binding posts, so devised as 
to permit the removal of sheets to be written 
upon. This is effected by the removal of a rod 
and is the labor of a moment only. Each sheet 
is provided with a signature peculiar to the 
book it represents, thus preserving the individ- 
uality of each volume, and when the sheets are 
all written, by breaking the end of the rod, 
and the bending of some metal lugs, the book is 
fastened and becomes a permanent bound book, 
or, when desired, the books are supplied with a 
locking device to prevent the removal of skeets. 


Special Advantages. 
The typewriter, even in the hands of slow 
operators, has twice the speed of the pen, so 
that twice the amount of work is accomplished 
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with the use of the ‘‘typewriter book,’’ as com- 
pared with a pen written book, and as the aver- 
age typewritten page contains twice as much 
reading as that of pen work, twice as much 
work is entered into the ‘‘ ter book,’’ 
thus saving the expense of one k every time 
a MeMillan book is used. 

Again, as only half the number of books are 
required for any given amount of record work, 
only half the ‘‘storing space’’ is required, 80 
that other items of expense enter into consid- 
eration in favor of the system here described. 

Among other advantages these books have 
over bound volumes, is that any one book may 
be inspected by another, while portion of the 
record for the same book is being made up by 
the operator, and as the work of the typewriter 
is far more legible, as compared with pen writ- 
ten pages, considerable less time is spent in 
the inspection of these books by those who use 
them, 

Duplication of the work can be secured in the 
ordinary way, with the use of carbon paper, an? 
several copies may be secured at one writing. 


Safeguarding. 

The MeMillan Book Company use paper for 
their books bearing their own watermark, and 
on every sheet is placed a special signature, 
consisting of a combination of letters, and thus 
every sheet of each book must be accounted for 
the same as though the volume were bound. 
The MeMillan system of safeguarding has been 
likened to that of federal currency, where each 
bill has its own peculiar combination of letters 
and figures, and they protect their customers as 
though they were supplying stock certificates or 
bonds. 
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The Remington Field Day 


Saturday, June 23, was probably the greatest 
day in the history of the town of Ilion and of 
the Remington typewriter factory, which is the 
main support of the place. Certainly no larger 
multitude ever assembled in the records of the 
town as the one which gathered to witness the 
Remington field day sports. Conservative esti- 
mates place the number at 5,000. These figures 
are not excessive, as any one who was prrvileged 
to be present can testify. It was a general holi- 
day not only for the factory but also for the 
town of Ilion and also in some measure for the 
surrounding country. 

Under the present management of the Rem 
ington Typewriter Company the cultivation of 
healthy recreation among the employees has be 
come a fixed policy, and the success and popu 
larity of this policy could have had no better 
illustration than in these field day sports. It 
was a red letter day for Ilion. The announce 
ment that hereafter these sports will be mad 





PAUL RISEDORF 


an annual feature was received with pleasure 
by all Remington employees and all Llionites. 
The field day contests were held in the splen 
didly equipped recreation park presented to the 
employees of the Remington Typewriter Works 
by the company over a year ago. It has a grand 
stand, new quarter-mile track, tennis court, 
cricket grounds and baseball diamond. The rec 
reation park is only a short walk from the fac 


tory. The surrounding hills make the park a 
natural amphitheater. Just at this season the 
scenery is very beautiful in this part of the 


Mohawk valley and added its charm to the other 
natural advantages of the park. ‘‘The park,’’ 
says the Utica Press, ‘‘was beautifully deco 
rated for the occasion. In the center of the 
baseball diamond was placed the beautiful may 
pole with its banks of flowers and gay streamers. 
From the large staff at the end of the base 
ball diamond floated the Remington baseball 
league’s flag. Around the field at regular in 
tervals were set flagstaffs, each floating Ameri 
ean flags. From the large and spacious grand 
stands were displayed a set of United States 
signal flags made by the young ladies of the 


AT ILION, NEW YORE. 


typewriter factory and set to spell ‘Remington 
Forever.’ 

‘*The afternoon opened with a grand parade 
through the town. The Remington typewriter 
band, composed of 30 members, appearing for 
the first time in their new uniforms, furnished 
the music. Following the band came the type 
writer hose company, also in uniform. This 
company left the factory precisely at 1 o’clock 
and was joined shortly after by the Spanish war 
veterans, the whole arriving on the field at 1:30 
o’clock. The typewriter company acted 
as ushers and were stationed all around the field, 


hose 





McLAIN MEDAL—FRONT. 
and through their efforts the field was kept 
clear during the four hours entertainment. The 


band furnished splendid music during the after 
noon, 


The events opened with a 100-yard dash, Paul Riss« 
dort winning, time, 11.5 seconds; William Clark, se 
ond; George Mills, third. The other events follow 

Open hammer throw—Won by Ray Caswell, 60 
feet 6.5 inches; second, T. Schaffer, 60 feet 3.5 
inches; third, F. W. Wooley, 56 feet 2.5 inches 

Running high jump Won by E. 8. Parsons, 

10% inches; second, T. Quaife, 4 feet 9 
third, George Mills, 4 feet 7 inches 

Quarter-mile run——-Won by Paul Risedorf, 1 


4 feet 
inches 


minute 


flat; second, William Clark; third, George Mills 
Open broad jump—Won by Paul Risedorf, 19 feet ; 
second, A. Procrop, 18 feet 6% inches; third, Ray 
Caswell, 18 feet 4% inches 
Shot put Won by Ray Caswell, 28 feet 4 inches 
second, David Pugh, 27 feet 7% inches; third, J 
McFerran, 26 feet 1 inch 
Pole vault—Won by Paul Risedorf. 7 feet 11 
inches; second, T. Quaife, 7 feet 10 inches third 
L. J. Amsbry, 7 feet 8 inches 
4 ry . 
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Sports 





Open half-no run—Won by William Clark 
2 minutes 30% seconds; second, H. Bedsworth; third 
Charies Rix 

Throwing base ball—-Won by Ray Caswe 319 feet 
8 inches; second, H. Daley, 317 feet 7 inches; third 
George Hulbert, 315 feet. 

Running hop, skip and jump—-Won by Ray ‘ 
well, 36 feet inches; second, Paul Risedort 6 
feet; third, William Clark, 35 feet 8% Inches 

Relay open race—Won by the general f 
the typewriter works; time, 1 minute 42% seconds 
second, Remington Arms team; third, ft ewrite 
drafting room team. 

Tug-of-war—-Won by the Remington Arms té 

Obstacle ra Won by T. Quaife; second, W 
Clark; third, L. J. Amsbry 

Greased pig—-Won by Allen McCoy 

MecLAIN MEDAL—REVERSI 

Mr. H. H. Benedict, president f 
pany, presented a magnificent gold 1 ul f 
the greatest number of points w ’ ne 
contestant. This medal was won | Paul J 
Risedorf, who gained 23 points during the afte: 
noon. All of the events were splendid! 
tested and showed very creditable ski t 


entrants. The pole vault pr 
star events of the day and arousé 


part of the 
be one of the 
great enthusiasm. 


Probabiy ,the leading feature of the after 
certainly¢ the most successful one i I e! 
thusiasm which it aroused—was the maypole 


This drill was under the direct manage 
Mr. E. H. Berry, chief engineer, wi 


drill. 


ment of 


originated all of the various figures woven by 
the ribbon. This drill was given by lf 

voung ladies employed in the factory, wv re 
in uniforn The pole was beautifully decor 

bv flowers and streamers of red and } 
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The ladies marched on the field, headed by 
two flower girls, the Misses Ruth Cafferty and 
Rhena Bell. The following took part in the 
drill: The Misses Adonna Calkins, Grace Collins, 
Belle Conklin, Mary Edick, Mary Fullem, Nellie 
Fullem, Louise Sullivan, Carrie Van Deusen, car- 
rying red ribbons, and the Misses Ina Davis, 
Eva Ford, Bertha Holland, Ethel King, Clara 
Wagner, Flora Weisbecker, Harriet Weller, Fran- 
es Unsin and Bessie Bastow, carrying blue rib- 
bons. Special music was furnished by the type 
writer band. 

Too much cannot be said of this maypole 
drill. The vice-president of the Remington com- 


pany ‘lescribed it as a ‘‘sermon and a poem,’’ 





BENEDICT MEDAL—FRONT 


hich sentiment he would be joined by every 
yne who was pre sent 
The day closed with the presentation of the 


to the successful contestants by Mr. J. F. 


prizes 

McClain, vice-president. In addition to Mr. Me 
Clain those present were Mr. I. C. Seamans, 
treasurer of the company, and Messrs. W. F. 


Miller a 


) 
snies 


I 


ind James G. Stevens, of the New York 
department. These guests, with Mr. John 
alder, manager of the typewriter works, occ 
stand. 

at Bridge square in the evening by 


the iudges 
‘ ee | 


\ concert 
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the typewriter band closed the day, which will 
long be memorable in the history of the town. 


There was one event which did not appear 
in the general programme of the day which 
was perhaps the most interesting of all. This 


feature was known as the 220 yard straightaway 
race for the Remington Indoor Championship. 
This race was proposed by Mr. J. F. MeClain, 
vice-president, who presented as a prize for the 
victor a handsome gold medal. The unique and 
interesting feature of this race was the court, 
which was through the central aisle of the main 
building of the factory, on the fourth floor. As 
the main building is 800 feet in length, there 
was room for the race, with the ample margin 





BENEDICT MEDAL—REVERSE 


of 180 feet for the slow up at the finish. This 
race, owing to the unique conditions, aroused the 
greatest interest among the Remington factory 
boys, and as a consequence the entries were 80 
numerous that it was necessary to run-the pre 
liminary heats some time in advance. The final, 
which was run on the evening of June 20, was 
won by Paul J. Risedorf, of the assembling de- 
partment, in the excellent time of 24 seconds. 
As Mr. Risedorf also won the Benedict medal for 
the highest total score, he easily ranks as the star 
athlete of the Remington factory. 
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The 200 yard straightaway race, like the other 
features of the field day sport, will be repeated 
annually. So far as known no straightaway in- 
door race of this length was ever held before, 
and there are in fact very few buildings in ex- 
istence where such a race could be held. Under 
these circumstances Mr. Risedorf would seem 
to have a fair claim to the title of the world’s 
championship at this indoor specialty. 





THE NEW REMINGTON OFFICE AT SAN 
FRANCISCO. 


‘*Phenix rising from his ashes’’ describes the 
present march of events in the ruined city of 
San Francisco. One important leaf from the 
book of restoration is the picture of the new 
Remington office in San Francisco, which we 
show on the accompanying It doesn’t 
quite fill ont the conventional idea of a type- 
writer store, but it is a veritable palace com- 
pared with the makeshift quarters anywhere and 
everywhere in which by far the largest portion 
of San Francisco’s business is now being trans- 
acted. 

The address of the new Remington office is 
1015 Golden Gate avenue, in what was formerly 
a private residence. The salesroom is on the 
first floor in what was formerly a large front 
dining room. Back of that are the mechanical 
department and storerooms. On the second floor, 
in what was a large front living room, are the 
bookkeeping and accounting departments, and 








REMINGTON OFFICE, SAN FRANCISCO, 


back of that the salesmen’s desks, then the em- 
ployment department. 

As Golden Gate avenue is now the principal 
business street of San Francisco, the new Rem- 
ington location is splendidly central. As a quick 
solution of a vexing problem this new Reming- 
ton office is certainly a success. 


TYPEWRITER MEN REWARDED. 


$13,100 in Gold Divided Among 262 of the Rem- 
ington Employes. 

The seventh half yearly distribution of a 
bonus to the most efficient employes of more 
than ten years’ standing in the Remington type- 
writer factories was made in the Recreation 
Park of Wyckoff, Seamans & Benedict June 30th. 
The number participating, 262, was the largest 
since the scheme was instituted, and $13,100 in 
gold was divided, $50 to each person. A similar 
distribution takes place every Christmas. 

These are the periods of continuous employ- 
ment represented: 

Three men more than 33 years, 6 men more 
than 25, 34 more than 20, 90 more than 15, and 
129 more than 10 years. A photograph of the 
bonus group was taken, and prizes and certifi 
cates for good suggestions adopted in the last 
six months were presented. 








Don’t forget, Mr. Typewriter man, that you 
are expected to report at the convention at Madi- 
son Square Garden, New York, October 29. 





OFFICE APPLIANCES 





BRANCH OFFICE MANAGERS 


SZ 
HE AMERICAN MULTIGRAPH 


JULY 1906. 











WS 


@ “4 








OFFICE APPLIANCES 


21 


Typewriters in South Africa 


A ve ry interesting communication comes to us 
recently from a correspondent at Johannesburg, 
South Africa, in which a review of the writing 
machine field is given, and may prove interesting 
enough to some of our readers who have inter 


ests in that field. The communication is as fol- 
lows: 
Your April issue reached me, and after an 


exhaustive perusal of it in conjunction with 
your March number, I almost feel, although I 
have not had the pleasure of visiting the Coli- 
seum in Chicago, that I am now fairly well 
versed in the general contour of the place, the 
variety and the utility of the exhibits, while not 
the least interesting is your report of the speed 
contests. 

After a thorough perusal of your magazines 
I pass them on to my employes so that they also 
may be kept up-to-date in matters appertaining 
to the trade, and it may not be out of place here, 
even although somewhat flattering to your pub- 
lication (not uncalled for), if I repeat the re- 
marks of one on his returning the March copy 
to me. He said: ‘‘I don’t know why it is, but 
[ keep reading matter which is of no conse- 
quence to me, and yet I keep on reading it; it 
keeps you so interested from beginning to end.’’ 
This I feel sure is a feeling common to many of 
your readers in distant lands, who know nothing 
of Tom Jones or Bill Smith who have left the 
‘*Monarch’’ and taken up the cudgels to fight 
under the ‘‘Royal’’ standard. Nevertheless we 
dare not skip these parts, lest by so doing we 
miss any of the small items from which so much 
useful information is derived. 

In view of your repeated requests for data 
from readers the wide world o’er, I with pleas- 
ure sit down to endeavor to describe in as brief 
a manner as possible the typewriter trade in 
Sonth Africa—or, to be more correct, the type- 
writer selling trade. 

On my arrival at Cape Town a little over eight 
vears ago I found three firms actively engaged 
in the typewriter trade. These were B. Barthol- 


omew & Co., with the ‘‘ Yost;’’ F. Clarke & Co., 
with the ‘‘Remington,’’ and the 8S. A. Type- 
writer Supply Co., with the ‘‘Smith Premier’’ 


and ‘*‘ Williams’’ machines. 

I found employment with the latter firm as 
chief machinist in the repair department; soon 
after Clarke & Co.’s interests were bought out 
by Mr. John Garlick, and the business was there- 
after known as the Remington Typewriter 
Agency, with Mr. J. Waterhouse as manager. 
Nine months later the South Africa Supply 
Company went into voluntary liquidation, and 
the branches which had been opened at Port 
Elizabeth, East London, Durban, Kimberley and 
Johannesburg, together with the head offices at 
Cape Town, were closed down. 

({t this time I was fortunate in having a share 
of the spoils, as I bought the stock of parts 
the firm in Cape Town and opened busi 
ount as a mechanician and 


held by 
own ace 
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ness on my 
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PAITH. 
By H. D. Higginbotham, Superintendent New 
York Organization Oliver Typewriter Co. 


| think that we all can properly concede that 
‘Faith is the one virtue that should shine 

nspicuously in that which constitutes a man 
Le bh s eati I what it may, this qualifi 

ition s ld t 1 developed, or his success 
vill 1 immaterial, indifferent and lamentably 
odest. 

Many men fail in their chosen occupations 
because they disbelieve in or discredit the very 
things to which t should ‘‘ pin their faith’’ 
ind then they wonder at misfortune. 

Salesmanship, to be of the highest order of 
x ‘ must | founded, and substantially 
so, on Faith—of a s 1, undiluted, genuine qual 

that is impervious to all 
8 mate, s indings, arguments, sug 


ry inclinations. 


Juite a number of new machines now came on 


the local market; D. C. Burrell & Co. brought 
out the ‘‘Oliver,’’ which, however, was short- 
lived: Messrs. Darter Bros. introduced the 
‘*Blick’’ and have since continued to do busi- 


Dunean, the New Century Cali- 
graph, whose sales never totaled more than an 
average of twenty-four machines per annum; 
the ‘‘Bar-lock,’’ by the Bar-lock Agency, which 


ness with it; A. 


existed for about a couple of years and then 
closed down; the ‘‘Hammond,’’ by Johnstone, 
Stacey & Co., which suffered a like fate; the 
‘‘Densmore,’’ by J. C. Juta & Co., who tried 


hard for about nine months and then gave up the 
idea; the ‘‘North,’’ by W. A. Richards & Co., 
also sharing the fate of the others; the ‘‘Salter’’ 
is still being run by Charles William Thomson 
& Co.; the ‘‘Underwood’’ by T. Maskew Miller; 
the ‘‘Elliott-Fisher’’ and ‘‘Keystone’’ by the 
South African importers. 

At this time only the ‘‘ Yost’’ and ‘‘ Reming- 
ton’’ agencies kept a staff of mechanics, so that 
I had a good field in looking after the casuals 
then in 

On the South Africa Supply Company closing 
down, the Smith Premier agency was given to 
Molyneux & Co., Port Elizabeth, who continued 
to run it for a couple of years, when it was 
taken over by a company styled the ‘‘ Premier, 
S. A., Ltd.,’’ who still exist and continue to do 
business throughout South Africa. 

The ‘‘Williams’’ machine was taken up by 
Townsend, Taylor & Snashall, but through some 
misunderstanding had to give place to William 
Stableford & Co. This firm increased by leaps 
and bounds, which led to its subsequent liquida- 
tion. This firm also sold the ‘‘Fay-Sholes.’’ 

The ‘‘Williams’’ agency then passed to the 
Cape Times, Ltd., who have branches in all the 
leading towns in South Africa. 


use. 


Twelve months ago the ‘‘Oliver’’ was re- 
established in Cape Town, Messrs. Johnson & 


Tearman taking up the agency. 

The foregoing will show you that, with few ex- 
ceptions, failure has been the dominant note in 
the typewriter Cape Town. The 
reason is to be found in the mistaken idea 
many have in thinking that because they are 
stationers or in some such like business they can 


business in 


sell typewriters. 

At the present time I would estimate the num- 
ber of machines in use in Cape Town at about 
1.800, of which the Remington holds by far the 
greatest proportion, the others ranging in the 
following order: Smith Premier, Yost, Williams, 
I'nderwood, Bar-lock, Blick, Oliver, Densmore, 
Book, and Salter. 

At the outbreak of the 
called out on active service, 
field for over two and one-half years, and, 
being confident at the outset of a prolonged 
struggle I closed down business, reopening in my 
old line immediately the war was over, continu 


Anglo-Boer war I was 


which kept me in 


the 


overtaking the sales 
his errand of 
sublime faith in 

This being the 
that nothing can 
withstand such a combination. Courage? Why, 

1 will have enough to last through every com- 


Can you imagine failure 


man who goes forth each day on 
luty and pleasure, impelled by 
his firm, his goods and himself? 


ase, then resolutely determine 


petition and impress any reasonable man with 
the fact you have told the truth as you have 
nauerstood it. 

Men must feel how easy it is for them to con- 


tract a well deve loped ease of Faith-—following 


is they do the flag of ‘‘Fraternity, Harmony, 
Organization’’—and offering for sale a type- 
writer the merits of which it is impossible to 
exaggerate, and knowing how thoroughly satis- 


nstalling within him 


fied will be its purchaser; 
the same time the germ of contentment that 


vill soon grow into Faith itself and enlist in our 
se another follower to claim superiority. 
Faith, Faith, Faith—anps te Faith means suc- 


ss unqualified. 


ing in Cape Town until May, 1905, when I sold 
out and came te Johannesburg. 

On my arrival here I found three repair work- 
shops similar to what I had carried on at Cape 
Town being run here, none of which was do 
much, and I was fortunate in buying out 
three and combined the stocks, 

In Johannesburg the following machines are 
run by the agents set opposite them: 

Remington—Remington Typewriter Agency. 

Smith Premier—Premier, So. Africa, Ltd. 

Yost—South African Yost Co., Ltd. 

Empire—James Humphries & Co. 

ox and Monarch—H. G. Soames. 

Williams—Cape Times, Ltd. 

Adler—Willy Muller. 

Underwood—Sheffield & Co. 

Oliver—W. E. Burmester & Co. 

Hammond—Gossechalk Bros. 

Franklin—Argus Company. 

Blick—E. W. Barry & Co. 

Densmore—J. C. Juta & Co. 

Here again the Remington more than equals 
all the others. The Smith Premier could do well, 
but by repeated changes in their administration 
have lost lots of business. The Oliver keeps 
forging ahead and now makes a bold bid against 
the Remington when vacancies occur. 

The Yost had at one time done good business, 
but now I fear its star is very much in the de- 
scendant since the National Cash Register Com- 
pany opened here on their own account. 

The other machines are sold, not pushed, and 
now I feel justified in contradicting the report 
in your last issue where you state that Johannes- 
hurg is the distributer of typewriters for South 
Africa. This is very much the reverse of what 
really is the case. Cape Town is really the dis- 
tributing center, and they skim so very much 
of the cream off that it is hardly worth one’s 
while to handle typewriters after they have done 
with them. 

American firms considering this country a fur- 
ther field for their goods would do well to con- 
sider carefully before granting sole agencies for 
South Africa, and, in the event of the agents 
selected not opening throughout the country, to 
guard against their adding prohibitive percent- 
ages to subagents, thereby completely killing the* 
sale of their particular article. 

Shipments should be made direct and not 
through London, as during my experience I have 
found they have a habit of sending to the colo- 
nies any old or unsalable stuff, whilst only the 
best is good enough for here. 

In Johannesburg all the standard machines are 
retailed at £28 10/ ($142.50), excepting the Fox 
at £25 ($125), while the Cape Times offers the 
Williams on the 5/: ($1.25) a week principle. 
This same firm are also making a bold stroke for 
the repair department, as they are now offering 
to make monthly visits to machines (any make), 
clean and repair, supply all new ribbons, and re- 
ink pads, at 30/ ($7.50) per annum. 





SETTLED THEIR TROUBLES. 

The Visible Typewriter Company of Kenosha, 
which had financial troubles with its employes a 
short time ago, has effected a settlement of all 
claims made by employes. The claims were paid 
in full, and the company paid the costs of the 
suits. The company has placed on record a mort- 
gage given to the Fidelity Trust Com aay of 
Milwaukee as security for a loan of $20,000, 

The officers of the company insist that there is 
no idea of closing down the plant and that ar- 
rangements have been made to meet all claims 
against the company and that the business is to 
be continued just as if nothing had happened. 

It is claimed that the or is in no way 
in financial straits and that the loan was forced 
at this time on account of inability to turn cer- 
tain assets into cash. There is no hard feeling 
between the men and the managers of the com- 
pany and the firm seems to be willing to take all 
men back to work and the men seem to be ready 
to return. They now feel assured that all claims 
for labor will be paid in the future. 
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The publishers of OFFICE APPLIANCES 
solicit photos of persons, places and things in- 
teresting to the Office Appliance field. 





The publishers of OFFICE APPLIANCES 
are always pleased to correspond with those in- 
terested either in the buying or selling of office 
devices of all kinds. 
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A GIGANTIC ILLEGITIMATE ABUSE. 


Probably the most illegitimate abuse existing 
in commercialism today is the established habit 
of placing trials or examination indulged in by 
the typewriter, adding machine, computing scale, 
cash register companies and some other makers 
of mechanical office devices. 

t is not only an abuse but it is an imposition 
both on the manufacturer and buyer. A man of 
large affairs will place an order for iron, lumber, 
dry goods, clothing, etc., all of uncertain quality 
at the time of delivery, involving thousands and 
even tens of thousands, buy a factory site or 
give contracts for putting up an office building 
or a railroad in less time than he will buy a 
typewriter for instance. Why? Because he has 
been educated wrongly on this point. 

It is estimated that one of the leading adding 
machine companies has $500,000 tied up continu- 
ously in finished machines ‘‘on trial.’’ Three 
or tour of the leading typewriter companies un 
doubtedly have from $250,000 to $500,000 at all 
times tied up in the same way. This is a palpa- 
ble imposition on the manufacturer. We will 
now see how the busy business man permits, yes, 
invites and insists on being imposed upon to 
even a greater extent than the manufacturer. 
He needs a new typewriter; a typewriter sales 
man calls; discovers the prospect; ninety-nine 
times out of a hundred asks for permission to 
**place a trial’’ instead of going after the order. 
The busy business man finally decides that he 
would like to try the new machine, may be one 
of the same make he has used for years. The 
machine is sent and demonstrated to the op- 
erator. Other typewriter men call, find what is 
doing, take up some more of Mr. Busy Man’s 
valuable time; this continues until from three 
to ten machines are on *‘trial’’ and three to ten 
salesmen taking up the busy man’s time every 
day and also that of the machine operator. 
After from ten days to six weeks’ time he 
finally buys one of the machines and the others 
are removed and his time is his own for a spell 
and he can get down to business again. This 
same man who is not afraid to risk his judgment 
in a deal involving thousands, has given enough 
of his time at 50 cents per hour to perhaps half 
pay for the typewriter. Why? Because he has 
never stopped to consider how absurdly he is 
acting in connection with such a small matter. 

There is another phase of the story. Suppose 
that a typewriter or adding machine has been 
‘‘on trial’’ for thirty days and is not sold. It 
then goes some place else and is not sold, and, 
as frequently happens, it is used by one and an 
other for a year or more. The best of its use 
is gone, but the company owning the property 
cannot afford to sell it second hand as yet. It 
has not earned them anything but expense. 
What do they do? They overhaul it thoroughly, 
put on new nickel and enamel parts and retire 
it until they get an outright order from some 
one and then they unload, and after all, the pub- 
lie pays the bill. We can’t blame the manufac 
turers, for they act entirely within the bounds 
of good business prudence. Any one of us 
would do the same. 

We hope to see the day, and in the near future, 
when the publie as a whole will wake up and 
be willing to risk its judgment on office devices 
as it does on other things, and save valuable 
time for all concerned. Until they do this and 
help to reduce the cost of selling, they cannot 
very well expect a reduction in the price of 
some of the commodities that they consider an 
extortion now. 

There is no need of sparring for prices. For 
the prices on standard articles are fixed and 
almost every business man knows what they are. 
He does not save anything in the end and loses 
his time besides. 

Every salesman of office appliances who has 
come in touch with the trial order proposition 
knows very well through actual personal expe- 
rience and knowledge that many concerns have 
the use of typewriters, adding machines or other 
things for long periods of time, often as long as 
six months and a year, without paying for that 
use. Does the furniture man sell his desks that 
way? No. He never has, and it isn’t expected 
of him. 

Manufacturers of typewriters, adding ma- 
chines and other of the larger office mechanisms 





should get together either as a body in its en- 
tirety, or as manufacturers of a given line, and 
agree upon some plan to lessen this evil. Then, 
when the plan has been perfected, let every one 
stick to it. The evil is real and not fancied. 
They all feel it. They all have large capital 
needlessly tied up, and in the end the consumer 
foots the bill by having foisted upon him an 
article whicn has lived a ‘‘trial period life’’ for 
a long time. 

There is a spirit in the air. It’s up to some 
one now to start the movement. You know you 
are all willing to have it stopped; then why not 
get together and STOP IT? 


THEY'RE ALL RELATED. 

The mar who sells typewriters must know 
something about adding machines. He must 
keep his eye on the future, for there’ll soon be 
a number of devices which will be a combina 
tion of the two built along new lines. The man 
who sells adding machines must know some 
thing about typewriters and how his product 
ean be used in connection with them as well as 
in connection with loose leaf accounting systems, 
about which he must also inform himself. Th¢ 
loose leaf man must post himself equally well, 
for his system works hand in glove with the 
typewriter, adding machines and modern system 
of accounts, records and filing. 

The carbon paper man must post himself like 
wise on all these devices, for his product enters 
into use with them all. For one purpose he 
must recommend one and for another a different 
carbon, so it is well that he post himself as to 
which grade is best suited to the various pur 
poses to which it is to be put. The man wl 
sells office systems for filing, ete., must brus! 
up his knowledge upon all these things, for they 
are all interwoven, all a part of the grand 
scheme or plan of things, all members of the 
office appliances family; and there is no better 
way to know what is doing in all these lines, to 
learn about the latest this or that, than to keep 
in touch with the columns of this journal, which 
not only advertises but describes editorially 
everything in its field as the months roll by. 
If you can’t see a dollar’s worth of good per 
year in the columns of this journal you are not 
lifting the curtain of the future high enough 
to be able to see bigger, better business in the 
days that are to come. Today is a history mak 
ing period in this field. Office outfitters and 
office appliance dealers are springing up every 
where. And we have yet to record the first 
failure in this splendid field. Many a commer 
cial stationer of the old school would do well 
to pattern after some of our successful con 
cerns of the new school, just as hundreds have 
already done. 


NEEDLESS WASTE OF STAMPS. 

A great many business houses, when sending 
checks in payment of their bills, enclose a sma 
printed slip on which one reads: ‘‘If check is 
eorrect, NO RECEIPT REQUIRED.’’ 

Thousands of dollars are wasted every day it 
postage for mailing receipted bills when a check, 
properly drawn, is all the receipt required. 
Many checks have a small form printed on th 
back of them in which the date of invoice, 
amount of bill, discount, ete., are recorded, thus 
making a complete record of the invoices they 
are intended to pay. When these checks pass 
through the bank for payment and are returned 
to the maker, he has all the receipt that is neces 
sary. In fact, the old-fashioned way tends to 
do but one thing—make more work in filing 
without in any way adding to the records of 
the maker. 

If all business houses would adept this system 
hundreds of thousands of dollars, now uselessly 
spent, would be saved. The voucher system 
eliminates this entirely, though it is not neces 
sary to use this system in order to take advan 
tage of the saving of postage through which thé 
entire business world would profit. 


The typewriter man will be interested 
several new writing and adding machines 
be displayed at the National Business Show this 
fall. 
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Typewriter-Adding Machine Fraternalism 


Since the appearance of our June issue, describ- 
ing ‘‘ The Birth of Typewriter Fraternalism,’’ in 
which the managers of the various writing ma- 
chine companies of Chicago played an important 
part, the publishers of Orrick APPLIANCES have 
been addressed by many heads of the various 
conipanies, or their managers from different parts 
of the world, encouraging us in our efforts to 
bring together the typewriter industry as a body 
for co-op ration and good fellowship. 

We have gone so far as to interview many 
others in this line, and without exception all 
have igreed that the time is now proper for such 
a movement. However, our efforts towards this 
end will not Ba: at the typewriter side of it, 
but will include the adding machine fraternity, 


which, as we oad know, is now intermingling 
with the typewriter, and the future will see them 
in unity. 
First Annual Convention. 
Arrangements have already been started 


whereby the typewriter and adding machine men 
of the country are to meet in convention, in New 
York City, during the week of the National 
Business Show or Office Appliance Exposition, 
October 29 to November 3, 1906, as conducted by 
Messrs. Cochrane and Payne. The proprietors 
of the show, both old typewriter men, have en- 
couraged the idea enough to contribute the Mu- 
sic Hall in the Madison Square Garden for the 
use of the meeting bodies during this convention, 
without cost. 

Aside from the good that can be derived from 
eonvention of workers in these fields, the 
Show should attract many, and 


such a 


Pncin 
Busine ss 


New 


Adding Machine and Typewriter Men to Meet in 
Annual Convention at Madison Square Gar- 
den, October 29 to November 3, 1906. 


York City is at its best for local entertainment 
at this time. 
A Reunion—No Association. 

Contrary to the usual procedure, the meeting 
of these interests will not be called under the 
name of any association or organization, but as 
a reunion among the typewriter and adding ma- 
chine industries, in which the heads of the manu- 
facturing companies are to meet their sales man- 
agers, their managers, their salesmen and agents. 
With the large body of adding machine men 
who formerly did business in the typewriter field, 
there should be many acquaintances renewed. 

No plans for an association have been thought 
of, but should the convention approve of such 
a step, plans may be promulgated. 

Entertainment and Prizes. 

Plans are being arranged so that all connected 
with either of the interests named may enjoy 
a special railroad rate into New York City, and 
further, complimentary badges of admission are 
to be distributed to those who will register from 
out of town, that will entitle them to admission 
to the National Business Show during their en- 
tire stay in New York. Other inducements are 
also being arranged for, and it is possible that 
eash prizes or trophies may be offered for those 
who are able to deliver the best paper for the 
greatest good of the typewriter and adding ma- 

chine workers. 


Among those who have already volunteered 
their encouragement, some pro to take an 
active part on the committees, are the follow- 


ing: 
From the Adding Machine Field. 


John D. Hayes, sales manager, National Addo- 
graph Company. 
Arthur Burnett, district agent, Universal Add- 
From the Typewriter Field. 


F. E. Van Buskirk, assistant superintendent of 
domestic sales, Remington Typewriter Company. 

Nelson A. Miller, general sales manager, Royal 
Typewriter Company. 

Harry I. Seddon, superintendent systems de- 
partment, Smith Premier Typewriter 

J. E. Neahr, general sales manager, Noiseless 


Typewriter Company. 
manager, Hammond 


Bryce, 
Typewriter 

R. Parker Drake, general manager, Sun Type- 
writer Company. 

F. L. Sholes, Chicago manager, Monarch Type- 
writer Company. 

A more complete arrangement of details is to 
be given in subsequent issues of this publication, 
and committees are to be named for the purpose 
of properly handling the matter. 

We shall be pleased to hear from any others 
who are interested, and particularly from those 
who might be willing to take an active part in 
this work. Suggestions are solicited. Address, 
George H. Patterson, publisher Orrice Appti- 


ANCES, Republic Building, Chicago, Tl. 


Dealers and Salesmen 


Patience in Selling. 

ocean fifty times to lay a 
eable. If ‘‘Patience is a virtue’’ Field must 
have possessed it to a marked degree. This 
patience has been exemplified in the lives of 
most great men of achievement. Great accom- 
plishments do not come in a single day—nor 
without its sacrifices and hard work. Many of 
the world’s greatest men of achievement have 
labored under most adverse circumstances, con- 
ditions that would dishearten, discourage and 
failure to most men. Many such incidents 
might be cited. 

They too, perhaps, were discouraged at times, 
but they possessed patience, an indomitable will 
to accomplish the object of their ambition, their 
hope, their fondest dreams—they meant to suc 
ceed or die in the attempt. Such determination, 
overcomes ob 


Field crossed the 


cause 


such patience, such mind will 
stacles—it conquers—it wins prizes—it wins 
greatness. If this is true in the higher walks 


of life, it must be true in the simpler walks of 


life. One is as honorable as another, one voca- 
tion as deserving and as eapable of propdér 
tionate greatness, if the labor is honorably ac 
complished. 


Salesmanship Standard High. 
Salesmanship is called the fourth profession. 
Its standard as an honorable avocation in- 
creases with years. The level it once occupied 
has been, and is being raised continuously. This 
is being accomplished by the absolute necessity 
of Salesmen, by greatly increased sharp com- 
petition, by general industrial conditions of 
prosperity that makes every avenue of business 
struggling for a representative portion—but 
particularly for the reason that better men, 
better brains, have become a necessity to meet 
the conditions. 
Consequently, 
and better moral 
Better men seek salesmanship positions. 


better men of better attainments 
standing are being sought. 
It is 


this combination that so raises the standard of 


By U. G. Case, of the A. B. Dick Company, 
Chicago. 


Salesmanship, is making it a so desirous means 
for a livelihood. This has raised the standard 
of income. The remuneration, generally speak- 
ing, is above the ordinary walks of life. It, 
therefore, makes it a profession worthy of a 
high ambition. 

Salesman Power Behind the Mill. 

The successful Salesman in these days of 
strenuousness must possess attainments of no 
small ealiber. The wheels of commerce are con- 
stantly on the grind. The Salesman’s first duty 
is the securing of additional business from old 
customers and create new business through new 
customers. Hence, he is one of the chief powers 
behind the mill that makes the wheels go. His 
necessary and established place in the commer- 
cial world can not be over-estimated. He is 
frequently the hub that holds together the 
wheel as a whole—the mainstay of that business 
existence in whose interest he labors. 

The salesman can not be too well treated by 
his house—if he has created confidence in and 
for him, works faithfully, hard and conscien- 
tiously—if he secures good and honorable pay- 
ing results. To accomplish results measured 
in dollars and cents, he must possess certain 
personal attainments. Very prominent amongst 
them is ‘‘Patience’’ of a high order. As 
Shakespeare said ‘‘I must have patience to 
endure the load.’’ This load is represented by 
many things and in different ways. 

If he does not possess patience, 
patient disposition, if he cax not 
as a salesmun. 


is not of a 
cultivate it, 


he can not succeed measurably 
Success, the result of labor, rarely comes a- 
cantering. It may come spasmodically but that 


is not true success—the continued kind. Only 
the constantly increasing—though slow—has its 
genuine and lasting emoluments, the kind we 
like to strive for and enjoy. Consequently, one 


meets meanwhile with discouragements, set- 
backs, failures—all loads to carry that require 
faith and patience to endure, 

Whatever causes, combination of circumstan- 
ces, produce these varied oe ements, or 
failures, fathom them faithfull diligently 
—get at the bottom. Every effect t has a cause. 
A reason exists—some controllable or uncon- 
trollable force has risen above your personal 
force. When located, study it, correct it, im- 
prove the conditions, and you will win sooner 
or later—meanwhile have patience. Remember 
Rome was not built in a day and patience over- 
comes barriers, 

Cyrus Field an Example. 

Think of Field crossing the ocean those days 
fifty times to accomplish his object! Can - 
imagine the discouragements he encountered 
the hard work, the many sacrifices he made? 
But, can you also imagine what transpired in 
his mind ‘were he ever to succeed? n you 
imagine his feelings when he did succeed? We 
are now reaping his reward—it was an accom- 
plishment beneficial to general humankind. Now, 
can you, too, imagine the gps he had, the 
patience he exercised, how he persisted and per- 
severed? But—it was worth while. 

Surely you as a salesman can afford to exer- 
cise, to cultivate patience in your sphere of 
life. Have undaunted courage, have er 
—diseard discouragements. ‘‘Impossible’’ did 
not exist in Napoleon’s vocabulary. As General 
Grant said: ‘‘I will fight it out on this line if 
it takes all summer,’’ so fight along with his 
patience, and as he accomplished his desire, so 
you too can accomplish yours in your own wa 
—you can secure the orders with that muc 
desired signature at the bottom. Study human 
nature, devote some time to psychology and you 
will have less oceasion to be patient. 

Think this over for fifteen minutes—see what 
your mind will dictate to you. Eventual reward 
will be greater results, 
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NELSON A. MILLER. 


Inventing is genius. Successful manufacturing 
of ideas means the expenditure of money, time 
and labor, and if both the genius and manufac- 
turing are the best that money can buy, there 
is nothing but failure for the company should 
they fail to recognize the importance of the sel! 
ing end and the power to keep things sold. 

e take pleasure in presenting this month the 
picture of Nelson A. Miller, general sales man- 
ager for the Royal Typewriter Company, a re- 
cent organization formed with plenty of financial 
backing for the manufacture of two models of 
the ‘‘Royal’’ typewriter. 

In selecting Mr. Miller for this important posi- 
tion, the company recognize in him one who 
knows the ‘‘game of selling,’’ knows how to 
keep a thing sold, understands how to control 
men, and get results through the selling force. 

Mr. Miller’s experience in the typewriter field 
ay -oegges J fits him for the important position 

e now occupies. His first intimacy with the 
writing machine was at the time he established 
the School of Commerce at Elmira, N. Y., which 
he conducted for some ten years, and during this 
time he acted as agent for the Hammond Type- 
writer Company. 

In 1893 Mr. Miller sold his schvol and took up 
work in the executive offices of Mr. Seamans, of 
the firm of Wyckoff, Seamans & Benedict, and 
was later manager of the Cincinnati and Phila- 
delphia offices of the United Typewriter & Sup- 

lies Company. In 1898 he returned to New 

ork, and was soon after elected to the position 
of vice-president of the U. T. & 3. Co., and later 
as vice-president of the Densmore Typewriter 
Company. 

In 1903 Mr. Miller resigned from the Dens- 
more company to promote and put the ‘‘ Wales’’ 
adding machine on the market, and organized 
the Adder Machine Company, being made its 
president, until 1904, when he sold his interests 
to parties at Wilkesbarre, Pa., and has since 
been with the Underwood company as metropoli- 
tan manager, until March Ist last, when he ac- 
cepted his present position with the Royal Type- 
writer Company. 

With this most excellent record, and along a 
line of work that specially fits him for his pres- 
ent duties, Mr. Miller lends himself gracefully to 
his new duties and we predict that many valu- 
able men will be attracted to his company 
through his personality and his fair dealings 
with all those who are engaged through him. 

We take considerable pleasure in presenting 
his picture this month, and we know his many 
friends throughout the country will be pleased to 
find him so well situated after so many years’ 
active work in this field. 
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TO OUR READERS. 

To those of our readers who are connected with the 
typewriter industry, and Gnd enjoyment in reading this 
department, we respectfully call their special attention 
te our various other departments, particularly that of 
the ‘‘Adding Machine."’ 

The combination now working between the two de- 
partments makes one as important as the other to the 
future successful typewriter-adding-machine men. 














Austin, Tex. 


J. H. Tobin, the hustling stationer and office 
appliance dealer of this city, advises us that 
he has taken over the agency of the Fox type- 
writer, and will make a specialty of the type 
writer business, handling all makes of ma- 
chines. 

Aside from doing an excellent stationery busi- 
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NELSON A. MILLER. 

General Sales Manager, 

Royal Typewriter Co., 
New York City. 


ness, with a fine office at 606 Congress avenue, 
he is now handling office furniture, filing cabi 
nets, loose leaf specialties, and the like, and en 
joys a large patronage from the State govern 
ment. 


Atlanta, Ga. 


The Southern Store Fixture Company, former 
ly with head offices at Columbus, have recently 
transferred their headquarters to Atlanta, at 4 
Wall street, and maintain branches in Columbus 
and Augusta, Ga. 

The company is composed of L. P. Weathers 
as president, W. M. Watts as vice-president and 
treasurer, and S. W. Helton, secretary. 

The combination of interests should work well, 
and as they handle many good office appliances, 
they are in a position to take on other lines, and 
would be pleased to receive catalogues from such 
manufacturers desiring representation in the field 


named, 
* . . 


H. M. Ashe, formerly general agent for the 
Smith Premier Company, is now at head of ‘‘ The 
Writing in Sight Company,’’ as indicated in a 
previous issue, and are agents for the ‘‘Smith 
Brothers’’ machine. 

Considerable interest is manifested in this new 
concern, and they promise to keep the eyes of 
the trade moving in many directions, just as 
soon as they are able to get the deliveries as de- 
sired. 


Albany, N. Y. 


Manufacturing Company hav: 


The Williams 


opened an office in Albany in the Empire build 
ing, in charge of Warren T. Kellogg, former 
of the Elliott-Fisher Company. 

Akron, O. 

According to advices received from Akron, a 
traveling representative for one of the typ 
writer companies was arrested for assa iting i 
conductor, having taken offense at the railway 


employee because he was requested to rem 


his feet from the seat in front. 
Attleboro, Mass. 

J. A. Welsh, of Attleboro, has taken the age1 
for the Remington typewriter. He is located 
County street, and has named his place of busi 
ness ‘‘The Typewriter Store,’’ handling a full 
line of typewriter supplies and office stationery 
Mr. Welsh’s territory includes Attleboro, North 
Attleboro and Attleboro Falis. 


Buffalo, N. Y. 


H. G. Hess, of the Oliver Company, has been 
transferred from Cleveland to Buffalo as cashier. 
> * * 

The Buffalo Typewriter Exchange, for years 


established here by Charles Aldinger and L. A 

incorporated under the Staté 
laws, with Mr. Aldinger as president and Mr 
Mason as vice-president. Miss L. M. Miller is 
secretary. A public stenographie department is 
in charge of Miss Harriet L. Gilbert. 


Mason, has been 





The company is enjoying some excellent busi- 
ness, and still maintain their most excellent 
quarters at 116 Franklin street. 

* . o 

F. R. Miller, formerly with the Underwood 
Company here, is now working a city territory 
for the Smith Brothers Company’s Buffalo office. 
Mr. Miller has been in the typewriter ousiness 
for a great many years and makes a valuable 
addition to Manager Shepard’s force, 

* * * 


E. L. Eylar, of the Smith Brothers Company, 
is making good in great shape, having won the 
prize four months in succession in their selling 
competition, and competition came from no mean 
ability on the part of his co-workers. 

Boston, Mass. 

A lease on a long term has just been made for 
the store and basement in the Rich building, lo- 
cated at the southwest corner of Devonshire and 
Franklin streets, to the Underwood Typewriter 
Company. The premises are part of the banking 
rooms formerly occupied by the American Na 
tional Bank, and extensive improvements and 
alterations are in progress, and when completed 
will be one of the handsomest set of offices in 
3oston for the sale of writing machines. 

ia * * 


Joseph Howarth Woodhead, connected with the 
Remington Company, was married on June 21 to 
Miss Anna Belle Winn, in Worcester, Mass. 
After the ‘‘knot’’ had been tied the happy pair 
took up their residence at 47 Oakview terrace, 
Jamaica Plain, where contributions and acknowl! 
edgments can be sent. We wish ’em well. 

. . * 

Paul Kellogg, the popular Boston manager of 
the Remington’s interests, is reporting a fine 
business, with a finer outlook for bigger fall 
business. 

Beatrice, Neb. 

R. D. Anderson, representing the Smith Premier 
Typewriter Company out of Lincoln, was in 
Jeatrice during the middle of June closing some 
new business and making a short visit to his 
wife’s relatives at Blue Springs. 

Columbia, 8. C. 

J. Wilson Gibbes, dealing in typewriter and 
office supplies, office furniture and other special 
ties, is pushing his agencies to a successful end, 
and we have to acknowledge some very useful 
advertising matter received from him. 

Columbus, O. 

E. M. Denton, with the Oliver Typewriter Com 
pany, has been promoted from duties in central 
Ohio to take charge of the company’s Columbus 
oflice. 

Cleveland, O. 

R. E. Ashton, of the Oliver Typewriter Com 
pany, heretofore assistant cashier in the Chicago 
office of that company, has been promoted to 
be cashier of the company’s Cleveland office. 

Chicago, Ill. 

O. T. Owen, for some years city manager 
for the Blickensderfer Manufacturing Company, 
has given up his labors in the Chicago territory 
and, we are told, will enter upon new duties for 
the company for their executive offices. H. R 
Anness, formerly of the Blickensderfer Com 
pany in Pittsburg and Philadelphia, succeeds Mr. 
Owen in the Chicago field. 

* * * 

L. D. Camps, as stated elsewhere, formerly 
manager for the Underwood Company in their 
Chicago office, is now advertising manager for 
the same company, and is succeeded by D. M. 
Alkire, formerly of the same company at Pitts 
burg, who entered upon his new duties during 
the latter part of June. 


* * * 


Mr. F. E. Van Buskirk, formerly Chicago man 
ager for the Remington, and who was succeeded 
by Mr. Bayes, of Pittsburg, was seen by your 
New York during the month and was 
be gradually getting his hand in his 
' work, which, we must say, is some 
newer lines than those he formerly 


editor in 
found to 
new line of 
what along 
enjoyed. 
With the mention of the three foregoing of 
fices, and the gentlemen who have vacated Chi- 
cago chairs, it will be noticed that in all three 
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cases their successors have come from that dirty 
Pennsylvania city of Pittsburg—a singular co- 
incident. However, no matter how dirty their 
former city was, each will find a far greater field 
for their efforts in Chicago and a business con- 
ducted along somewhat different lines. 

: > = 

E. Dennstaedt, of the Oliver Typewriter Com- 
pany, heretofore acting as traveling auditor, has 
been promoted to be assistant auditor in the 
general offices of the company. 

. ea 

W. R. Summerson has been transferred from 
assignment in the general offices of the Oliver 
Company to field duty in charge of western 
Kentucky. 

* * * 

J. B. Van Houten, formerly cashier in the New 
York office of the Oliver Company, has been 
promoted to be traveling auditor with headquar- 
ters in Chicago, succeeding Mr. Dennstaedt. 

aa = . 

H. M. Vaughan has been promoted from field 
work for the Oliver Company to special assign- 
ment work in the general offices of the company, 
succeeding Mr. Summerson. 

. * > 

The general business enjoyed by the Oliver 
Typewriter Company shows no abatement even 
on top of the beginning of the summer months, 
and the factory is kept ordered ahead. 

. * * 


George H. Hadley, for some four years sup- 
plies clerk for the Oliver company, has worked 
out a very interesting system of keeping track 
of this part of this great institution and handles 
the business well. 


* * . 


C. E. L. Clark, for some time past Chicago 
manager for the Fox Typewriter Company, has 
given up this chair to accept the management 
of the typewriter department for Sears, Roebuck 
& Co. 

* * * 

Ames, Creamer & Co., the general agents for 
the Densmore Typewriter Company in Chicago, 
are now settled in their new ground floor quar- 
ters at 332 Dearborn street, where they have 
offices to be found 


fitted up one of the neatest 
in this field. 
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The company make a specialty of repairs and 
secondhand machines, 
- * * 

G. R. Martin, for about one year in the employ 
of the Remington Typewriter Company, has or- 
ganized the American Duplicating Company and 
will make a specialty of fac simile and type- 
written letter work, handle supplies and office 
goods. He has quarters at 418 Ashland block. 


* . 7 


J. H. Newport, the genial manager for the 
Smith Brothers in the Chicago territory, has 
been noted lately to wear a much broader smile 
than heretofore, and his genial manner extended 
to impress one that ‘‘something extraordinary 
had happened.’’ Well, it has. Mrs. Newport is 
doing well and the nine-pound baby presented 
to ‘‘ Papa Newport’’ is a bouncing baby boy. 

* * * 

George C. Bornemann, of San Francisco, the 
general agent for the Blickensderfer typewriter, 
was in Chicago recently, stopping off on his way 
East. mete | 

The Fay-Sholes Typewriter Company is work- 
ing its factory overtime three and four nights 
a week, and even then is behind in orders. Un- 
der the new management things are looking up, 
and the selling forces seem to be ae an un- 
usually fine lot of team work. All the boys are 
content, all doing more business than they gan 
get the home office to fill promptly, and the out- 
look is unusually bright. 

There are some excellent opportunities offered 
with this company to the right sort of typewriter 
salesmen. 

* * * 

Charles H. Hunter, of the Fay-Sholes Type- 
writer Company, has been taking a swing around 
the cirele, visiting local agencies in the South 
and East. 

Denver, Colo. 

Henry Frankel, of this city, is about to enter 
the typewriter supply business, and will be look- 
ing for agencies. He is at present located with 
the United States mint, Denver office. 

Des Moines, Iowa. 

Dr. Frank V. Eberhart, of this city, is now in 
Chieago, having accepted a position with the 
Oliver Typewriter Company. 
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Dallas, Tex. 

The Oliver Typewriter Company, of Chicago, 
with a capital stock of $1,000,000, was granted a 
permit to do business in Texas, with headquar 
ters at Dallas. This is the beginning of more 
active business on the part of the company in the 
Texas field. 

Erie, Pa. 

The L, C. Smith & Brothers Typewriter Com- 
pany have opened a sub-office here for the sale 
of their machine, with G. C. Sears as local repre- 
sentative. 

Emporia, Kan. 

Eckhall & McCarty, general agents for the 
Underwood typewriter in this field, are selling 
machines to users in this territory and proving 
good agents. 
Galesburg, Ill. 

George Dow, foreman of the Chicago Writing 
Machine Company’s plant here, is now in the 
East enjoying a vacation, where he will remain 
until September. 

Grand Rapids, Mich. 

Norman Whiting, who has been in charge of 
the Smith Premier branch office in Grand Rap- 
ids, has been transferred to Detroit, taking 
charge of a city territory. His place here has 
been filled by A. K. Marriott, of Canada. This 
is Mr. Marriott’s first experience in the type 
writer business, but he is making good. 

o * * 

F. H. Morse has been in charge of the Reming- 
ton interests here for about two years and re- 
ports a very fine showing and increase in busi- 
ness. Their branch office has been removed from 
105 Ottawa street to 16 North Division street, 
where they will have much finer quarters, shar- 
ing space with the National Cash Register Com 
pany. The Remington typewriter still retains 
a very strong hold on business in this territory, 
although the home of another typewriter com- 
pany. 
wT Huntington, W. Va. 

J. E. Byrley, representing the Remington from 
this city, recently covered his territory looking 
for new business. 

Harrisburg, Pa. 

Lewis Sampson, formerly a resident of Herki- 
mer, N. Y., has accepted a position with the 
Remington Typewriter Company at their Harris- 
burg office 

7. o * 

Thomas W. Murray, in the employ of the 
Elliott-Fisher Company here, was married on 
June 19 to Miss Mary P. Laugherty. The happy 
couple were the first pair to be married in the 
new magnificent cathedral on West State street. 

Ilion, N. Y. 

A. G. Snyder, of Ilion, has recently perfected 
another invention for the typewriter which, re- 
ports say, is a valuable one. It is to Mr. 
Snyder that credit is given for the ‘‘Poly- 
chrome’’ ribbon attachment, as used on the 
Remington machine, although similar devices 
were used on other machines prior to its adop- 
tion by the Remington. 

* * * 

We hope to publish a full account in our next 
issue of the annual field day events held at 
llion by the different departments of the Rem- 
ington Typewriter Company’s employees. 

* 7 * 

The 220-yard straightaway race is a standard 
at all athletic meets. But a 220-yard straight- 
away run throughout under the roof of a single 
building is something new in sports. Such a 
race has just been decided at the Remington 
typewriter factory at Ilion in connection with 
the annual athletic sports of Remington factory 
employees. The race was for a gold medal pre 
sented by one of the officers of the company 
and was run in heats in the center aisle of the 
fourth floor of the main building of the factory. 
As this building is 800 feet long, there was 
plenty of room for the 220-yard straightaway 
course, with more room to spare. 

The final heat was won by Paul J. Risedorf; 
time, 24 seconds. This race will hereafter be an 
annual feature and each year a gold medal will 
be presented to the victor. 

Jackson, Tenn. 
John D. E. Boaz, formerly of Memphis, Tenn., 
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is now associated with the Oliver Typewriter 
Company in their Jackson territory. 
Kalamazoo, Mich. 

Quite an active typewriter agency is operating 
here, known as the Kalamazoo Typewriter Ex- 
change Company, with offices at 328 South Rose 
street, controlled by C. E. Merrihew and F. B. 
Kappen. The exchange controls the agency of 
the Underwood typewriter, Mr. Kappen devoting 
his entire time to this end and Mr. Merrihew to 
the general business. 





- 
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all 


C. E. Merrihew. 


The Kalamazoo Typewriter Exchange has been 
in existence since October, 1905, and is enjoying 
an excellent business. 

Kansas City, Mo. 
(By our Special Correspondent. ) 

[he Kansas City selling force of the Smith 
Premier typewriter, under Fred A. Britton, is 
keeping up their last year’s record for leading 
in the number of sales, and feel confident they 
will again win the Smith Premier trophy in the 
international contest with that company. The 
summer months have no terror for them. 

* * . 

Frank Little, formerly of St. Louis, has joined 

the Smith Brothers Company. 
* * * 

A. E. Davis is in southwest Kansas for the 
Oliver Company, and has always done good busi- 
ness. Recently he sold a lot of four machines to 
a ‘‘ranch owner.’’ 

* o * 

‘*Buffalo Jones,’’ formerly with Billy Riggs 
in the Underwood camp at St. Louis, is now 
handling the Monarch machine in Kansas City 
for the Schooley Stationery Company. 

* 7 * 
Louisville, Ky. 

The Oliver Typewriter Company have opened 
an office in Louisville for the sale of their ma- 
chines and have plaeed Mr. Harris Hurst in 
charge, who formerly labored for the same com 
pany in Cincinnati. Mr. Hurst only recently re- 
turned from Mexico, where he is interested in 
some mines. 

Lead, 8. D. 

F. J. Phillips, representing the Remington 
Typewriter Company in this field, and traveling 
from Exeter, Neb., was in Lead recently closing 
up much business for his company. Mr. Phillips 
is a pleasant gentleman and has the faculty of 
interesting those with whom he comes in con- 
tact. 

Milwaukee, Wis. 

Possibly the best equipped typewriter offices 
today in Milwaukee is that of the Monarch 
Typewriter Company under the management of 
Irving Franks, a typewriter man of more than 
ordinary ability and experience. ; 

The offices are located at 419 Broadway, in the 
center of typewriter activity, and reports from 





that field indicates that friend Franks is prov- 
ing the Monarch to be a ruling seller. 
Minneapolis, Minn. 

S. R. Criswell, representing the Oliver Com- 
pany, has been promoted from the local agency 
at Rosebud Indian Agency, S. D., to a traveling 
position out of the Minneapolis branch office. 

Marysville, Mo. 

A. J. McCoy, local agent for the L. C. Smith 
& Brothers Company, is making himself felt 
in this territory and is advertising well his 
agency. 

New York City, N. Y. 
(By our Eastern Representative.) 

Charles Spiro, of the Columbia Typewriter 
Manufacturing Company, is now enjoying a 
business-pleasure trip in Europe. 

The Columbia factory is unusually busy at this 
time and is running at full blast to keep up with 
the constantly increasing demand for the Co 
lunibia typewriter, for which, by the way, there 
is a wonderful demand abroad. Mr. Spiro is 
one of those who appreciate the rich opportuni 
ties lying beyond our own shores, and he is now 
abroad after this foreign business. 

* * 7. 

The General Fire Insurance Company has been 
recentiy organized in Brooklyn, N. Y. Among 
the incorporators is the name of Timothy L. 
Woodruff, president of the Smith Premier Type 
writer Company. The new company will eventu 
ally have a capital of $2,000,000. 

* * * 


We hope that Charles Lawton, a typewriter 
salesman, has found the heart to provide for 
those whom he promised to ‘‘comfort and pro 
tect.’’ 

* * * 

Wiliiam N. Watmough, of New York, has en 
tered the service of Barrett & Barnes, the At- 
lanta agents of the Elliott-Fisher Company, and 
will have charge of their Birmingham office. 

. « * 

The Cohen Typewriter Agency, located at 1439 
Broadway, and the only real ‘‘ uptown typewriter 
company,’’ is enjoying very excellent business 
and making successful their agency for the 
Pittsburg Visible typewriter. 

The office of this company, located as it is in 
the center of the professional and theatrical dis- 
trict, and among many publishers, enjoys an up 
town trade that rivals many of those in the 
lower business district. 

* * * 

E. Averill Smith, special representative of the 
‘*Sun’’ typewriter for New York and the New 
England States, was in the city recently. 

* * > 

Great success is attending the efforts of the 
gentlemen behind the ‘‘Sun’’ typewriter. Their 
business for the past month has been quite 
exceptional. We learn that at an early date 
they will spring a great surprise on the type 
writing public, full particulars of which we 
hope to announce in due course. 

* * . 

Mr. Garfield, of the American Typewriting 
Machine Company, has quite recovered from his 
illness, and is now actively engaged in taking 
care of the huge business that he is building 
up. Last month was a phenomenal one, and 
they sold more machines than they did the previ 


ous month. 
* * * 


J. W. Sturtevant, president of the Densmore 
Typewriter Company, is in Europe, but is ex 
pected to return about the Ist of August. The 
Densmore is doing a very large foreign busi 
ness. Orders for numbers of machines in quan 
tities have lately been received from Mexico, 
Germany and Italy. In fact, their export busi 
ness is increasing by leaps and bounds. Two large 
shipments were recently made to the Argentine 
Republic. 
* 7 * 

The office of the Smith Premier Typewriter 
Company presents a very busy scene these days 
About twenty machines and operators have been 
placed upon the ground floor, and when they all 
start up they make things hum, proving be 
vond the shadow of a doubt that there is a whole 
lot of life in the double keyboard machine, even 
in these days of fierce competition. 
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L. D. CAMPS, 
Advertising Manager, 
Underwood Typewriter Co., 
New York. 


, 


The dressing of typewriter companies’ windows 
is not yet a lost art, and the Smith Premier 
Company certainly takes the laurels for inge- 
nuity and taste in availing themselves of the ad- 
vertising features of their glass show case. Just 
now they are preparing for the ‘‘Glorious 


Fourth,’’ and have a gorgeous display of lan 
terns and other features incident to the occasion. 
The two large green blinds, lettered with appro 
priate advertising talk, serve as an admirable 
advertisement when the window is being 
trimmed. Much eredit is due to William Craw 
ford, the assistant manager, for the taste dis 
played in evolving the successive color schemes. 
* * * 
In order to further emphasize their three-color 


writing device, the Smith Premier Company have 
been sending out some attractive blotters allud 


ing to this special feature of their machine. 
> * * 
li. E. Hatch, of the Smith Premier Typewriter 
Company, will spend his well-earned vacation, be 


ginning with July 1, in Maine. If he catches as 
many fish as he has landed orders for Smith 
Premiers he will return with the honors thick 
upon him. 

* * * 

So much success attended the last contest for 
salesmen that the Smith Premier Typewriter 
Company, on the suggestion of Manager King, 
have started another quarterly contest. The first 
prize will be a solid gold fountain pen to the 
salesman making the best record in Class A and 
a watch fob for the salesman making the best 
record in Class G. Great interest is being taken 


in the contest and each man will put forth his 
best efforts to secure the prizes, 
* * * 

The advantages offered by the Smith Premier 
typewriter for billing purposes has caused the 
New York office to put forth special efforts in 
the billing machine branch. They are now en- 
gaging special billing machine salesmen and put- 
ting them on exclusive territory, so that a consid- 
erable increase in business is expected from this 
new departure. O. S. March has been appointed 
to one territory and W. A. Roots to another. Both 
gentlemen are making exceptional progress and 
great results are anticipated. 

7 = ° 

O. H. Johnson, the billing machine demon- 
strator of the Smith Premier typewriter, will be 
transferred on July 1 to Minneapolis, where he 
will take charge of a regular billing machine 
territory. 

7 7 . 

F. L. Case is now occupying the position of as- 

sistant manager with the Monarch typewriter. 
* * o 


Manager Durphy, of the Monarch typewriter, 
reports business for the past month as very 
good. They are now receiving deliveries of some 
of the 26-inch Monarchs. These truly ‘‘ Mon- 
archs’’ are giving great satisfaction and afford- 
ing a considerable amount of surprise to the 
typewriter community. Users and others are as- 
touished to find how absolutely rigid the long 
carriage is and how easily it runs. 

* * * 

Paul G. Dennie, who used to represent the Oli- 

ver typewriter in southern Pennsylvania, is now 
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L. D. CAMPS. 

Some people are born lucky, others have it 
thrust upon them, while still another class se- 
cures it by hard labor. Usually the latter last 
the longest, as it means the best experience. 

Jt wasn’t so many years ago that the sub- 
sn nef a a a ‘‘yo er’’ in New 
York, on the alert for th that ht b 
him success in this life, aed with the a 
ambition that makes a man succeed L. D. ps 
became connected with the Underwood Type 
writer Company as salesman, which tion he 
filled for some five years in the B office, 
and —— eevee successful that he S tag 
given the position of manager, succeeding . 
J. E. Neahr at that point, an about three years 
agv was called to Chicago, succeeding Mr. Milton 
Kellogg as manager of the Chicago office. His 
three years’ connection with the Chicago field 
saw the office control eight outside points, and 
an increase in business, 

The Underwood Typewriter Company have en- 
joyed a phenomenal business for years past, and 
it is a well known fact that the factory output 
of this machine has always been behind. How- 
ever, with the completion of the company’s new 
factory addition at Hartford, they anticipate a 
greater campaign than ever before, and to pre- 
pare for this and meet the requirements of such 
work, the company have wisely established an 
advertising department, and with this have ap- 
pointed L. D. Camps as their advertising man- 
ager, with offices at 241 Broadway, where all 
data concerning the matter of publicity and 
advertising will be under his control. 

In the choosing of Mr. Camps as manager for 
this new office, we believe the company have 
chosen well, for not alone does Mr. Camps under- 
stand thoroughly the machine, the methods and 
policy of the company, but is thoroughly profi- 
cient in the art of writing advertising copy, 
much of which has come from his pen in the 
past, although he was not assigned to such work. 

Mr. Camps, re to his t ter experience, 
was connected with an advertisement writin 
house, and assisted in such work as was saquied 
for the ee popular of ‘‘H.-O.’’ oatmeal. 

With the enlargement of the Underwood Type- 
writer Company’s productive power, the acquir- 
ing of additional space in New York City for 
executive offices, and the appointment of Mr. 
Camps to this new office, there should be some 
interesting and effective advertising campaigns 
managed by one who so thoroughly fits his posi- 
tion. 


— 





holding the position of salesman for the Mon- 
arch typewriter in a metropolitan territory. 
. * * 


Manager Humphrey, of the Smith Bros. Type- 
writer Company, still has a genial smile for all 
comers. A good machine, good salesmen and good 
business invariably produce ‘‘the smile that 
won’t come off,’’ so there’s no wonder. Mr. 
Humphrey reports everything ‘‘fine’’ and the 
employing bureau is getting along ‘‘ very nicely 
—thank you.’’ 

* « 

R. P. Jones, the manager of the Philadelphia 
office of the Smith Bros. typewriter, was in New 
York recently on a visit. 

* * - 

One of the hardest working typewriter men in 
New York—W. W. Ramer, of the Wholesale 
Typewriter Company, 309 Broadway—is about to 
take a well-earned vacation. He will leave here 
on the Ist of July and will be gone until the 
10th. He hopes to spend the most of the time 
in Canada, up the orien St. Lawrence. He 
reports the past month as being the best month 
for business in the history of his company, and 
every month from January last has been an in- 
crease over the preceding. 

* 7. * 

The employment bureau of the Underwood 
typewriter is booming these days. Lots of posi- 
tions have been filled and the demand for sub- 
stitutes has been very large. From present indi- 
cations they will be able to place every stenog- 
rapher that comes to them through July and 
August into lucrative positions. The bureau has 
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now moved into larger quarters in the large an- 
nex just taken over, and they will have over 
2,000 square feet devoted entirely to this depart- 
ment. The Underwood Company claim that they 
will have on their second floor the finest em- 
ployment department in the country. The en- 
trance will be at 3 Park place. 
a * * 

The supply of machines from the Underwood 
factory has been rather larger for the past 
month, but the supply is not yet equal to tlie 
demand, and the salesmen are still on the wait- 
ing list. The factory at Hartford is gradually 
assuming shape, and it is hoped that before the 
Ist of October the new factory will be in full 


swing. 
. * . 

George Brockmann, the agent for the Under- 
wood typewriter at Mexico City, was in New 
York recently on business in connection with 


the company. 
* . . 


Mr. Nuecke, the typewriter man with Mr. L. 
Peterson, of Iquiqui, Chile, has been on a visit to 
Europe. He got married in Germany and paid a 
visit to New York on his way home to South 


America. He represents the Underwood Type- 
writer Company. 
* . 
Charles Rosenhauer, who has been for three 


and a half years at the home office of the Under- 
wood Typewriter Company, has been appointed 
to take charge of the electrical work in connec- 
tion with the window displays of the Underwood 
Typewriter Company. He will visit the different 
cities in the interests of the company. 

* * . 

Charles H. Hunter, assistant general sales man- 
ager of the Arithmograph Company, was in the 
city for a few days recently. The business of 
this company has increased wonderfully in the 
past few months. The factory in Chicago is re- 
ported to be running three nights in the week, 
and is still behind in orders. J. P. Daves, man- 
ager of the New York office, is as energetic as 
ever, and has been doing his share towards the 
overtime work at the factory. 

7. o . 

G. C. Lutz, of the Arithmograph Company, 
during the past month has been doing some 
‘*stunts’’ in typewriter salesmanship. He has 
several large deals to his credit. 

* * * 


The many friends of G. W. Robertson will be 
pleased to learn that since his connection with 
the Arithmograph Company he has forged to the 
front with the sales organization of that com- 
pany. At the close of the month of June the 


prospects are that he will be a high man. 
* * * 


The Hammond Typewriter Company report 
that business has been exceedingly good. The 
new machine is a wonderful seller and the fac- 
tory is so busy that they cannot turn out enough 
machines. The factory will be shut down on the 
30th of June for a week for the taking of the 


annual inventory. 
7 * . 


\. T. Rose, manager of the city branch of the 
Remington Typewriter Company, has, we are 
sorry to note, not heen well of late. He is 
going to take his vacation soon and we trust 
that the sea breezes and the open air life of 
Nantucket will rapidly recuperate his vitality. 
On his return fish stories will be strictly in order. 

* *. * 

J. Monoghan has been appointed salesman for 
the Williams Manufacturing Company, agents for 
the Wellington in New York. 

* . * 

Good business and excellent prospects is the 
song these days of all the typewriter companies. 
The Williams Manufacturing Company, who have 
charge of the Wellington in New York, have the 
same jolly chorus to vociferate. 

R. Atkins has been appointed cashier to the 
New York office of the Oliver Typewriter Com- 
pany in place of Mr. Van Houten, promoted. 

> . . 

J. H. Van Houten, heretofore cashier of the 
New York office of the Oliver Typewriter Com- 
pany, has been appointed traveling auditor of 
the same company. 
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The Oliver Bulletin for June has some fine pic- 
tures of J. H. Derbyshire, first assistant manager 
of the New York office, and of the young ladies 
comprising the filing department and entry clerks 
of the same office. 

* * * 

L. D. Camps, formerly manager of the Chicago 
office of the Underwood Typewriter Company, 
has been transferred to New York, where he will 
occupy the position of advertising manager for 
the same company. 

. * * 

John Uncerwood, president of the Underwood 
Typewriter Company, will sail for Europe on his 
annual vacation on the 4th of July. 

> * + 

William Adams, formerly salesman for the 
Oliver Typewriter Company, is now occupying 
a similar position with the Royal Typewriter 
Company. 

7. * ° 

G. A. Baldwin, formerly special representative 
of the Underwood Typewriter Company, is now 
with the Elliott-Fisher Typewriter Company at 
their New York office. 

° Sa * 

Mr. Chassaud, special representative of the 
Royal Typewriter Company, is spending a well- 
earned vacation with his family at Ocean Grove, 
N. J. 

- * . 

J. R. MeDuffey, who was formerly connected 
with the designing department of the Royal 
Typewriter Company, is now with the sales de- 
partment of the same company, with a territory 
in New York City. 

* 7 

Grant Hugh Brown, treasurer of the Royal 
Typewriter Company, is also treasurer of the 
newly-formed American Farm Products Company, 
which has a capital of $20,000.000 This organi- 
zation has been using the Royal Typewriter for 
several months. 

. 7. . 

The $100 model of the Royal typewriter is 
now on the market and is having phenomenal 
sales. We hear that a very large order has 
been placed with this company, but we are not 
at liberty to give details in this issue. Par- 
ticulars in our next. We hear that the New 
York City Railroad (Metropolitan) has placed 
a nice order for these machines, and the Board 
of Health has ordered Royals for each of the 
boroughs. In addition to this a large number 
of machines are being shipped to Europe and 
South America. 

* . * 

The rapid strides in publie favor and the large 
sales that the Royal is now enjoying are due 
in a great measure to the thorough and careful 
test to which the machines were subjected for 
many months by a force of expert operators be- 
fore a single machine was placed upon the mar 
ket. 

* * > 

The Brooklyn manager of the Oliver Type 
writer Company, Charlie Pennock, was seen on 
Broadway last week and if rumors are true he 
was successful in closing a big deal he had 
been working on. Mr. Pennock was formerly 
assistant manager of the Philadelphia office for 
the same company. 

* * * 

The Oliver Typewriter Company, 310 Broad- 
way, have a very pretty display in their win 
dow, consisting of flags of all nations floating 
over their different style typewriters, all sur- 
rounding an Oliver of considerable age, since it 
is one of the earlier makes of Olivers, owned 
and operated for years by the private secretary 
to H. R. H. Prince Louis of Battenburg on H. M. 
S. Drake, who exchanged the same recently for 
a later style Oliver. On the whole, the window 
display is very attractive. 

* * * 

We reported last month that the Central Type 
writer Company, which has recently taken up 
new quarters at 323 Broadway, adjacent to the 
Remington Company, was under the manage- 
ment of J. T. Lindsay. Mr. Lindsay is actively 
engaged with this firm and deserves much credit 
for its success, but its management is under 
the direction of Henry Everle. 
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The new ‘‘Systems Department’’ now operated 
by the Remington Typewriter Company at their 
New York offices is under the personal man- 
agement of Eleazar Parmly, Jr., who is well 
versed in the use of loose leaf systems and 
their operation in conjunction with the type 
writer. 

A special ‘‘Systems Department’’ has been es 
tablished at 325 Broadway, where all the vari 
ous machines and devices used in combination 
with the Remington typewriter are shown. 

* o * 

The Hammond Typewriter Company have just 
made to order and shipped a ‘‘ Hammond’’ type 
writer for the Prince of Bulgaria. 

New Orleans, La. 
(By our special correspondent.) 

John M. Morton has re-embarked in the type 
writer business and is handling the new ‘‘ Fox’’ 
Visible. 

* * * 

A. H. Chamberlain, for many years salesman 
for the Smith Premier typewriter in this city 
and territory, but more recently in the same ca 
pacity for the L. C. Smith, left on June 1 for 
Houston to accept a position with J. J. Pas 
toriza, Texas dealer for the Smith Premier 

New Haven, Conn. 
(By our special correspondent.) 

M. H. Paddock, Jr., special billing representa 
tive for the Smith Premier Company, spent sev- 
eral days in this city recently. The manner 
in which Brother Paddock handles his goods 
would make the ordinary typewriter gasp with 
astonishment. 

. * * 

John P. Willing, the veteran typewriter sales 
man, has joined forces with the L. C. Smith 
Bros. Company. The company are to be 
gratulated on securing such a valuable man, as 
he has a reputation for ‘‘rounding them up,’’ 
a trick appreciated by the rest of us. 

* . . 

June 5 Howard J. Rice, of the Remington Type 
writer Company of this city, had a birthday, 
which occasion was celebrated by his friends in 
the nature of a surprise party given him at 
his summer cottage, Indian Neck, Conn. Mr. 
Rice was the recipient of a number of handsome 
presents. After a shore dinner fit for the gods, 
served by the hostess, music, games, boating, 
bathing and fishing, Mr. Rice brought the party 
back to the city in his beautifully appointed 


cou 


steam yacht, the ‘‘Remington.’’ All present 
pronounced it a delightful occasion, 
> * * 
H. H. Jackson and W. J. Hanford were re 


cently in this city looking up offices for their 
machine. They are the State agents for the 
Oliver, and we see no reason why this combina 
tion of typewriter experts cannot get their full 
share of the business, as they are both exceed 
ingly popular and business getters of the first 
water. 
* * * 

Herbert C. Barker has been appointed foreman 
of the mechanical department of the Remington 
Company. Long years of continued service, a 
knowledge of typewriter construction in all its 
detail and an indefatigable worker has earned 
this promotion for our friend. 

* * * 

Newhall C. Platt, of the same company, has 
taken unto himself a wife. Through these col 
umns his friends wish to extend their congratu 


lations. After spending a month at Niagara and 


the Thousand Islands Mr. and Mrs. Platt will 
take up their residence in Hartford. 
* * - 
H. W. Bartholomew, also of this company, 


loeated here, is to be married next month. We 
take it from the above items that the typewriter 
business is enjoving a wave of prosperity in Con 


necticut. 
. 2 8 


P. G. Partridge, formerly of the Smith Premier 
Company has opened up a summer hotel in the 
Berkshire Hills, temporarily abandoning the type 
writer field, but when the birds fly South and the 
summer boarders fly also, then will the good 
Boniface return to his old profession. 








The Knights of Columbus convention held here 
June 4 brought many typewriter men here, as well 
as Knights. Amongst those present the chubby 
form of our friend George D. Shuttleworth was 
in evidence, coming all the way from the Under 
wood office in Chicago. Judging by his looks, 
the Windy City agrees with him. 

Norfolk, Va. 
By our special correspondent.) 

A. Roy Hart, the popular manager for the 
Remington Company here, has been ill for the 
past month with typhoid fever. He is reported 
as now out of danger and his many friends wish 
him a speedy recovery. The office has been 
looked after by Miss Wray, their excellent book- 
keeper, during his illness. 

* + >. 

A. 8. Flowers, of the Richmond branch of the 
Smith Premier Company, is now located in New- 
port News, Va., and will take care of the terri- 
tory in and around this place for them. This 
company enjoys a large business among the army 
officers located at Fort Monroe, and Mr. Flowers 
will pay especial attention to this department. 

al * * 

The Elliott-Fisher Company’s expert demon- 
strator paid Norfolk a flying visit last month, 
and R. W. Brook, their local representative, re- 
ports that some mice orders have come to him as 
a result of the visit: Mr. Brook is certainly a 
hustler, and the Elliott-Fisher Company were in 
deed fortunate in securing his services, 

+ . * 


lt is reported on good authority here that C. E. 
Townsend, of this city, will within the next 
month open a mammoth typewriter exchange on 
Plume street in typewriter row. Mr. Townsend 
typewriter man and has been very 
introducing a number of the 
cheaper machines. We understand though that 
he has secured the agency for the Royal machine 
and also for the Fox Visible. Mr. Townsend 
will have an adding machine department in 
connection with his exchange and will pay par 
ticular attention to the repairing of these ma 
chines. A full line of supplies will be carried 
and the services of two or three expert repair 


men will be secured. 
* * * 
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B. F. Sigrist, of the Smith Premier Typewriter 
Company of this city, has just returned from a 
trip through North Carolina and Virginia in the 
interest of his company. 

* * ° 

The Norfolk Stationery Company are agents 

for the L. C. Smith machine, and they report 


good business in their line. This company was 
formerly represented by E. L. Knott, but he has 


resigned his position with them to go with the 
Smith Premier Company in South Carolina terri 
Mr. Knott has an office in Columbia and 


tory. 
will doubtless do a satisfactory business for his 
company in the southern field. 

- > * > 


Just about one vear from now the Jamestown 
Exposition will be on in full blast. Already 
numbers of new firms have opened offices here 
which of course help all of the local typewriter 
men. In a few months more this will be felt 
more generally and we will all wear the smile 
‘that won’t come off.’’ 

> * * 

John Spaulding Moore, who began his career 
as a typewriter man under S. W. Pannill, the 
old local agent for the Smith Company here, and 
who was later connected with the same machine 
after he established a branch here, and who for 
the past six months has been connected with the 
Baltimore office of the same company, has re 
turned to the Richmond office of the company 
and is now working under his old manager, J. F. 
Howison. We understand that Mr. Moore led 
the selling force while connected with the Balti- 
more office, and his only reason for leaving was 
that he might be nearer his home—Norfolk. Mr 
Moore is a very polished gentleman and we pre 
dict great things for him in the typewriter 
world. He has the ‘‘gift of the gab’’ 
1 successful typewriter salesman and he 
thing at the right time. 


_ 


Oklahoma City, O. T. 
Yauger, of the firm of Yauger & Me 


so neces 
sary to: 
can say the right 


John B 


Fall, State agents for the Fox typewriter, was 
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married June 13 to Miss Ethel L. Buchanan at 
Wichita Falis, Tex. 

Mr. Yauger formerly operated an agency in 
Houston, Tex., but has been in Oklahoma City 
for some few months past. 

Philadelphia, Pa. 
(By our special correspondent.) 

The Philadelphia office of the Oliver Type- 
writer Company were the lucky winners of the 
sales ‘‘Banner’’ for the month of June. 

o 7 . 

Emerson C, Eachel, looking after the Under- 
wood interests here, has sailed for Europe on a 
much-needed vacation. Mr. Eachel sailed June 
21 on the Kaiserin Augusta Victoria. 

. * * 

Benjamin T. Levis, of Media, Pa., has entered 
the employ of the Hammond Typewriter Com- 
pany here. Mr. Levis was formerly in the tele- 
phone business. 

* * * 

Suecess comes from hard work. That’s no lie. 
The hard work put back of ‘‘The Ward Type- 
writer Company,’’ of this city, by A. P. Ward 
an? his associate, W. L. Prickett, has produced 
the suceess that follows such labor, and the 
company is now enjoying an exceedingly good 
business. 

joth gentlemen are experts in their line and 
a large following, which enabled them to 
build up quickly. The new company, having the 
agency for the ‘‘Stearns’’ Visible type- 
writer, report that this machine is meeting all 
the demands and expectations the critical pub- 
lic ask. With this agency and that of handling 
secondhand typewriters, repairing and supplies, 
the Ward Typewriter Company appears to have 
the endorsement of a large portion of Phila- 


delphia’s commercial world. 
* * a 


have 


sole 


Our correspondent had the pleasure of meet- 
ing the auditor for the Underwood Company at 
their Philadelphia office recently, prior to his 
return to New York, and his remarks concern- 
ing the Underwood business generally would in- 
dicate that the Philadelphia office of this con- 
cern enjoyed second place to New York in sales, 
and for appointments, utility, methods of man- 
agement and courteous treatment accorded every 
one, this office stood first in this great family to 
the credit of that gentleman who knows so well 
how to ‘‘do these things.’ 

* * ~ 

At the last meeting of the Underwood Sales 
men’s Club, held June 2, the members presented 
their manager, Mr. Eachel, with a token of their 
esteem by presenting him with a pair of 8-power 
Warner & Swazie prism binoculars. W. W. Caf- 
frey, vice-president of the club, made the presen- 
tation. 

During the absence of Mr. Eachel in Europe 
the management of the office will fall to A. G. 
MeGlathery, city sales manager, and Mayne R. 
Denman, country sales manager. 

Peoria, Ill. 

Lyman Bryan, manager of the Oliver Type 
writer Company’s interests in this field, is able 
many good orders to the home office 
month. 


to send 
each 

Besides being a good typewriter man, he is an 
admirer of ‘‘Office Apphances,’’ and believes 
that Peoria should never be left out of a single 
issue of this paper, and we hope to receive 
news items from this point regularly. 

Portland, Ore. 

Graham Glass, Jr., of Glass & Prudhome, Port 
land agents for the Elliott-Fisher Company, was 
in New York recently and reported that busi 
ness in the northwest was very prosperous and 
that the company enjoyed a wide sale for these 
special machines. 

Pittsburg, Pa. 

C. W. Clark, formerly manager of the New 

Haven branch of the Underwood Company, has 


been appointed manager of the Pittsburg office 
for the same company, succeeding Mr. Alkire, 
who has been transferred to Chicago. 
* * 
W. J. Robinson, manager for the Monarch 


Typewriter Company in Pittsburg, was a visitor 
to New York during Jnne, and enjoyed an even- 
ing at ‘‘Luna Park’’ and Coney Island, where 
your reporter discovered him. 
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Mr. Robinson was looking ‘‘ rosperous and 
healthy,’’ indicating that ‘‘all’s Sell ’ and that 
the Monarch was receiving its due representa- 
tion in the Pittsburg field at the hand of this 
gentleman, 

* * * 

The balance of the managers of Pittsburg 
should keep their eyes about them and ap- 
preciate the fact that three Chicago managers 
only recently appointed were originally or late- 
ly from Pittsburg—Messrs. Bayes, Alkire and 


Anness, 
Portland, Me. 

The Industrial Exposition held here closed 
June 16 after a two weeks’ show. The feature 
of the closing night was the final event in the 
typewriter contests that attracted much atten- 
tion during the week and aroused the interest 
of many operators. 

Miss Nellie Murphy won the final from those 
who succeeded in getting the preliminaries, with 
a corrected total of 805 words, or an average 
of 531-3 words a minute for a fifteen-minute 
test. 

* a -_ 

The Monarch Typewriter Company have recent- 
ly opened offices in this city, with a location 
at 100 Exchange street, and have already secured 
some good business throughout the State. 


Providence, R. I. 
(By our specia] correspondent.) 

Miss Sadie M. MeClelland, head stenographer 
of the Remington Typewriter Company, Provi- 
dence, R. I., has resigned her position to accom- 
pany her parents, who have moved to Los An- 
geles, Cal. Miss McClelland was a most pro- 
ficient stenographer and Remington operator. 
Her congenial manner will long be remembered. 

* * * 

Mr. Wm. Larcher, Jr., who is in charge of the 
employment department of the Remington Type- 
writer Company, recently made an address at 
the English High School, Providence, R. I. Mr. 
Larcher is a very eloquent speaker and enter- 
tained the students for a full hour on the sub- 
ject of shorthand and typewriting. 

Racine, Wis. 

The C. A. Nickerson Typewriter Company has 
been organized in this city, for the manufacture 
of a new style typewriter, embodying the fea- 
ture of writing in sight but using no roller or 
platen. The capital stock of the new company 
is $100,000. Plans are already under foot to put 
the machine on the market, and we shall give 
our readers a description of the machine at an 
early date. 

San Francisco, Cal. 

The Elliott-Fisher Company have just sold 
thirty-seven of their machines to the city of San 
Franciseo, 

. * 7. 

Mr. J. Gunzendorfer, head of the Webster 
Typewriter Inspection Company, The Typewrito- 
rium, and agent for the ‘‘Stearns’’ visible type- 
writer, has re-established himself at 1746 Fill- 
more street, which is the temporary ‘‘ Market 
street’’ of Greater San Francisco. It is Mr. Gun- 
zendorfer’s intention to return to his old loca- 
tion at 508 Market street as soon as the build- 
ing is rebuilt, which, from the present outlook, 
will be within a year. Throughout the trying 
ordeal attendant upon the earthquake and fire, 
Mr. Gunzendorfer has maintained his organiza- 
tion intact, and has brought the ‘‘Stearns’’ type- 
writer and the F. 8S. Webster Company’s lines 
very prominently to the fore during the rehabili- 
tation of the business community of this city. 

” . - 


As an indication of the great volume of busi- 
ness secured in San Francisco after the calamity, 
the following suit against a company for com- 
missions illustrates well ‘‘what the boys are do- 
ing.’’ E. M. Hineh brought suit against the 
Smith Premier Typewriter Company for ecom- 
missions upon the sale of typewriters claimed to 
be due on an assigned claim of G. W. Elkins. 
According to the claim of the plaintiff, after the 
fire the various typewriter agents who had been 
burned out decided to pool issues and work the 
territory together. All the available machines 
on the coast were quickly gathered up and agents 
had little difficulty in finding purchasers for all 
of them. However, when it came to paying the 
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commissions, there arose a difference. The plain- 
tiff in the present writ alleges that the company 
objects to paying the usual amount and hence the 
suit. It is said that there are several other 
agents who await the outcome of this suit before 
suing on their own claims. 

7 7. 7 

The Arithmograph Company opened a branch 

office at 1069 Broadway, Oakland, also at 1838 
Fillmore street, San Francisco, where they have 
been doing a rushing business since the fire. 

. 7 * 


Thos. G. Kennedy, formerly of the Kennedy 
Desk Company, has been appointed manager of 
the Arithmograph Company of the Pacific Coast 
and has got together a strong selling force, sell- 
ing the Fay-Sholes machine. 


J. S. Thomas, formerly of Hughes & Co., print- 
ers and stationers, is now with the Arithmograph 
Company, selling Fay-Sholes. It is reported that 
Mr. Thomas is meeting with much success. 

* 7 * 


J. E. Sehuester is now connected with the 
Arithmograph Company and has placed many 


Fay-Sholes machines since the fire and earth-. 


quake, 


L. A. Baldwin, Jr., who came from the New 
York office of the Arithmograph Company on 
May Ist, has returned to New York. While here 
Mr. Baldwin made many friends and succeeded 
in showing the boys on the coast how it is done 
in New York. While here Mr. Baldwin landed 
several large contracts for Fay-Sholes machines. 

. * * 

W. C. Green, formerly of Chicago with the 
Arithmograph Company, came out on May Ist 
and took charge of the repair department of the 
above named company. 

. * * 

Our readers have expressed themselves as be 
ing very much pleased with the ‘‘Supplement’’ 
given in our last month’s issue, entitled ‘‘ Frisco, 
the Golden Gate of Yesterday.’’ Many will be 
pleased to learn that we were able to secure 
these fine pictures through the assistance of R. FE. 
Revalk, Pacific Coast agent for the Underwood 
typewriter. The originals were taken by a 
friend of his, and as the negatives have been 
lost, the series are now quite valuable, and be- 
ing exceedingly good pictures should be retained 
by all who are interested. 

* 7 * 

‘*Dick’’ Revalk and his Underwood agency 
force are working overtime trying to make de- 
liveries and fill orders. Most all shipments of 
typewriters are delivered on sales orders the day 
they arrive, and it has provoked this hustler to 
be without machines when so many orders were 
offered. ‘‘Such a peezeness!’’ 

*. . . 


Leo & Michael Alexander, agents for the L. C. 
Smith & Bros, typewriter, in a recent communi- 
cation to us commented as follows: ‘‘As native 
sons and residents doing business in San Fran- 
ciseo, we thoroughly appreciate your efforts in 
presenting the views of San Francisco and for 
the very kind words spoken in behalf of this 
city, to the effect that an improved municipality 
surpassing perhaps anything before will be seen 
arising from the ashes of the old city. We have 
watched with much interest the progress made 
by your journal and wish to compliment you 
on being right up ‘to the minute of going to 
press.’ Although we haven’t any skyscrapers 
at this writing, still it would do your heart good 
to see the immense business that is being done 
in all lines. This proves it is not the size of the 
house but the people that are in it.’’ 

. * . 

W. G. Chamberlain, for many years represent- 
ing the Remington interests in the San Joaquin 
valley, and more recently assistant manager for 
the same company in San Francisco, is now a 
partner in the firm of Fred W. Vaughan & Co., 
Pacific Coast dealers for the ‘‘Oliver’’ type 
writer, with offices at 907 Fillmore street. Mr. 
Fred W. Vaughan has represented the ‘‘Oliver’’ 
here for many years, and with the assistarce of 
such a valuable man as Mr. Chamberlain the 
business should increase much more rapidly than 
ever before—and no doubt it will. 
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If ‘‘A San Francisco Optimist’’ will identify 
himself and let us know who it was that pre- 
sented an answer to ‘‘A Correspondent from 
Seotland,’’ commenting on the subject of 
**blind’’ and ‘‘visible’’ typewriters, we may be 
able to let our readers see what he thinks of the 
question, although we need not necessarily re- 
veal his name to them. We do not pay attention 
to ‘‘unidentified’’ communications, but refrain 
from publishing the authors when requested to 
do so. 

* * * 

Mr. George C. Bornemann, the well known 
typewriter man of this city, was in Chicago re 
cently on his way east in the interests of his 


business. 
St. Paul, Minn. 


The managers and sales force of the Oliver 
Typewriter Company covering the Northwestern 
States under the Minneapolis branch office, held 
a business session on Friday, June Ist, and in 
the evening were tendered a banquet by the 
company at the Nicollet Hotel. President Will- 
iams of the Oliver company was present and a 
very interesting talk was given the thirty-five 
salesmen present. The feast was served in the 
‘*New Dutch Room’’ of the hotel, and an elabo- 
rate manu of ten courses was served. The speech 
of the evening was made by Mr. Williams, who 
spoke on ‘‘Oliverism.’’ Mr. St. John, manager 
of the Minneapolis branch, acted as toastmaster. 


Stamford, Conn. 

Dispatches from Stamford during the latter 
part of June indicated that Mr. George C. Blick- 
ensderfer, president of the company bearing his 
name, was seriously ill at his home here, having 
been operated upon for pneumonia and blood 
poisoning, and for a time it was feared that Mr. 
Blickensderfer would not recover; but we are 
happy to say that a telegram received just prior 
to going to press indicates that he has recovered 
and will pull through his trouble, and as pub- 
lishers we speak for his many friends who will 
be glad to learn of his complete recovery. 


St. Louis, Mo. 

Walter E. Fritsch, the naturally talented sales 
man with the St. Louis force of the Underwood 
company, was in Chicago recently, visiting some 
of his friends there, and reports that the amount 
of business secured for that machine in the St. 
Lonis field is far ahead of his best anticipations. 
However, we mustn’t forget the talent of the 
gentleman in question. 

>. * . 

We think it would do justice to St. Louis to 
have one of its many typewriter men come for- 
ward with a monthly letter of events from this 
field, and allow St. Louis to be well represented 
in these columns regularly. We know we have 
many friends here and we shall look towards 
one of them volunteering this news from now on. 


Springfield, Mo. 

The Underwood Typewriter Company has es 
tablished an office here at 300 Booneville street, 
where they are making quite a display for this 
machine. The office is in charge of T. H. Hamil 
ton and E. G. Walters. Mr. Hamilton is the dis 
trict manager and has maintained an office here 
for some time. 

Syracuse, N. Y. 

H. A. Paddock, Jr., special representative of 
the Smith Premier Typewriter Company, and 
looking after the billing machine and office sys 
tem department, under Mr. H. I. Seddon, was in 
Chicago recently, and has also made numerous 
other points, where we have heard good reports 
as to his ability and the results obtained. 

* * * 

Hurlburt W. Smith, of the L. C. Smith & Bros. 
Typewriter Company, has returned from a busi 
ness trip to San Francisco and other Pacific 
Coast towns. Mr. Smith reports that after look 
ing over the ground and conversing with many 
well known business men he believed a new 
San Francisco will! arise and become one of the 
most progressive cities of this country. On his 
trip, Mr. Smith was accompanied by his wife. 

* > * 

The lack of home accommodations for the 
workmen of the various typewriter interests has 
aroused the town committeemen to consider the 
matter, and the Smith Premier Typewriter Com 





pany are to be given the credit for any action 
along these lines. 
7 * * 

Harvey A. Moyer, the carriage manufacturer 
of this city, who is interesting himself in the 
marketing of a new typewriter, promises to 
have something very interesting to show within 
the next few months. 

* * 7 

Two hundred and fifty men are employed by 
Ek. C, Stearns & Co. in their typewriter depart 
ment alone, and could they find room for more 
the number would be larger. The company are 
now making regular shipments, and a consider 
able volume of foreign business is coming their 
way. ee = 

Committees representing the employes of the 
Smith Premier Typewriter Company and the 
H. H. Franklin Manufacturing Company met 
during the middle of June to arrange for the 
annual joint field day, which will be held in 
August. The committee in charge consists of 
J. 8. Maddicks, chairman; A. H. Ackerman, R. E. 
Gauhier, B. E. Snyder and W. A. Catley of the 
Franklin company, and F. A. Gardner, Chas. C. 
Oaks, W. N. Brand, E. E. Wilcox and W. H. 
Gleazen of the typewriter company. 

The business secured by the branch office es 
tablished by the Smith Premier Typewriter Com 
pany on East Genesee and Washington streets 
has increased very materially during the past 
year. The record for the past five months is 
ahead of any corresponding period. 

Salt Lake City, Utah. 

A correspondent from this city tells us tha 
we have overlooked this Mormon city in news 
items, and wants us to understand that the typ: 
writer business here is very much alive wit! 
business and competition. The Underwood, L. ¢ 
Smith & Bros., Monarch, Fox, Stearns, Smith 
Premier, Remington, Oliver, Hammond and Blick 
ensderfer are all represented here, and all give 
one another some warm competition. We shall 
look forward to some good news from this point 
in the future. 


Woodstock, Ill. 

‘*The home of the Oliver.’’ Here is to 
found a very active manufacturing point, and 
one visiting this city will find that the manu 
facturing plant of this popular seller covers con 
siderable ground and that Woodstock is con 
trolled pretty much by this firm. 


. * * 


be 


John Whitworth, factory superintendent for 
the Oliver company, is now enjoying a vacation 
of some weeks in Europe. 

Washington, D. C. 

Manager MeNally, of the Remington Typ: 
writer Company in the District of Columbia, is 
wearing a broad smile these days, and acting 
unusually happy. The reason, of course, is the 
advancement displayed by his company and 
through his efforts on the occasion of their mov 
ing offices to larger and a more elegant location 
in Washington, D. C., and the fine business they 
are enjoying. 

. . >. 

The Liberty Typewriter Supply Company, do 
ing business at 1335 F street, N. W., are the dis 
trict agents for the new ‘‘Royal’’ typewriter 
and not Neighbors & Co., as indicated previously 
The business is under the direction of R. P. E. 
Almond, a typewriter man well known and one 
who should be able to show much business in this 
field for this new machine. 

Wheeling, W. Va. 

H. G. and E. L. Frederichs have establish 
themselves at 1523 Market street, this city, in 
a general machine and repair works, doing busi 
ness as Frederichs & Co. Among other things 
they will make a specialty of repairing typewrit 
ers, adding machines and other office devices 


EXCESS POSTAGE ON AMERICAN MAIL. 
The following letter from Dresden rea 
member of the association, who requests publica 


} 
es a 


tion: 


‘I do nm 


know if vou are affli the 
same extent as we are here by penalt postage 
Instead of awaiting the arrival of tl! (meri 

mails with pleasurable anticipation, we look for 
ward to them with terror and consternation. as 


almost all of it comes insufficiently stamped.’’ 


iT 
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GROWTH OF THE BURROUGHS PLANT. fo 
The Burroughs Adding Machine Company’s 


business has grown to such proportions that the 
company is going to enlarge its manufacturing 
plant on the west side of Second avenue at the 
junction of the tracks of the Bay City division 
f the Michigan Central. The sale to the com- 


pany t the block just south of the present plant, That in carrying some makes of typewriter ribbons 
being 330 feet front on Second from ienna to = 


Se, et ae oe and’ carbon paper without any reputation that you 


In order to build additional shops and other 11 were adding to your Selling Troubles, expending a 


buildings on this recently purchased block of 


land the Burroughs company would very much MH whole lot of time and energy with only Half Results? 


like to have Vienna street vacated from Second 
for one block west. Tonight the company will W \] d d h H . h 
file a petition to have this done. It was but a eli no nee to O t at. ere we are wit a repu- 


mparatively few years ago that the Chicago 


Pneumatic Tool Company, the beginning here of tation generous and broad enough to cover every- 


the Burroughs Adding Machine Company, was ‘ 

moved from St. Louis to Detroit and established h m k ES ay AY aS 
on the first block on Second, just south of the t ing we ake. DS ‘ 

Michigan Central tracks. Then the first block 
south to Vienna was purchased for more build 
ings So this recent purchase of 330 feet on as 


Seeond will be for the second enlargement. 


The consiceration was $24,640 and the enlargé OUR NEW TRADE 
ment of the plant means a corresponding in 2 : 2 


crease in the number of employes, which is now CATALOG IS THE 
something like 1,200. ; MOS 7 'y OMP RE- 
Cincinnati, O. HENSI VE EVER 

L. A. DeBerard, agent for the ‘‘Comptometer’’ ISSUED. ::::::: 


in Cincinnati, and maintaining offices in the 
First National Bank building, and handling a 
very succesful agency for this machine, when 
ren¢ wing his subseription to OrricE APPLIANCES 
writes us as follows: ‘In sending you this let- SEND FOR COPY TO 
ter, I feel that I am getting eleven months’ sub DEPARTMENT K. 
scription gratis.’’ 
Detroit, Mich. 

As indicated elsewhere, the Burroughs adding 

machine is still ‘‘on the grow,’’ and additional 


property has been secured- by this company on 
Mtoe ye y bere”  DOINTS OF VANTAGE 
* * * 





























IT IS FULL OF VAL- 
UABLE INFORMA. 
TION PERTAINING 
TO A COMPLETE 
LINE OF TYPE. 
WRITER SUPPLIES. 


IT WILL HELP INCREASE 
YOUR BUSINESS. ::::: 

















The Burroughs company are to be well repre 
sented at the New York State Bankers’ conven 


to be held during the month. 
Id sie: atiats Sl The Merits of our goods are We are manufacturers for the 
‘ do not tremble whe ee 

a nuneia delied an ae Real. trade solely. 


Rut heaven defend me from the friend 


Who comes, but never, never, NEVER goes In buying from us, therefore you 
Oliver Wendell Holmes. The smack of true quality and are not buying from a 


Such is the legend being sent out by the Bur 








roughs company, printed in two colors. suitable ori inalit . 
for any office or desk, and applicable to many g . y- competitor. 
who have this habit They are sent out gratis 


on request. 








Montreal, Que., Can. 


W. A. Paterson, Canadian sales agent for the 

Standard Adding Machine Company, with head 

quarters at Montreal, called at the office of - 
OFF! APPLIANCI during the past month, whil 1 [ [ a O r 
n his way to the Salesmen’s convention, which 

-onvened in St. Louis the last part of June. Mr 
Paterson reports business in his district as being 
very fine, and the general office appliance field 


iin " Milwaukee, Wis. SRINCIAL OFFICE ABD eee 





Sole Manufacturers for the Trade 

















} ive! reneral agen f he ‘*‘Wals ~ 
x. Seven, Senet cena dan PARK RIDGE, N. J, U. S. A. 
visible addir ma ne, and formerly the most ’ ’ 
active Densmor tvpewriter agent in the cour 
try. is now making an exclusive business of thi BRANCHES 
chine, and is reaping men oe 4 New York CITY ° CHIcaGco, ILLINOIS 
ee cad as Ghee aca “caged Peace Stewart Bldg., 280 B’way 108 La Salle Street 

trot} LONDON, 4 Queen Street, ZURICH, J. G. Muggli 
“New pace leon be lent Paris, 51M Passe Reille AMSTERDAM, Benier & Co. 





| Rot r erty New York agent 


versal a mn ne, Is now 




















et at cee 
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= 
Notice to the Trade 


@ The Lineograph Co., of New York, makers of Duplicating Machines, take 
pleasure in advising the trade that they are now offering the Office Ap- 
pliance Dealer and Commercial Stationer a complete line of 


Rotary Lineographs @ Lineograph Duplicators 


WITH 


NO LICENSE RESTRICTIONS 


and no penalties for the use of their supplies 











Supplies for 


OGhe 
Lineograph 


can be used on any and all 
machines of the same class, 
without any penalties, ac 

cording to a recent ruling 


of the VU. S. Circuit 


Court of Appeals 


EXTRACT FROM DECISION 


“Care should be taken that the courts, in their efforts 
to protect the rights of patentees, do not invade the just 
rights of others, engaged in legitimate occupation, by 
creating new monopolies not covered by patents and by 


the doctrine may be 





ROTARY LINEOGRAPH 





placing unwarrantable restrictions upon trade. We think it is clear that 
carried far enough to produce such results. For instance, should the patentee of a fountain pen, 
by such a notice as we have under consideration, be permitted to hold as an infr.nger one who sells 
ink to the owner of the pen, even though he knows of the restriction. To compel the dealer to 
make inquiries and take the precautions necessary to save himself from being sued as an infringer 


would place intolerable burdens upon business. 
. 7 = | 
“It was stated at the bar that among the ‘supplies’ necessary for the operation of the Neostyle 


were oil and varnish. It is not easy to perceive how a machinist who lubricates the machine and 


the painter who \ irnishes it can escape the charge of infringement. . 
‘If the doctrine be driven to its ultimate conclusion the merchant and the consumer may find 


themselves enmeshed in a network of monopolies embracing all the necessaries of life. Noone may 
safely sell coffee to the consumer but the patentee of his coffee mill, etc. 


DUPLICATING SUPPLIES TO THE TRADE AT 50% DISCOUNT 


ROTARY PAPER FOR BOX MACHINES INKS FOR ALL MACHINES 
S4x15—-81.75 less 11x154-—2.00 less | Purple —#2.25 less 

Sixl6 1.75 less 0/ 14x20 3.50 less 0/ | Blue — 2.25 less 0/ 
Séx17 2.00 less /0 11x20 — 2.50 less / Black 2.00 less /0 


BOX LINEOGRAPHS-—equa!l to any machine, retail for $15.00 less our 40% and 5% 
discounts to the trade. 


ROTARY MACHINES with cover and baseboard complete $25.00, less 40° to 
the trade. 


SPECIAL NOTICE 


The Lineograph Company has been in business since IS8S4, and since 1893 has successfully 


maintained protection to its users of their goods. The active head of the Lineograph Company is 
nl 


a pioneer in the duplicating business. and their goods are now being used by the Government and 


largest consumers in commercial lines. 


AN OPPORTUNITY 


is here presented to American and Foreign Stationers and those handling duplicating apparatus to 
secure a line of goods that will allow them to compete with the best on the market and yet secure 


ample discounts for their trouble in selling 


Write at once for complete details, Printed Matter, 
as well as copies of Court Decisions, etc., etc. 


THE LINEOGRAPH COMPANY 


112 FULTON STREET ° ° : 




















NEW YORK, U. S. ~ | 











ing the ‘‘Wales’’ under Eaton & Hough Com- 
papy, and making good. Joseph H. McFarland, 
one of the McFarland brothers, is also on the 
city staff, making some of the ‘‘ gold coin’’ that 
floats ‘‘ Wales’’ way. 

* * * 

The Automatic Adding Machine Company have 
added another machine to their list. In this 
machine the total dials automatically clear them 
selves—a feature which hitherto has only been 
found on the high-priced machines. It has all 
the correctness, strength, compactness and utility 
of the $10 Gem, and is retailed at $15. Both ma 
ehines are sent free of charge on trial, so much 
confidence have the manufacturers in them. 
Since the Automatic adding machines have been 
placed on the market they have met with such 
success, and the company have so many orders 
on hand, that they have been compelled to double 
the capacity of their factory. 

* * * 

J. E. Ransom, formerly of the Standard add- 
ing machine, is now salesman for the Compto 
graph, at 198 Broadway. 

* * * 

G. S. Brackett, manager of the New York of 
fice of the Comptograph, has been spending some 
portion of the summer with H. A. Cochrane, of 
Cochrane & Payne, at Fort Washington, Long 
Island. They have great yarns to tell of the 
fish they have caught, and the ‘‘naughtyeal’’ 
miles they have sailed. 

* . 7. 

H. B. Wyeth, general manager of the Compto 
graph Company, lost his father, Mr. John H 
Wyeth, on May 25th. The deceased gentleman, 
whose death was much regretted, conducted a 


railroad supply house at St. Louis. 
* 7. * 


The Ellis adding typewriter, full particulars 

of which we hope to be able to secure for our 

readers at an early date, is making satisfactory 

progress and is coming along in good shape. 

From all accounts the machine will be a wonder. 
* * * 

Walter B. Manny, the New York manager of 
the Pike adding machine, has gone to Europe 
for three months on a vacation. 

* . * 

Frank E. Roth, formerly with the Universal 
adding machine, is now associated with Messrs. 
Eaton & Hough, agents of the Wales adding ma 
chine, with a territory in greater New York. 
Mr. Roth is thoroughly well posted on all add 
ing machines, and is delighted with the visible 
writing features of his ‘‘new love.’’ 

* * * 

The well-known typewriter salesman, L. O 
Luckett, it with the Eaton & Hough Company. 
He is full of enthusiasm and business—his only 
regret being that he cannot get enough ‘‘ Wales’’ 
to fill his basket of orders. 

* > * 

The Eaton & Hough Company report that the 
Wales adding machine has now been on the mar 
ket for over a year and has made many friends 
The sales have been beyond the capacity of the 
factory in spite of the increase of the new fac 
tory, and their prospects for the future are ex 
ceedingly bright. In fact, they are so much 
enthused over the outlook that they have added 
New Jersey, Virginia and West Virginia to their 
territory. _ i a 

If you have not got one, you should get one of 
those handsome souvenir pencil and rubber hold 
ers which the Eaton & Hough Company are giv 
ing away. An attractive ad in an attractive 
caver. 

* 7 > 

C. V. Hathaway, who was the office manager 
of the Burroughs adding machine in New York, 
has returned to Detroit to take up another 
position. 

* * * 

C. P. Staubach, with the American Tobacco 
Company’s auditing department for the past five 
years, has been appointed office manager of the 
Burroughs Adding Machine Company in New 
York. Mr. Staubach is a pleasant gentleman and 


we wish him every success. 
. > 7 * 


The Pike adding machine is reported to be 
selling very rapidly. The City National Bank is 
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using twenty-two of them, the American Express 
Company eleven, National Bank of Commerce 
four, Guarantee Trust Company three, and scores “ 
sire Beryaly seme ed wih em HAVE YOU SEEN 
and the factory is kept busy all the time. - 
H. E. K. Burg, forn erly in charge of the sys 
tem department of the Burroughs Adding Ma- ¢ 
chine Company, is now manager of the Buffalo 
ranch office of the same company. e C 
>. * >. 
1. C. Peters, manager of the New York branch e 
of the Burroughs Adding Machine Company, is 
going to expedite his work in the future by us / 
ing an automobile. As Mr. Peters’ territory em- Vw 
braces the whole of New York State, and many 
f his customers, real and prospective, are 
cated in somewhat out of the way places, the 
iuto will readily place them within his reach. 
There is nothing that will secure a customer 
juicker than an actual demonstration, and with 
ia machine at the back of the auto, and Mr. Pe 
rs in front, they will make a combination hard 
to beat. We expect to hear of a large increase 
in sales of the ] roughs by the advent of this 
speedy motor machi 
iy ffort on the part of the members of the 
staff of the New York office of the Burroughs 
d ¢ machine are being made to sell 1,100 ma 
chines during the month of June by this com 
pany, and it looks as if they will do it. If they 
succeed they will break the record, not only for 
June t for every month in the history of t 
my y, except one glorious month when they 
sold 1, 
There is one gentleman who has found a most Bo." 
genial fitting occupation after leaving or | 906 Mod | 
livoreing himself from the typewriter business, he New No. 2 Visible, v 
and that s our genial and talented sales man- 
iger, M Arthur Burnett, general state agent for 
he Universal adding machine, with headquarters ; , ‘. 
at 2 Broadway. Aithough at the present time 3 r - Ch ter in Si ht all the Time 
Mr. Burnett has 1 onnection with the type ve y Narac g 
writer business, sti he takes considerable in- 
I watching the developments in that line, 
and feels as we do that it will not be long before ye e ege ~° . ° D bili 
a, Manel eit Ne sone: ee See 1 Oy Se Simplicity — urability 
writing machines, brought about, no doubt, Dy P 
‘ ewriter-adding machine combination.’’ . 
And when they do, well, friend Burnett will be 
ere good and strong. Mr. Burnett is enjoying J . t & 
1 exceptionally good business with the ‘‘ Uni Th h || f h ry la e 
ersal’’ machine, and has already succeeded in 1S instrument as a Oo t e ve 
securing some very rge orders for his machine ° Fe | di 
i ide Leviiecy, aol tee oe Oe Se improvements including 
orts are true 
Pos y there is no man who knows mor . P 
thout the coming lding machine-typewriter fi Alt > U fi I 
ymbir n, and who has done more to bring Per ect ign ment— ni orm mpression 
bout these two interests, as has that hard and er 
enthusiastic worker, John D. Hayes, who looks W —— 5 
ifter the selling end of the National Addograph rites 30 Languages 
Company, with offices at 42 Broadway. Mr. - 
Hayes was the one man to whom credit can be 
g teresting so many banks and cor 
aie fe ieee, Sane Over One Hundred Styles of Type 
in conjunction with an adding machine, ver ne un re ty es O y 
son leaks of tenemninie Sa Te ae oe The Only Polyglot 
vn make I type writer with the use of 
1 Burroughs adding machine, and sandwiching ” ; p 
s \ ygraph’’ in between. However, his Th B M h S | tc 
comy I promises to have a machine of their e est imeograp tencl utter 
wn that will simplify matters, and make it hi te M if ld Lik It 
more interesting for Mr. John D. Mr. Hayes has No Mac ine an anlro 1IKe 
ist returned fro1 1 two months’ trip abroad, 
was very successful in interesting se‘ , . 
n their machines If you would like to know more about it send to our nearest Representative 
* * * 
The so-called ** A ng Machine Combination ¢ + 
greeing not to exhibit at the National Business 3 ‘ : . a 
Shows has been broken by the Pike Adding Mz he ammond £ ypewriter ompany 
I ( pany sig! g for space in the next 
‘ vi I irge exhibit. We el 
~ ‘ } ; y , _ . 
‘ a + the only — thing tor OGgl /) lO 2OtA Street, East River 
mpanv t No such understanding / 
gvod paying investment for all” thoe NEW YORK CIT) 
r ha their exhibits, and if ar 
nter then 
those wl " b 
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make an exhibit We feel sure that this w 
indicative of what thers have planne 
I at tl! n¢ s yw ) 
From indica " wa 
sting adding s W be s 
ext Office \PI iance Show Som 
a comb it f ‘ pew! 
ing machine, and ! that we know I 
aw a iuch that it istonish mar and fir 
sale among t wl have use for | 
That is what we are offering you Dealers in the | Phil: idelphia, Pa 
By our Spe rrespor 
Kk. G. Langhorne, 1 aid t and g 
e e ° ver of the Pik \ | og Machine ¢ 
T This city ine express | 
isible ypewriter [fit cy cisiaed Se" 
which is under eg i! ind mar 
John F. Cal Althoug! is offi 
pen nly a t ver a yntl 
Compare these diagrams—then do your own deciding reported as y satisfactory 
KEYBOARD ON THE The adding I this 
KEYBOARD ON be strong ( s of tl ‘*squa 
recent! Nii | ‘ of | ve 
( ) Veet uny, Mr. Weatherwax of tl Burrou 
ther iulef and R. W. Pag a salesman for 
ere see i gether W } 
"i : ™ mee ear of the f se of ‘‘ knocking 
ypewriters No. 2 m aH, orig a te ry _— = f business territory Wo 
“sew adior comprising all the letters Were mo! Sh pty Pete 
All other typewr ters equip ther marks and figures ( with fractions wl a or a : word aes u ar 
standard American machines with a 76 pecihed) necessary ! , : San Francisco, Cal. 
haracter l rd for 100.00 al sn Marco g Machine ; 
‘ Pact Rey VOa4t P r men sing re flix rye 
ind furnish an S84 char $100 r the grea Sa Fran 
board which is most suitable for ge ‘king dili I the su SS 0 
j mnly at a higher pr $105 = ~ 4 : , s 5 a " r R os is ‘ 
r) x v ; T . ’ iv ( Supt til man 
2\3 PUD S90 product, of whiel spect a lar 
: = WER) TY) (UW) IDO) (PDC n a few weel W non ke 
2 ; + 5 6 y - ) p ind ett the my 
OW EVRITY YUN L)oOyP A)(S)(D)( F)(G)(H) (J) (K)(L) (2 )(8 io an imn S over 
: in f 9 i I} fa 
A S D F G H J nw a rl Z x \ V B N M 4 | nis eT! I sr at ifkK 
Ge «4 VO” ViB oN M 4¢ 4 Extra Characters on the Stearns 84 character keyboard are b soe th, ’ rey tn ae 
76 Character Keyboard : ° 0 ver St. Louis, Mo. 
pper n upper Dur \ ge Machine ¢ 
yan rpora d he 
Which is the Best P stion 2h) i ea oe 2 
ow Which 1s the Best Proposition ? || 33.03 see es 
’ P . y. ¢ oO The art 
But that isn't all we offer. Every nd mar v adding macl 
Dur rn ing 
VISIBLE S| 00 
[ocins, Soe PEWRITER Sheboygan, Wis 
is equipped with the Stearns M \ddog 
° = 
Decimal Tabulator ee kone eovaet 
- aS Shel y N, 
\I 
; ; . ; of 
yt and ncludir uu) (nM) f wor 
$20 |] corefation. te tat sent 
Here is what other Typewriters offer you eboyg - 
The tabulator turnishe m other t writ t ‘ 
I ! um tops which r S y Ad 
printing pornt Result ; 
If a decimal tabulato: vanted s fur ed an extra attachment eres : 
cumbersome and unsight! t an extra charge * $20 . 
WE WANT DEALERS NOW . 
Good, live men Here is the biggest value yet offered: r frater 
$175.00 value for 8100.00 Write now | ' get your field, ng al y . 
that these are only af ‘ ithe por Der rity 1 flere propos ilists 
Handsome print tatter, lots of it, FREI head a \ 
expected erg 
E.C. STEARNS & CO., Syracuse, New York, U.S. A. |} oiohent. xp 
| Peru, Ind 
Mal : ay ( 
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LOOKING FOR MODERN DEVICES 


Mr. E. Davies f 1 Mt. Morgan Gold M 
or ( y of M Morgan, Queenslan \ 
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SYRACUSE, 








Weare opening up new 
agencies I. OW —do youwant one? 


If you're the right sort of an Office Appliance DEALER —full of vim and go" anxious to 
make more money ina clear, free held, then we Want you to get in touch with us at once. 


[here isn’t an office appliance 


Dealer— 


Stationer Typewriter 1 
Adding Machine Man who, 
if he put in some time on our 
proposition, would find that 
to be his most paying end, 
because all Manufacturers, 
Merchants, Wholesalers, Re 
tailers—in short every man 
Ww ho employs help and pays 
out wages Is learning 


THE VALUE OF 
MEASURED TIME 


Time bills paid on any other 
basis than the measured plan 
are a dead loss. No man will 
pay a $10.00 bill with a 
$11.50 check—and yet this 
is how many men pay their 
pay rolls. 


You are the 
logical salesman of 


HAWLEY 
TIME 
RECORDERS 


in your locality. You know 
the people sell them their 
ofice equipment they know 
you It is no trick to prove 
to any man in business that a 
Time Recorder will save him 
money. You know that 
Then it is merely a matter of 
durability, 


simphic ity, system 


and price. 


Can You Beat This: 


tor simpli ity and system ? 
[he rest we guarantee. 


Good OfhiceApphiance Sales 
men will find our proposition 
a fine Opportunity 
because the field is big and 
not over rowded. 

We back you up ; help 
you; work with you. Write 
us today and let us tell you 
more about it 


CROUSE-HINDS COMPANY 


Sole Manufac turer 


NEW YORK 





THE HAWLEY TIME 


REGISTER 


“The Inch an Hour 
9 Clock,” makes the simplest, 


jost accurate and easiest record to compute of any register 
le. Here is a week’s record for six men—and its 


| explanation. 





La fase shows week's pay 
ro 

Here is rate per hour, _ 
Total hours put in. 


How to read the 
White Lines 


No. 1 is R. P. Brown. 
White line record shows 
six full lines from 7 to 12 
and 1 to 6, or 60 hours. 

One line a day. First 
line Monday’s record, 
last line Saturday’s rec- 
ord. 

Now take No. 4. This is 
H. O. Block’s record, 
Shows 5 full white lines, 
but line 6 is broken from 
9a m. to 10:30, showing 
1% hours absent, or 58% 
hours total, as shown 
above, instead of 60, 
His pay is pro rata. 

Take No. 6. Wilson. 
Late 15 minutes Monday 
a. m., half hour Tuesday 
a m., off all Monday after- 
noon and Wednesday from 
3:30 to 6 p. m. 


His case needs attention 
unless it’s for good cause. 





“(a From here on the 
overtime or night work 
is recorded. 


greatly reduced Recordis an actual picture of the work putin by each 


No guess work. No playing favorities. All based on facts, 
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MONANCH 


VISIBLE TYPEWRITER 


The fact that 


impresses one 
most strongly 
about this ma- 
chine is the 
royal co-oper- 
ation of all its 
parts. [hey work quickly, accurately, 
untiringly, to produce the finest typewriting 
in the shortest time and with the least effort. 






































SEND FOR LITERATURE === 








The Monarch Typewriter Company 
FACTORY AND GENERAL OFFICES 


SYRACUSE, NEW YORK 























IF YOU 
SELL DESKS 


and want to 


SELL THE BEST 
TYPEWRITER and 
OFFICE DESKS 


Write for our catalog 
For the Trade Only. 


ROWLETTE DESK MFG. CO., Richmond, Indiana 




































Austin, Texas. 


The Austin Book and Stationery | pan 
wholesale and retail stationers of this city, hav: 
recently amended their charter so as to chang: 
the name to ‘‘Tobin’s Book Store rhis 
change makes no difference in the business, and 
the new company retains the same directors. Th: 
business conducted by this house is known |] 
cally as ‘*‘ Tobin’s Book Store,’’ and although by 
far not as good a name as the former, still for 
local effect the connection of Mr. Tobin’s nam: 
to the firm title is good, although he might hav 
embodied this as ‘‘ Tobin’s Book and Stat 
Company,’’ which gives him a wider t 
than a book company. 

Baltimore, Md. 

Possibly the most interesting happening 
Baltimore recently was the organization of 
Baltimore Stationers’ Association, whic! 
elected the following officers: Chas. E. Fal 
of Falconer Company, president; James T. Kells 
of Kelly Stationery Company, first vice-pres 
dent; F. Albert Kurtz, of Albert Kurtz, sec 
vice-president; J. Ed. Nunn, of Nunn & ¢ st 
retary; J. W. Kennedy, of John W. Ker 
treasurer. Committees have been forme 
ering the executive, membership and finar 
partments, and a husky organization it } 
to be. It was well represented at the recent na 
tional convention, and is now a part 
association 

Buffalo, N. Y. 

A receiver has been appointed to cont 
business of the Henry B. Brown Company, sta 
tioners and booksellers, at 496 Main street. ¢ 
H. Timmerman has been appointed receiver 


der $10,000 bond. The petition against the H 
B. Brown Company was filed here during 
early part of June. The petitioning cred 
are the publishing firm of Charles Scribner’s 
Sons of New York, having a merchandise clain 
of $342.68 against the Brown company; D 


day, Page & Co., of $299.70, and others for 
than $100. The estimated nominal value 
assets is $15,000, with claims against 
cern of abe it S?0 O00, 
Evansville, Ind. 

Smith & Butterfield, stationers, doing | 
in this city for some thirty-five years, ha 
opened up in new quarters at 310 Main street 
The business was founded by George C. Smit! 
1883, and later took A. 8S. Butterfield in 
partner. The store is one of the finest 
found in this section of the country, and 
equipped with new multiplex display fixt 
all modern improvements. 

New York City, N. Y. 

l’'rederick Warne & Co., 36 East Twenty-s 
street, New York, has applied for members 
the Stationers’ Board of Trade. 

> * > 

The Stationers’ Board of Trade, wit} 
Bainbridge as president, has compiled a 
hose who have lost, either wholly or part 


by the earthquake and fire in San Frar 
This list is issued to members of the ass 
and indicates that the majority of the 
re were covered by insurance 
Levi Brothers f 1155 Broadway, | 
who do a gene! sta ynery business, were ! 
of $500 worth of loot during the middlk 
San Francisco, Cal. 
On May 23 st five weeks after the 
by fire of its new building at the 
Pine and Batte streets, the firm of P 
ham & Co. opens ts immense vaults, a 
astonishment f as the | rs sw g 
verything of nflammable characte 
fiames All the company's |! 


nef records wer 
Everv poss precaut 
prevent just s 


been opene itter f r weeks 








week was allowed these safes for safety. Chem- 
ical engines were secured to extinguish any 
blaze that might occur, but the flames came so 
quickly and so strongly that all records were 
lost, much to the chagrin of the proprietors. 

Payot, Upham & Co, had two vaults, one above 
the other. Both were incased in heavy walls of 
brick and hollow tiling, were steel lined and 
equipped with double steel doors. It was two 
weeks after the fire before workmen could get 
near the vaults, the lower one being surrounded 
by smoldering paper. During the past two 
weeks the vaults were water-cooled daily, and 
at the time the doors were opened there was not 
the slightest indication that any heat remained 
in the vaults. 

The members of the firm were particularly 
sure that the upper vault, which contained its 
books and accounts, was thoroughly cooled, for 
it had not been subjected to any heat since the 


day of the big fire. Both vaults suffered the 
same fate, however. As an indication of the in 
tense heat to which the vaults were subjected, 


Mr. Payot said yesterday that the contents of 
two small inner vaults used by himself and 
Isaac Upham for the safe keeping of personal 
papers, were baked to a crisp. 

A large safe belonging to the American Book 
Company, that stood on the second floor of the 
building, was also opened yesterday, and it was 
found that the entire contents were in ashes 
The intense heat of the fire that destroyed Payot, 
Upham & Co.’s building is attributable to the 
immense amount of paper and books that were 
stored in the building. 


Spokane, Wash. 


Articles of incorporation were filed on June 
by the Norman-Slater Company, for the purpose 
of conducting a printing, engraving, stationery 


and office supply business. The incorporators are 
Sidney Norman, L. Roy Slater and G. B. Derby 
shire. The capital is $10,000. 


St. Louis, Mo. 

It is reported that the John L. Boland Book 
and Stationery Company had leased the property 
next to the old Moffit home, Eighteenth and Lo 
cust streets, St. Louis, and intended to erect a 
skyscraper publishing house on the site. 

S. R. Burgess, secretary of the company, stated 
that such a deal had been pending, but that he 
had not heard that it had been consummated 
The Boland company is at present occupying a 
building at Fourth and St. Charles streets. 


St. Paul, Minn. 

The St. Paul Book and Stationery Company 
has taken a ten-year lease on the new three-story 
building now being erected on the north side of 
East Sixth street, between Minnesota and Cedar. 
The lease of the firm on the present quarters, the 
three-story Merrill building at Fifth and St. 
Peter streets, will expire next May. The new 
quarters will afford more room in a building of 
about the same size, owing to the fact that the 
ipper floors of the old building are cut up and 
partitioned off into many compartments, while 
the corresponding floors of the new building will 

nsist of single large rooms. The St. Paul Book 
and Stationery Company was established in 1851 
by D. D. Merrill, who was actively connected 
with it up to the time of his death in 1895. For 


“7 ~ rm 
ears the store was situated at 127 East Third 


In February, 1894, a reorganization was ef 
fected by the present stockholders, who held the 
following offices: Mrs. A. M. Slocum, president; 


Joseph H. Beek, vice-president; Clarence H. Slo 


um, secretary and manager; Clarence W. San 
ers, treasurer. 

It is the present plan of the firm to move int 
the building on East Sixth street, between Min- 
nesota and Cedar streets, about the middle of Oc 
tober, and during the holidays probably both 
stores will be open for business. 

The new store will be 50x100 feet, with three 
floors and a basement. This will give 2 
square feet of floor space, and every floor will 
be filled with books and stationery. 

The St. Paul Book and Stationery Company 
is one of the five large book houses of the United 


_ 


States, and there are only two cities west of New 
York that have larger stocks of books—Chicago 


and Cleveland. 
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F I R. S T—Because we realized at the very beginning that the time 

was about here when the users of Carbon Papers and 
Typewriter Ribbons would awake to the fact that Quality is the important 
fact—and our accomplished aim to outrank all other manufacturers in point of 
Quality is plainly evidenced by our marvelous growth. 


SECON D—tre peculiarly practical manner in which we put out 


both our Carbon and Ribbons, wins for us the 
admiration and patronage of all progressive users and dealers alike. 


T H I R. D—Our Policy of Co-operation with the Dealers 

settles absolutely our purpose to divide the profits with 
the dealer who pushes our line, and keeps the trade in his town and store. -We 
send hundreds of credit or commission memos. and are referring inquires and 
orders direct to dealers every day. As the result of our general advertising 
campaign the numbers are increasing at a rapid rate. You can easily secure 
your share of this benefit. 


We Sell to the Trade Only. 


except where we have no Dealer 


FOURTH—We are manufacturers —not Jobbers—and the | 


Carbon Papers and Typewriter Ribbons we sell are 
made under the personal supervision of our Manager, Mr. Geo. Baxter, and he 
is vitally interested in having only one quality of goods go out for use, i. e., 

The Best that Money and Brains can Produce 
We know that unless your interests are better cared for by us than by any 
other manufacturer, that our doom is sure. 
Write us anyway and get our special DEALERS’ PROPOSITION. It 
costs you nothing to get it—and we'll send you samples too so you can test the 
goods for yourself. 


VACUO-STATIC CARBON CO. 


1000 MILL STREET 
ROCHESTER, WN. Y. 


170 c le ar, clean opies h ave been made from a single sheet of VACUFLOSS CARBON. 


1 you do it with your line > 








ee 
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a 
The 


Greatest Labor Com- 
| bination in the World 


The Combined Billing and Adding 
‘Machine The Elliott-Fisher 











which does all the printing and adding of The Elliott-Fisher has always been and 
figures done by any adding machine and _ _|_ still is the only real billing machine; and 
at the same time does all the billing now that it adds at the same time that it 
hitherto done by this billing machine and lists, writes and makes carbon copies, 

think what the combination means in the 
makes all the carbon copies required, type- time saving and labor saving in your Bill- 
writing the descriptive matter on the ing and Order Department. 


bill simultaneously with all its carbon 


hy laci r y > > oF} > . 
records and By placing two or more registers on the 


machine, a great variety of tabulated 


does it all by simply fingering the regular work may be done, and the usefulness of 
keys of the regular keyboard of The | the machine increased to almost any 
Ellliott-Fisher Machine. degree. 








WILL WRITE ON SHEETS 
(ONE OR ONE DOZEN) 


UP TO 24 INCHES WIDE 


Elliott-Fisher Company 
329-331 Broadway, cor. Worth Street, NEW YORK CITY 


LONDON PARIS 
Branch offices and agencies in all principal cities 
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to learn that in the mar 


It will interest many 
agement of the Nationa! Business Shows, F. W 
Payne is to have complete charge, although 
will be assisted by his partner, Mr. Cochran: 

This change is due to the faet that Mr. Co 
rane has taken up the management of the ‘‘ M« 
tor Boat Show,’’ which is to be held in Chieag 


at the Coliseum this fall. 

Both shows are to be under the manageme1 
Messrs. Cochrane & Payne, although Mr. Pay 
will be most actively engaged with the Of 
Appliance Shows and Mr. Cochrane with 
nual Motor Boat Show. 

In Olathe, Kan., the Kansas Rubber ( mpa 
have just started a factory for the manufactur 
of rubber rollers for typewriters, adding ma 
chines and the like, and have already spent some 
$10,000 in machinery. Oli Hibner is the 
pany’s manager, with plenty of practical expe 
rience, having been with an eastern concern f 
many years. 

* . * 

Dividends declared on the stock of the Unde 
wood Typewriter Company, both first prefé 
and second preferred, were due and payal 
July 2. 

* e * 

Boston is to have its second annual New Eng 
land Office Appliance and Educational Show, 
which will be held in Horticultural Hall, Boston, 
November 12 to 17. Chester I. Campbell has 
the matter in charge and indicates that the next 
show will surpass in many ways the first 
held last winter 

* * # 

The editor of Pitman’s Journal, a public il 
devoted to Pitmanie shorthand, offers the writers 
of the Isaac Pitman shorthand a solid go 
medal. value $100, for the best performar 
in speed combined with accuraéy. Competit 
limited to writers of North America, and must 
be residents of the territory for at least 
year. No limit as to age, sex or color Lb" 
particulars address Editor Pitman’s Jourt 
New York, N. Y., U. S. A 


ITnion square, 


During the early part of June, at Madis 
Wis., a local office appliance show was held 
the university, where were shown the Hawk 
Dey and Perry time clocks, addressographs an 
Elliott addressing machines, Yawman & Erbe 
and Shaw-Walker goods, Burroughs, Wales, U1 
versal, Comptometer and Comptograph addi 
machines, besides check protectors, copying 
vices, typewriters and loose-leaf specialties 
shown. 

. ao 

The Office Specialty Company, a new co 
have opened an office at 96 Main street, Horne 
ville, N. Y., atid will deal in office supplies 
tionery, typewriters, adding machines, 
Those back of the enterprise are KE, ¢ \W rt 


man, president; I T. Graham, vice-pr le 
Cc. H. Cotton, secretary and treasurer. The 
capital is $3,000 
* : o 
I. E. Allen, of the well-known firm of Fi 
& Allen Company, of Atlanta, Ga., one of tl 


most active and progressive firms in this 

trv in the field of office outfitters, was a Chicag 
visitor over the Fourth. Mr. Allen came up fron 
St. Louis, where he attended the convention 
the Standard Adding Machine Company’s selli 
» last week in June He ré 
business for the Star 


t 


forces held there t 
ports not only a fine 
in their territory but also for his firm’s 
office appliances, among them being the O 
typewriter, the Y. & E. line of filing systen 
ete., and numerous other devices used in the n 


ther 


ern business offic Mr. Allen is a hustler fr 
the word go, and it is no wonder that his firn 
has the reputation it enjoys for its ability t 


things. 




















TYPEWRITER THIEF SENTENCED. 


\ case of typewriter theft extending over a 
period of three years was settled in Judge Hon- 
re’s court, of Chicago, the 18th of June, when 
Abe Goldberg, a mere boy in appearance and 
demeanor, was sentenced to thirty days in the 
ounty jail ’ ¥ 

In 1903 the young man was in the employ of 
the Chicago Typewriter Exchange, and at some 
period during his employment he stole three 
Remington typewriters When a monthly in- 
ventory was made in May of the same year the 
machines were missed, but the theft was not re- 
ported to the different typewriter dealers of 
the city—this being an established custom in 
Chicago—until June, as the management expect- 
ed the missing machine to turn up from some 
unaccounted source. 

In December of the same year the Remington 
[Typewriter Company received one of the ma 
hines for repairs, and the Chicago Typewriter 
Kixehange immediately started an investigation, 
which resulted in tracing two of the stolen typ 
writers to the American Typewriter Exchange, 
now out of business, and from there, after a 
lapse of nearly two years, to Goldberg and his 
accomplice Falkner, who has never been found. 
Falkner had sold two of the machines which 
Goldberg had stolen to the American Typewriter 
Exchange and divided the money with the lat 
ter. He received $30 apiece for them. 

Goldberg, who was finally located at the La 
Salle street station, where he was working in a 
news stand, was arrested and lodged in jail 
three months and a half, until his trial in June. 
In consideration of his vouth, his disposition to 
repay the losers in the deal and the three months 
ind a half which he had spent in jail, Judge 
Honore deemed thirty days more of jail life 
sufficient punishment. 


HYGIENIC TELEPHONE DISC. 


[The Hygienic Telephone Dise Company, of 


Philadelphia, has come to the rescue of the tel 
phone-talking, bacilli-breathing public with an 
invention of a dise designed to cover the mouth 
piece of any phone, so that the speaker when 
talking will not exhale into the mouthpiece any 


microbes or germs of any and all kinds that the 
next talker might inhale and thus unconsciously 


heecome inoculated with consumption, influenza, 
liphthe ria or a thousand and one other bacterial 
liseases that flesh is heir to. 

One of Chicago’s bacteriologists recently issued 


i. warning in regard to the using of public tel 
phones. It would therefore seem that the inven 


of the simple and yet perfectly efficient 

e for vering and protecting the mouthpiece 

s a time ne. Tests were made of the coating 

scraped from severa lisxerent phones, and I 
any f them were found varied species 

ili 

The d is transparent tissue paper and is 

pasted on a cardboard frame that is slipped over 
he mout! t the phone very easily. It posse 
tisepti jualities and doubtless will pre 

fection 


NEW CANADIAN FACTORY. 


As reported elsewhere, Hamilton, Ontario, 
d for business in the typewriter field, 
nd plat ire already under foot to this end 
[The Jackson Typewriter Company have ar 
ed with builders for a $20,000 factory buil 
Sanford avenue, south 


ing located 
Stinse res 

[The machine will be sold at a popular price, 
ind is the outeom: f the old Jackson Type 
writer Company, formerly doing business in 
Massachusetts and Connecticut, and at one time 


bid for business in the States. 
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GENERAL OFFICES 


A. B. DICK COMPANY 


INCORPORATED IN 1884) 


SOLE MAKERS OF 


Edison Mimeographs 


And All Supplies 


161-163 WEST JACKSON BOULEVARD 
CHICAGO 


Largest Manufacturers in the world of Duplicating 
Machines and Supplies 








To the Trade and users of Mimeographs: 


About a year ago we called attention, through the trade 
journals, to certain existing Letters Patent owned and controlled 
by us and relating particularly to typewriter stencil paper, and to 
the litigation under w ay to enjoin infringement. To preclude mis- 
apprehension, as well as for the purpose of giving public notice of 
our rights with regard to Letters Patent concerning both stencil 
paper and stencil-duplicating apparatus, we here schedule certain 
of these as follows: Nos. 466,557; 525,675; 559,687; 563,355; 
584,787; 657,920; 679,140; 709,885; 732,542; 732,564; 746,930; 
746,931; 749,983; 749,984; 750,863; 809,287. 

Infringement suits are now under way against 


Sidney Henry et al., (The Lineograph Co.) 
The Equilibrator Co., 

William G. Fuerth, 

David Gumport, 

Charles F. Schneider, and 
Underwood Typewriter Co. 


Such further suits will be brought as may be necessary for 
the protection of our rights. 

Apart from direct (as distinguished from contributory) in- 
fringement, the sole legal right is vested in us to furnish the ink, 
stencil paper and other supplies used on the Mimeograph. This 
right also, in addition to our right to immunity from direct in- 
fringement upon our many patents, we propose to enforce in the 
future as we have in the past 


A. B. DICK COMPANY 
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For RENTAL You Sell Typewniters? 
or OFFICE | Why Not Sell Desks? 


PURPOSES Look at this 
THIS DESK IS FOLDING ye 


@& Selected solid oak; golden oak finish; rubbed top; 26 
in. high; top 18x32 in.; drawer 2 in. deep, 9 in. wide, 
12 in. long. Slide 10xI6in. 40 lbs. crated. 


BEST TABLE 
EVER OFFERED 
THE TRADE 


ro set it up for use, simply un- 
fold and stand up No bolts 
screws or tools needed. It is only 
one of many styles we have 
Every TYPEWRITER DEALER 
should have our complete catalog 
We have a line that sells because 

















The 
BEST. 


When in transit it 


Here isa great 
stand for dem- 
onstrating 
typewriters 






FOLDS UP it's RIGHT. Because of the ship- adding 
ping advantages due to our fold- machines 
ing teature OR 


FLAT 
OUR PRICES WILL 

LIKE THIS SURPRISE YOU 

We make the best display and 


demonstrating stand ever made 
for typewriter offices 





as a card tray 
stand;commer 
cial reference 
book stand 

etc., etc. Has 
a place in every 
oO hic € 


Stationers and Office Appliance 


DEALERS 
WANTED 


Special Terms 


Simply unfold and stand it up. Not GEORGE H BLAC — 
. 


a single screw or bolt. 
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| MaNnIFOLD Books || Nichols’ Pencil Pocket 


FOR THE TRADE 
NEWEST AND BEST 


The process of manufacturing manifold books is 
rather complicated, especially where it calls for ruling 

Saves your Pencils 
and Fountain Pens 


and printing tissue. Let us take the job off your hands, 
and furnish the complete book or pad to you at a trifle 

INSIDE SPRING does 
the work 


less than your plant can turn it out for, There’sa 
Sells At Sight 


reason for this, We have an unlimited lot of plates, a 
Special inducements 


complete, modern plant equipped with labor saving 
machinery especially adapted for this class of work 

to agents to handle as 
side line 


We manufacture manifold books only. We make a 
Send 25c for Sample 


specialty of trade work, and can ship anywhere in the 


United States at a saving tothe printer. Send in your 
514 Main Street 
Send for price list and our FREE box 


forms for estimates 
E. WILLIAMS @ CO. 
outiit demonstrating the value of the system. WORCESTER, MASS. 
JOHN W. ILIFF & CO. , 350 Wabash Ave. Chicago $21.00 Per Gross TO THE TRADE. 





353 @ 35 Sullivan St.,. NEW YORK CITY 
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KEEP TRACK WITH TACKS 


TH E Map and Tack System. The 
~ ea only system whereby you can 
LE A 3 keep in close touch with your out- 


of-town business. Endorsed by up- 
to-date business men. Adaptable 
to all lines. 























AND RETAIL 


We have on hand, ready for delivery, the largest stock of typewriters* in the | 


mo“ “VISIBLE WRITERS” 


Write for Catalogue 6. 





Inited States, 


Dealers supplied at surprisingly low prices. 


TYPEWRITER EMPORIUM, 202 La Salle Street, CHICAGO 
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ROBERT R. KING. 

The New York office of the Smith Premier 
['ypewriter Company is most ably directed by 
Mr. Robert R. King, whose broad knowledge of 
the typewriter field and many notable business 
qualities have made him particularly fitted 
assume the charge of their metropolitan of 
In 1895 Mr. King was a clerk in the postoffice at 
Danville, Va., associated with Col. J. M. Neal, 
postmaster at that place. Colonel Neal was at 
that time local agent for the Smith Premier 
Typewriter Company and through him Mr. King 
became interested in the machine and tool I 


} 


the study of stenography by mail. He later 
completed this study during evenings spent at 
the Danville Commercial ( ollege. At Color 


Neal’s suggestion he then began assisting him in 
selling Smith Premier machines and was s 
recognized in that vicinity as a typewriter mar 
Mr. King continued with Colonel Neal as loca 
agent for the Smith Premier until 1897, wh 
Colonel Neal’s successor was appointed. 

Mr. King then became agent for the Bar 
typewriter, and in 1898 went on the road trav: 
ing through Virginia, North Carolina and West 
Virginia. An indication of Mr. King’s earnest 





ROBERT R. KING. 


ness of purpose is the fact that before starting 
out on the road for the Barlock company, 
went to their factory in New York at his own 
expense, remaining there for two months so that 
he might know the business from the operator’s 
standpoint as well as from the mechanical stand 
point. 

In 1900 Mr. King became manager of 
Wheeling, W. Va., suboffice of the Barlock « 
pany, where he remained until 1902, when he r 
moved to Boston to enter business with 
brether. In March, 1903, the Smith Pren 
Typewriter Company offered Mr. King the mar 
agement of its Boston office, which post he a 
cepted and ably filled until March, 1905, whe: 
he was transferred to Philadelphia. On January 
1, 1906, Mr. King’s efficiency and loyal services 
were recognized by his appointment to the 
agement of the Smith Premier Typewriter ‘ 
pany’s New York office. Mr. King’s clear bus 
ness insight is supplemented by his happy fa 
ulty for gaining the good fellowship of all ass 
ciated with him, which is already telling son 
in the metropolitan field, where the company is 
now enjoying some of the best business being s 
cured, and with the general activity shown at 
the office and the enthusiasm displayed by th 
whom Mr. King has drawn around him, there is 
warrant in our statement that King knows thor 
oughly the selling game and has the successful 
executive ability that is bound to maintain s 
cess. 


H. M. ASHE SUES FOR $25,000. 


Bradstreet’s monthly bulletin of April 
1906, issues a statement to the effect that H. M 
Ashe, the typewriter dealer of Atlanta, Ga., and 
agent for the L. C. Smith & Brothers Typewriter 
Company, had had a petition for a receiver file 
against him, and Mr. Ashe claims that the cir 
lation of this statement is contrary to condi 
tions and that the same has damaged his reputa 
tion and caused him embarrassment to the 
amount of $25,000. 


~ 

















* 


The Union Cash Register Company of New 
York is sending large shipments of its machines 
to foreign countries, a business that proves very 
pr yfitable to it and Satisfactory to its customers. 

» 

The National Cash Register Company, of Day 
ton, on June 11 reduced the working hours of 
its 4,000 workmen to 54 per week. The com 
pany has also agreed to pay part of the expenses 
necessary for an outing to Michigan City in 
August for all employees and their families, 
covering a period of ten days. 

7. _ e 


It is reported on good authority that a party 
of Western capitalists, some of whom were in- 
terested in the old Halwood company, have start- 
ed plans for an extensive and aggressive com 
pany for the manufacture of a new cash regis 
ter on an improved and original line, some 


thing that will revolutionize this class of ma 
chine, and, as the patents will cover funda 
mental claims, there will little opposition be 
found from other sources. 

>. 

While in New York City recently your reporter 
witnessed the working model of another style of 
cash register that will accomplish all desired of 
these machines, with little mechanism. The in 


ventor of the machine is a young man, with 
offices in New York and who is now preparing 
to interest capital in his product. 


THE BALLANCE SHADING AND MARKING 
PENS. 

The Ballance Shading Pen, made by the Bal 
lance Manufacturing Company, of 35 Frankfort 
street, New York, is particularly valuable fo: 
marking price tickets, show cards, bulletins and 
a hundred and one other uses in the commercia! 





world. It will readily write on eardboard, oi! 
cloth, leather, glass, stone or metal and will 
make two shades of lor with one stroke, or 
one solid eolor as may be desired. Any ink or 
ther liquid can be used, and owing to the fo 
mation of the patented reservoir within the pen, 
it will carry more fluid than any other pen, and 
will not drip. The pen is supplied in a variety 
1f widths, and is a valuable adjunct to any of 
fies Dealers will find it a good salable articl 
THE LARGEST SINGLE ORDER. 
Possibly the largest single order for writing 
machines ever place was given recently by 
Messrs. Sears, Roel & Co., of Chicago, t 
the Elliott-Fisher ¢ for four hundred 10 
hines The de has covered a period 
er a yea The machines are to be all used 
one roor photo of w 1 we hope to display 
our nex ssue. Credit f this sale is jointly 
held W. Langfor the Chicago manager 
E: E. Brunson, city salesman. 


If the typewriter man isn’t careful, the add 
ing machine fellow will get in and secure his 
business, because the adding machine men are 
to sell typewriters, too. No! Wait and see. 


The publishers of OFFICE APPLIANCES 
are always pleased to correspond with those in- 


terested either in the buying or selling of office 
devices of all kinds. 
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YPEwritERS 


are used for instruction purposes in the schools of 
the United States and Canada-- vastly more than 





all other makes combined. 


The choice of the commercial world is reflected 
in the equipment of the commercial schools. 


REMINGTON TYPEWRITER COMPANY 
New York and Everywhere. 


22439 




















The Sengbusch 
Self-Closing 
Inkstand 


> Absolutely the Most Practical 
Inkstand Ever Invented 





No. 1—3 in. 
Price. $1.50 The only inkstand that is Self-Closing, Self- : 
Adjusting, Non-Evaporating, Non-Spurting and No. 2—3 in. Cut Glass, 








Dust Proof. ALWAYS READY FOR USE. Furnishes a Price, $2.00 
uniform dip at all times. Prevents Blots, Trouble and Worry. No. 3 3 in. Plain Glass, 
TRY IT AND YOU WILL BUY NO OTHER. Price, $1.75 
SEND LIBERAL DISCOUNT TO DEALERS NEW Y 1 
FOR SAMPLE THE SENGBUSCH SELF-CLOSING INKSTAND Co. | YORK OFFICE 
TODAY 310 MONTGOMERY BLOG MILWAUKEE, wis. | 66 JOHN STREET, 
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Copyright Ps 3 


Neuthr, (906. 
Broadway, ¥ 





San Francisco, Cal. 
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Over 17,000 Calcumeoters in use on April 1, 1906 


“THE STANDARD DESK ADDING MACHINE.” A NECESSITY ON EVERY MAN'S DESK 
Dear Sir I have used a number of different makes of adding machines and have seen nearly every kind on the 
market, and | can state that for the bookkeeper, accountant or all-round office use the Calcumeter is the best of all 
Multiplication, etc., can also be performed on the machine as quickly as on the higher-priced machines, and when you 
- look atthe Calcumeter you can see at a glance that it will last a business lifetime without a cent of repairs or without 
j getting out of order. The operation is as simple as writing with a pencil, and does not tire the arm as the key and 


lever machines dd I heard a man say that he would pay $2 per week as long as he remained in an office rather than be 
without it. G. A. Herrinstacy, Expert Accountant 


Typewriter and Office Specialty Salesmen can sell this machine without special effort. Write for Catalog No.17 and discounts 
j HER BERT NORTH MORSE, 170 Green Building, TRENTON, NEW JERSEY 











No Office or Factory is Complete 
Without Numbering and 
| Dating Machines 


MODEL No, 50 MODEL No. 47 
With Indicator Dating Machine 








We manufacture 
over 50 
different kinds 
of 
Numbering, Dating 
and Die-plate 

Machines 





123456 “AUG 22 1905 


rac SIV KE MPRESEION rac Gv KE MmrPRESSIOM 


PRICE, $15.00 PRICE, $5.00 


THE BATES MACHINE Co. 
346 Broadway, New York 


Gs BRANCHES AT 
315 Dearborn Street, Chicago, Ill. London and Manchester, Eng. 
































Our Model 50 Six Wheel Numbering Machine cannot be dispensed with 
where system exists. 


Send for Catalogs and Full Descriptive Matter. 




















FOr Micra, 


STENCIL-DUPLICATOR LITIGATION 
Considerable interest will be found in A. B 
Dick Company’s announcement, published elsé 
where in this issue, concerning its attitude on 


the subject of violation of its patents covering 
both typewriter stencil paper and ste lup] 

cating apparatus of the character in which suc} 
paper is employed. The attitude which the Dick 
company has takeu with regard to encroachment 
pon its rights seems from the announcement 
definite and unmistakable, i. e., it has patents 
covering its output; it believes these patents t 
be valid; it purposes to enforce them gainst 
intringers seeking to profit at its expens: 

It may be said in a general sense that the his 
tory of the stencil-duplicating art is the history 
of the A. B. Dick Company. This co: was 
first in the field with the well-known ‘*‘ Mimeo 
graph,’’ then adapted only for autograph lu 


plication Shortly after this machine was put 


on the market, however, it was adapted for type 


writer duplication, and it is doubtless in this 
branch of the field that the Mimeograph has 
realized its greatest usefulness. (ne atter an 


other, from 1887 practically down to date, su 
cessive types of Mimeographs have been intro 
duced to the public, each supplying a want left 


unsupplied by its immediate predecessor Si 
that today the fast-printing Rotary Mimeograph, 
introduced only a couple of years ago, represents 
not only the latest ideas bunt the highest expres 
sion of those ideas in apparatus for the rapid 


and reliable dupleation of matter, either type- 
written or autographie. 


Keeping pace with this development tl 
stencil-printing machines, the Dick company has 
also brought the supplies, such as stencil paper, 
ink, ete., to a high state of perfection, and quit: 
naturally, in view of the labor and expense in 
volved, as well as of the inventive genius which 
the situati demanded, these have been vere 
by letters patent believed by the Dick compan 
to afford ample protection in the field jues 
tion, 

One of the earliest patents owned by the Dick 
company 577.706) was the basis of much 


litigation, in which the patent was sustained and 
many injunctions granted against infringers 
Many of these infringers, so enjoined, doubtless 
concluded to re-enter the business after the ex 
piration of that patent, but without acquaint 
ing themselves with the numerous other pate nts 
owned by the Dick company, not only n the 
stencil paper but also on the duplicatir 
ratus in which such paper is used. I 
company’s announcement brings this matter 


~ ai 


sharply to the surface. It would appear to be the 
Dick company’s uttitude that under the many 
existing patents owned and controlled by it 
some applied for as long as sixteen years ago, 
it is entitled to the protection of the courts. not 


only in the practice of the present commercia 
process of typewriter stencil-duplication, but also 
in the exploitation of the materials sold for the 


practice of that process. No doubt the legal 
battles in whic} the Di k company is nv ved 


will be fou 
acterized t 


ht with the same energy which char 
1e former litigation which it insti 


y 

= 
} 
I 


tuted and in which it maintained its position as 
the controlling factor in the field of typewriter 
stencil-d plication, 
Recently reference was made to nd quote 
from the opinion of Judge Coxe in a se trie 
in the United States Cireuit Court f Appeals 
and involving the license restriction « tl R 
tary Neostyle, concerning the supplies is 
ink and stencil paper, used thereor Che 
two opinions that ease, the other g 
Judge Townsend, who was squarely 
Judge Coxe on the question as t g 
the restrictio! The only question as 
the two dges agreed concerns 
matter of notice to the defendant ag st 
the suit was br ght Knowledge of the nse 
restriction, prior t the suit, was «de 
proof to the ntrarvy was held insufficient T} 
ruling in this regard, however, applies 
the particular defendant involved, and is, there 
fore, of bo general signinicance 
Judge Townsend said 
‘IT cannot concur in the argument 
jority of the « rt that a theoretical | 
icy should be permitted to deprive a 
f his rights nferred by the grant 





nt The Supreme Court of the United States, 
referring to the decisions declaring the rights of 
the patentee and their limitations, says, in the 


recent decision in Bement v. Harrow Co., 186 
U. 8., 70: 
‘These cases are cited in the opinion of the 
rt in the ease of Heaton Peninsular Co. \ 
Eureka Specialty Co., supra. Notwithstanding 
these exceptions, the general rule is absolute 
freedom in the use or sale of rights under the 
tent laws of the United States. The very ob 
ject of these laws is monopoly, and the rule is, 
ith few exceptions, that any conditions which 
are not in their very nature illegal with regard 
to this kind of property, imposed by the patente« 


and agreed to by the licensee for the right to 
manufacture or use or sell the article, will be up 
held by tl courts.’ 


‘And as the Court of Appeals said in Heator 
1. Peninsular Co., 77 Fed. Rep., 288: 

‘As to the right to us‘ the invention, he, 
the purchaser, is obviously a licensee, having no 
interest in the monopoly created by the letters 
pate nt.’ 

‘*In my view of the case the reasoning of the 
majority of the court is contrary to the law as 
laid down by the Supreme Court and by the 
courts in the various circuits, and virtually 
reverses our decision. The only contention here 
is that this is a case of a sale and that a sal 
of a patented article removes it from the mo 
nopoly of the patent. Furthermore the self in 
terest of the patentee seeking to derive a profit 
from his patent will sufficiently protect the pub 
lic against burdensome or unreasonable restric 
tions upon its use. Let us suppose, however, 
that a patentee having a valuable invention 
wishes to protect himself against the ruin of its 
reputation by the use of improper or dangerous 
material. Will it be claimed in the case of a 
patent gun, for example, adapted for use only 
with a certain kind of powder, that the owner 
of the patent may not sell the gun on condition 
that only said certain kind of powder shall be 
ised therein? Or in the case of a delicate mech 
anism, that it shall only be used with a certain 
kind of oil or chemical preparation furnished by 
the owner of the patent? Or suppose, as in the 
case at bar, the patentee, having created an ir 
vention which is of great benefit to the public 
finds that his chief profit may be derived from 
selling the patented article at a nominal figur: 
to the publie on condition that the public shall 
ise certain unpatented materials in connection 
with it. Is it so that a patentee who has a right 

withhold the use of his invention altogether 
from the public may not thus secure the profit 
from its use and greatly increase its sales by 
selling it at a price below its cost under condi 
tions whereby the sole profit to be derived by 
him from the benefit thus conferred upon the 
publie shall be by the purchase of materials to 
be provided by him? 

‘*TIf any attempts to unwarrantably impose 
ynerous monopoly, such as are suggested by the 
majority opinion, should hereafter be so pre 
sented as to call for the interposition of a court 
of equity, we think the machinery of such court 
would be adequate for that purpose. It will be 
sufficient, however, to consider the question 
when it arises. No such question is presented 


an 


in this case.’’ 
It will thus be seen that the broad question as 
to the validity of the license restriction on the 


Rotary Neostyle is still an open one even in the 
particular case in which these opinions were ren 
dered In all the previous reported cases the 


rts held that restriction valid and granted 
injunctions against the several defendants. The 
before Judges Townsend and Coxe has now 


1s 
gone to the Supreme Court at Washingto1 
where the whole matter will come up for final 
review 

GR. APHITE DEPOSITS OF CEYLON. 

The pr tive and inefficient manner in whic] 
t} e gr iy h te de posits 1 Ley lon are worked under 
native management has attracted the notice of 
yutside mining engineers. It is stated that a 


neerted attempt is being made to work som 
of the plumbago mines on a scientific basis, wit! 
the anticipated result that the existing output 
will be largely increased. 
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re A Good Thing That Hasn’t a 
Pushed As It Deserves To Be 





HERE never was a good Ink Well till this one was put on the market, andit was never pushed 

much because it was only a side issue with its former owner who has another large business. 

But even this has not prevented its finding its way into tnounapte of offices, and thousands 
more would be in use if it were only better known 
that there is so perfect an Ink Well as the 


Hayne Suspended Ink Well 


We have taken hold of this 
Ink Well and will spend a 
lot of money advertising it. 
We'll create the demand. 


We Want Dealers—Stationers—Agents 


Everywhere to supply this demand. There is a good 
; “=== 6 profit. Do You Want Some of It? 


P_ WHY IT SELLS 

















NIFORM DIP 
\lways in the same place and leaves entire sur- You can only get just enough Ink. (See dip) 
face of desk clear of bottles INK DOES NOT rise above point of tube. 


It keeps your DESK CLEAN. Can't upset it. 


It holds Two kinds of Ink and Three times the No complex thing to get out of order. 





quantity of the ordinary Ink Well Has place for holding Pens and Pencils. 
It can be put on or taken off ina moment. No Has place for Pins and Rubber Bands. 
screws, only a pair of small spring clips on 
[he Ink cannot evaporate or gather dust, or Hes Calendar Plate on each Ink Well. 
get thick. Cannot be upset. 


The Hayne Suspended Ink Well 


is for both Roll or Flat Top Desks, and is an feo 
ornament besides being Ink Well perfection 


NO SCREWS=—-NO BOLTS—NO NAILS 
JUST TWO STEEL CLAMPS |S ALL 


-o7 


It increases desk room by 15% to 20% and needs 
90% less attention than others. It will save enough 
ink to pay for itself many times over to any user. 





Permits use of your entire desk surface 





Made in Five Styles of Finish 


Two Flint Glass Ink Wells, sponge or pin tray and hand- 
some calendar plate for the months of the year. Has all the 
good points of all others—and many more besides. 


We Want Dealers 


everywhere to send for our special 
dealers’ proposition at once—NOW |! 





Fitted to bookkeeper desk 


Our general advertising campaign will create a demand on you so better 
order a sample order—else we'll have to sell direct in your field—while we prefer that you 
represent us. Scores of dealers are now supplying this Ink Well—all doing good business—so can you. 


DISPLAY IT PROPERLY AND IT WILL SELL ON ITS OWN MERITS 


Dealers who have a stock on he and will favor us and benefit themselves by writing us and learning 


of our co-operative advertising plan 
, THE McCOLLUM MFG. CO. 













tw DEALERS WANTED | cucaco. - - munors 














ape = 





46 OFFICE APPLIANCES 








within easy reach of the 
operator is the small lever 
which enables 


The New Tri-Chrome 
Smith Premier Typewriter! 


to write PURPLE for letters to be copied; 
BLACK for documents to be preserved; RED 
for emphasis and for billing. 


This three color feature, which enables the modern office to 
produce all of its work in the proper kind of typewriting with one 
machine and one ribbon, is the last word in typewriter construc- 
tion. Let us send you a bit of printed matter describing it fully. 


The SMITH PREMIER TYPEWRITER CO., syracuse. n. y. 


BRANCH STORES BEVERY WHERE 
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SOMETHING JUST A LITTLE BETTER 


country do not want something “ just as good,” but something ** just 


HE progressive business men of the « 
character and appearance 


a little better,” w“ hen it comes to typewriter supplies, whi h determine the 
of their business corresponden« e 
“Quality and Durability” are the only items thought of in the manufacture of the “Du-Ra-Bul"” Ribbons 
Have you tried them ? 
If not, you have missed one of the “ really good things.” 


AMERICAN AGENCIES 


Boston Minneapolis Hartford Harrisburg Buffalo Omsha 

Cleveland Grand Rapids Toledo Kansas City Chicago St. Joseph 
St. Louis Los Angeles Cincinnati Detrost Pittsburg Springheld 
Washington Albany Baltumore Columbus Philadelphia Providence 


New York City Representative: The Ransom-Parker Co., 4-6 White Street. 
THE DODGE COMPANY, MANUFACTURERS, SYRACUSE, N.Y., U.S.A. 
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SPH CIALTIES 





W. C. Dunlap, auditor of the American Multi 
graph Company, Cleveland, in making the rounds 
visited Chieago recently and favored this publi 
cation with a short visit. accompanied by Mr 
Jared, the company’s popular Chicago manager 
Come again 


* * * 


The American pewriter Letter Con pany 
been incorporated in Camden, with offices 
frenton, N. J., for the purpose of doing a pl 
ing and publushing business and to deal in pr 
ing machines and typewriters. The capital st 
is $25,000. H. S. Griffin and H. G. Gaither 
the incorporators 

* 

The Wilson Memindex Company, manufactur 
ers of the ‘‘ Memindex,’’ has been incorporated 
in Rochester, for the manufacture of these good 
with a eapital of $30,000. Howard L. Wilso: 
Wm. B. Dingham, Amos T. Stottle are the 
corporators. The Wilson ‘‘Memindex’’ is 
pocket card system that has been advertise 
extensively in the past, and appeals partie 

») salesmen and others who make notes 


7 o * 


[he Vacua-Static Carbon Company of Roches 
ter, N. Y., whose advertisement has been ap 
pearing regularly in these columns, are meeting 
with great success in the sale of their carbo! 
paper ‘‘ Vacuofloss.’’ This paper is handled 
an original package open put out by this fir: 
in that every ten sheets are tabbed in 
manner as to be easily removed without f 

unting. 

* >. 

The Egry Autographie Register Company 
Dayton, O., is preparing to build an addition t 
its factory to take care of its increased business 
This company manufactures and devises many 
styles aud systems for duplicate or manifo 
work, and has representatives in many of tl 
irger cities 


The MeCollun Manufacturing Compan 


Chicago, proprietors of the ‘‘deep drawer file 
have secured control of the ‘*‘ Haynes’’ inkw 
which was formerly made by the Universal § 
ply Company, of Pike, N. H., headed by ] H 
Pike. Owing to Mr. Pike’s other interests and 


being able to properly push the inkwell, 
has been turned over to the MeCollum Manufa 
turing Company, who, we understand, have pri 
pared for a vigorous campaign to create a d 
mand for these goods, and if the same energ 
displayed by Mr. MeCollum in selling his othe: 
devices is given this inkwell, there will be 1 
question about results. An illustrated adver 
ment appears in another section of this issuc 


* . * 


Baxter & Johnson, of Victoria, B. ¢ 
aken on the ageney for the ‘<Dupligraph 
‘Dearborn’’ desks 


t 


* * * 
Otto Brushaber, formerly with the Oliv 
[vypewriter Co., is now assistant district manag 
ft the commercial department of the Edison Ph 
graph Company, in New York City. 
> * > 


The American Multigraph Company, throug! 


cir very efficient m« tropolitan manager, A \ 
Adler, reports that business in New York Cit 
is still booming, and many little improvemer 
ire being added to the machine, making 
aluable and usef 

» * 

The Perfect Letter Copying Company 
Broadway, New York City, reports that they are 
so rushed with orders that they are working 


night and day. rhe have a large staff of 
erators. but cannot Keep p with the demand 























i 
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It is interesting to note the source of supply 
that the Waterman Pen Company secures its iF = f 
very excellent advertising of which one sees so Copyright, 1906, Universal Adding Machine Co. ‘ 





much and which is so effective. E. T. Howard, 


a a ee gee hee a A man isn’t much use as an adder 
Se of ae 1 work which they have D + until adding becomes a habit. 
ssmmualian amie ont m sos 
. Daus, of the Felix G. “* Daus Dupli | he adding habit 1S hard on a 
eator Compal of New York, sails on August 6 ° : 
‘joa ~ be man; it wears out muscle, nerve . 


for Germany, England and other European 
and brain. 


points, on his annual tour for pleasure and profit. 
Mr. Daus promises to show the office appliance 
world another good duplicator before many more 


moons, and when he says it will be a good one i : > ’ Po “ 
moons, and when he says it will be a good one an Adding doesn’t brighten a mind, 
c it deadens it. 


that beside being good he will let the world 


know abo 


[It isn’t often that a company in commercial 


adding Adding isn’t brain work, it is brain 
dle polities sad "sig guna, Wel aa Gulls drudgery. It is work for cogs 


concern does find itself fortunate in having such machine and levers, not for the precious 


talent with them, it 1s usually with a feeling 
that such a person is slated for ‘‘things higher oray matter that can be used for 


up’’ if they prove proficient in grasping the 





details. This is best illustrated in the person thinking 


ality, the abilities and executive talent dis 


ylaved by Arthur A. Adler, the New York City rp ; 
ae, aarti. sede. U [hat’s why we repeat: Don’t be 
an adding machine; buy one. 


manager for the American Multigraph Company, 
who shows special gifts that will make for him 
a position in the company that will be worth 
much to both himself and the company. So 


watch him. - - « one 


Che fourth annual convention of the American 
Salesbook Company of Elmira, N. Y., took place 





during the week of July 2. 
» 2 @ 

The William Bolles Company of Toledo, O., has Don’t 

been incorporated for $50,000 by William Bolles, 

D. B. Boll Clifford ¢ Bolles, Florence M. 
sower and Joseph ©. Bower This means the | 

incorporation of the fountain pen business of JUY 

William Bolles, who manufactures the Standard 

fountain per rhe company is now located in 

the Smith & Baker building, but have leased the 

whole upper floor of the new Snow Flake build 

ing, under construction on Jefferson avenue, and 

will move there as soon as the building is com 

ple ted 


Arthur M. Kaufn ' - Site dealer for the adding 


American Multigraph Company, has opened an 








office in Dallas, Texas, at 287 Main street, for ‘a 
the sale of it machine in central and northern P | > 
Texas R. Roman w be in charge, and whilé IY) aC WMNE 
he has never had any experience in duplicating 

machines, he is a man that can understand and 

grasp the possibilities of the Multigraph. 


Ir. A. Kenny, the Pacific Coast representativ« 


Buy WE MAKE MACHINES TO OPERATE BY HAND OR ELECTRICITY. 


' the ! Taterman Co f , sek ‘ 
I i I W aterma > mp any ’ qui kly I red totals, Locks total button when lever is 
ganized a registry bureau for stationers, news d steel type started forward, 
dealers and office supply people, at the new Wa itically restores repeat Has lightest lever pull when run 
terman office, which is located at 961 Broadway, ? by hand. 
Makland, Csr This bureau was of much value lividual correction key Has total indicator in plain view 
to many who were iooking up friends and asso ach bank of key above keyboard, 
te nad helped several of : , loved ‘ hes totals and subtotals 
aves, and is helped se ral of the unemplo i ‘ oy ppeant ‘ Takes a total without extra lever 
to get work quickly. Mail addressed to or ir work 
rs } - f +) . } tes lever pull when run 
quiries regarding any 01 e trade can generalls —— TT ectricity Works as well on a wide sheet of 
he delivered when mailed to that address. al peed machine, restor paper as on the narrow rolls 
* * * tantaneousty 
[The Waterman Pen Company are sending out the 


a very attractive and interesting souvenir, in 


the shape of a fourteen-page booklet of King’s A 
New York City views, showing the principal a 
building nd birdseyve views of the metropolis Universal , 





All the 7 re ire or nal and well worth send 
i en pone Macnine 
a. | Avoie Macuine Co. 
The Amer n Boo Bracket ¢ ompany, of 
Philadelp| ra, 1 recently moved into 
larger s at 132 North Fourth street. Be ALI FFICI N EXECUTIVE OFFICES AND FACTORY : 
sides their patented specialty, the Book Bracket, PRINCIPAL CITI 








' and sixtes varieties of telephone holders, the. — ’ 
have brought it a new cniulean sealer This 822 LACLEDE AVE 5 I . LOUIS, MO. 
new device is elicited an unusual amount of ir 

quiry from all sides. Its rapidity may be judged i J 
from the fact that the operation of the sealer All 
consists of merely passing the envelope through 



































48 OFFICE APPLIANCES 


“SQUARE 
DEAL” 











aS 6s 


DID YOU EVER HEAR THAT TERM | sox crue wirnovt 


THIS TRADE MARK 


BEFORE? “ry 


LOOK FOR TRADE MARK 
WH y ON UPRIGHT UNDER 
BACK REST 
do you require your 
office force to use any old kind of uncom- 
fortable chairs and then expect the biggest 


results? Don’t you know that day is past? 
Give them a ‘‘Square Deal’’ and get our 


ADJUSTABLE 
SPRING BACK CHAIRS 


for them. We'll guarantee you'll get 
better results, for with comfort they’l] 
do more and better work. Thisisa 
practical investment proposition and pays 
big dividends. If you find this to be untrue, 


RETURN THE CHAIRS AT OUR EXPENSE. 


Get our free Catalogue showing 30 styles. 


THE DAVIS CHAIR CO. 


S. N. MCCLOUD, MGr. 
DEPARTMENT 2 MARYSVILLE, OHIO 















































DEALERS — STATIONERS —AGENTS EVERYWHERE LOOK INTO 
eee sn. Be Ss Ss 


work quickly and simply and eng ee Will instantly cleanse paper, linen, 
leather or the most dalcate human sk 

INK-OUT is a powder. ot its strength in any climate and may be 
absolutely depended upon to remove almost any stain. 

Especially useful to bookkeepers, clerks, druggists, photographers and 


housekeepers. 










s 
: 


Price, 25 cents per Bottle 


Each bottle good for 2,000 erasures. Sold by leading stationers and 
druggists everywhere. 





Stationers and dealers wanted everywhere. We do a great deal 
of general advertising which is creating a local demand on you all, 
Be prepared to fill it 


THE O. A. ADNER CO, ** ¥ee4 Buiidins PHILADELPHIA 


1218 Feibert Street 











Why YOU Should be Interested ia the New Process of 


“UNDERGLAZE” paren ® 


BECAUSE—Our machinery for 7, the goods is as near automatic as can be made, thus 
saving the cost of labor for attendants. That means lower cost to us both. 

BECAUSE ~The capacity of a single machine is so great that goods can be turned out quickly 
That also reduces the cost to us both. 

BECAUSE—The materials used are the very best. We do not use cheap materials, and do not 
cater to cheap trade. 

BECAUSE-—The special way the carbon is made, and the finish produced insures not only the 
NON SMUT qualities, but the longest wear at a minimum cost. 

AGENTS wanted in territory not already assigned. Samples submitted 


THE PITTSBURGH DUPLICATOR COMPANY 


Manufactures the UNDERGLAZED process BAST LIBERTY STATION, 
carbon papers and typewriter ribbons. PITTSBURGH, PA. 












































the machine. It is unique in that it seals en 
velopes of any variety, size or thickness. A 
description of the machine in detail, together 
with illustration, is promised for another issue. 


* 7. * 


In order to inspire its selling organization, the 
American Multigraph Company, of Cleveland, 
Ohio, who maintain branches in all the large 
cities, has instituted a contest for the best sug 
gestions from the field for the betterment of 
the ‘‘Multigraph,’’ and the following prizes 
have been offered, covering a period from July 
1 tu December 1: First prize, $50; second, $25; 
third, $15; fourth $10. The contest is open to 
all branch office and home office employes, ex 
cept the executives and branch office managers. 
We shall await with interest the result of this 
contest. 

. * a 

Fred G. Harris has been appointed junior 
salesman with the American Multigraph Com 
pany in New York City, and F. G. Jones to a 
like — for the same company in Cleveland. 
T. H. Nash, formerly of the type department in 
Cleveland, is now a salesman in the Cleveland 
selling force of this company. C. B. Bowerman, 
of Cleveland, has joined the selling force at Chi 
cago, with the Multigraph company. Mr. Bow 
erman formerly was connected with both the 
Smith Premier and Underwood typewriter com 
panies, 
* > >. 

The International Multigraph Company has 
been incorporated under Ohio laws, taking r 
the rights of the Gammeter Multigraph for a 


foreign countries. This is the foreign selling 
company for the American Multigraph. J. H 
Wade, Jr., president; F. J. Smith, vice-president; 


Geo. T. Newton, secretary and treasurer. F. W 
Stecher and R. J. Bulkley are among the di 
rectors. 





Papers of incorporation were filed in Albar 
N. Y., June 12, by the Mohawk Desk Company 
of Herkimer, N. Y., which has been organized 
for the purpose of manufacturing desks and 
typewriter cabinets and office furniture. The 
capital stock of the new company is $100,000 
and the following officers have been named 
President, William Horrocks; vice-president, Ed 
win Jones; treasurer, Harvey Feldmeir; secr: 
tary, Fred C. Burney. Mr. Horrocks was presi 
dent of the old company bearing his name, and 
the gentlemen named as officers of the new firm 
are prominent Little Falls citizens. The new 
organization has the best wishes of all for the 


success of the enterprise. This company wi 
succeed the Horrocks & Metzler Company. 
> > * 


The Dearborn Desk Company, of Chicago, with 
Alex A. Samuels as president, has been incorpo 
rated recently for $50,000. With Mr. Samuels 
are Charles S. Terry and Joel P. Holton. It is 
Mr. Samuels’ intention to greatly increase 
business of the company, and if arrangements 
are made a new factory will be started for the 
exclusive manufacture of his specialties. The 
Dearborn desk enjoys an enormous sale as a 
popular priced desk, and the business of the 
company is international and worldwide. 


the 


7 * * 


M. L. Himmel & Son, manufacturers of office 
furniture and fixtures, have leased the large 
warehouse at 113 North Gay street, Baltim« 
Md. The structure will be used as a retail store 
and salesroom, 


re 


* * >. 


Baxter & Johnson, of Victoria, B. C., Canada, 
who control a general typewriter and office sup 
ply business, and are now agents for ‘‘ Under 
wood’’ typewriter, ‘‘Dupligraph’’ and ‘‘ Dear 
born’’ desks, are looking for a suitable line of 
filing cabinets, and would be pleased to hear 
from manufacturers. 
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Toronto, Ont., Can. 

Sidney Jones, president of the Jones Company, 
Ltd., of this city, manufacturers of office special 
ties, is in the city, a guest of the Mariaggi. Mr. 
Jones was in Winnipeg recently for the purpose 
of opening a branch of the business in that city. 

* . * 

Charles H. Dally, formerly general manager 
for the Gilbert, Dunn & Woodland, at Toronto, 
has returned to the States to his former business, 
and W. J. Derby, superintendent of agencies for 
the same company, has accepted a position with 
L. C. Smith & Bros. Company in Michigan. 

7 o * 

The business of Gilbert, Dunn & Woodland, 
agents for the Oliver typewriter in Canada, is 
to be conducted from their typewriter department 
at their warerooms on Jordan street, and hav 
given up their quarters in Adelaide street. 

7. * * 

George Pears, Jr., Toronto agent for the EI 
liott-Fisher Company, made a flying visit to New 
York during June on company business. 

Hamilton, Ont., Can. 

The ‘‘ Jackson’’ typewriter, formerly promoted 
by New England interests, is about to be manu 
factured in Hamilton, as a popular priced ma 
chine. This is the company alluded to in our 
last issue as about to issue from this point. 

Victoria, B. C., Can. 

iH. P. Johnson, of Baxter & Johnson of this 
city, agents for the Underwood typewriter, is 
producing some good business for this machine. 
‘*Pete,’’ as he is popularly known, is a popular 
salesman with plenty of persuasive power. 

- * > 

The Remington agency has gone into new 
hands, and is now looked after by the Standard 
Stationery Company, represented by the two 
genial Huxtable brothers. 

>. * * 

The Monarch typewriter has just been placed 
here, with the old firm of T. N. Hibben & Co., 
who for some years handled the ‘‘New Cen 
tury.’’ 

7 ° * * 

This western country is looking for a great 
boom and will be opened up on a large basis 
within the near future. 

Paris, France. 

A. Guirchemane, of A. Guirchemane & Cie., 2 
Rue Le Peletier, sole agents for the Elliott 
Fisher company in France, is in New York on 
his annual trip to America, securing new ideas 
and becoming better acquainted with his ma- 
chine and the company producing it. 

London, England. 

The London office of the Elliott-Fisher com- 
pany reports the largest business in May in the 
history of the office. 

Berlin, Germany. 

Ferdinand Schrey, of Berlin, general agent of 
the Hammond Typewriter Company, recently 
placed an order with that firm for 650 Hammond 
machines, in addition to 1,000 machines ordered 
oniy a month or two ag 

Sydney, New South Wales. 

The United Typewriter & Supplies Company, 
with a foreign head office at Sydney and branches 
in Melbourne, Perth, Brisbane, Adelaide, Tas 
mania and New Zealand, have recently been ap 


pointed S< dealers in this country for the 


**Monarch’’ typewriter, and are also represent 
ing the ‘‘Burroughs’’ adding machine. 
Buenos Ayres, Argentine. 

Pratte & Co., genera) agents for the Hammo: 
typewriter, recently placea an order for 1, 
Hiammond machines for their territory, possib 

of the largest orders ever placed by any firn 
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Branch Offices and Dealers in Principal Cities 








At Last 
A Perfect Visible 


Typewriter 


The one Typewriter that correctly solves the objections that 
have always heretofore been made against 
“Front Strike’? Machines. 





Visible writing has always been considered as desirable by practically all type- 
writer manufacturers, but the difficulties to be overcome in construction in order to 
secure durability have discouraged the very large adoption of these machines. The in- 
vention of the method of assembling the type bars as it is done in the Fox Visible has, 
however, made possible the use of a wide pivotal bearing in the type hanger, thus 
insuring the most perfect alignment at all times and a durability that is equal to that 
claimed for any ‘‘basket type’’ machine. In building this new model. we have all the 
advantage of the knowledge that we have gained in building and placing the regular 
Fox models on the market and we are able to avoid all those experiments found in new 


machines, which are so expensive to the purchaser. 


Read This Description 


Key Tension—2% ounces, which means that from 50 to 100 per cent. less 

energy is required to print a letter than on any other visible typewriter. 

Aluminum Key Levers—the only machine using them. They cost more than 
steel or wood, but are worth more. 

Ball Bearing Carriage—with a tension of only 1 pound. Test the amount 
of resistance there is to overcome in ‘‘returning’’ other carriages and note 
the difference. 

Two Color Ribbon—either color written by simply touching a button on the 
key board. Ribbon both oscillates and reverses automatically. 

Interchangeable Carriage—carriage so made that different lengths are inter- 
changeable on any models. 

Tabulator—the Fox 10-stop decimal tabulator can be attached when ordered; 
the only decimal tabulator on a visible typewriter. 
Line Lock—Keys lock firmly at end of line. 
Unprejudiced experts have without hesitation pronounced this machine a 
Ready for delivery now and placed on trial with responsible 


marvel. 
Descriptive literature sent on request. 


parties 


We have some desirable territory open. Do you want a profitable 
agency? The regular models of the Fox are still the most 
perfect machines of their Kind and their manu- 
facture will be continued as before. 


Fox Typewriter Company 


Executive Office and Factory 


860-900 Front Street 
Grand Rapids, Michigan 
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DO YOU REALIZE that there is a well defined demand for a visible writing, 


type-bar, typewriter retailing at a low price, a demand which you cannot satisfy with a 
high priced typewriter, and which will not be satisfied with a worn out, or partially worn out 
second hand machine. YOU ARE MISSING GOOD PROFIT- 
ABLE BUSINESS every day because there is a 
large and growing demand for a new, high- 
grade, visible writing typewriter at a low price, 
and this demand is porte tely satisfied only by the 


No.2 Sun Typewriter, $40." 


WE WANT TO IMPRESS UPON YOU 
THAT IT STANDS ALONE 


The only low priced, visible 
writing, ty ar machine 
on the market. No other 
typewriter offers the ad- 
vantages it does, including visi- 
? ble writing (front stroke), ex- 
treme speed manifolding and 
beauty of work unap- 
proached. 
The No. 2 SUN TYPE- 
WRITER is the BEST LOW 
PRICED TYPEWRITER 
manufactured. It is the only 
portable, type-bar machine, and the SPECIAL TRAVELER’S MODEL and outhit 
is meeting with unprecedented success. 

DO NOT PASS THIS OPPORTUNITY BY. Write us for terms and proposi- 


tion. There are great opportunities in store for those who do. 





























Sater TYPEWRITER COMPANY, jajvhin, NEW FORE 5 











ls 
UNION CASH REGISTERS 


Impregnable—Flexible Keyboard 


USE THE UNION 


and you will 


BUY THE UNION 







“For the 


Moneys 
1 
oll READ $ay"or'ts: 


“Given most severe testsand are more than pleased 
with it 

“Best in the world.” 

“It is giving the best of satisfaction.” 

“Easy and quick to operate and has required no 
repairs.” 

“We are delighted.” 

“You did not in the least overestimate its merits.” 

“A better machine than you have represented it to be.” 

“Perfectly accurate.” 

“Right to a cent.” 


Send for copy of our new Testimonia! Booklet. 


Simple in Construction— Automatic in Action 
We Guarantee the Strongest Patent Protection 


Address 


UNION COMPUTING MACHINE CoO. 


UNION SQUARE, WEST. NEW YORK 
































“’ NATIONALY’ 
BUSINESS SHOWS 


The United States government is preparing 
officially recognize the Fifth National Bus 
Show, which will open in New York at Madis 
Square Garden in October Mr. O. P. Aust 
chief of the bureau of the department of 

and lab in communication 
Messrs. Cochrane and Payne, the manag 
the Nationa! Business Show, with a view 
stalling at the October exposition an offi 
hibit of the department of commerce and 
one of the most important in the various g 
ment divisions 

\s there has been added for the Octobe 
in important ¢ tional department 

Messrs. Co i and Payne that a 
f the department of commerce and labor 
be of great interest and ip portance, not 
Visitors, but to the exhibitors, and t 
fore at once wrote to President Roosevelt sug 
gesting that such an exhibit be mad Che t 
ter was referred } President Roos« 
proper official a the communication op: 
Chief of Burrea Austin is the direct result 

‘The advantages that Messrs. Coch 
Payne saw in prospect for exhibitors wer 
in exhibit by the department of commeres 
hor would be natural exhaustive ar! 
show, among her things, otherwise 
inobtainabk ita ahout foreigt 
business conditi s that would materia 
the manufacturer, agent and exports 
is well known that American manufact 
ilways seeking to find new foreig: 
their goods and that a great disadvantag 
heen that it is t Iten in possible t get 
bie information without sending an agent a i 
and that such expense made the idea imposs 
Not only has that expense barred many manufa 


turers from seeking new outlets abroad 
products, but it is also a fact that but 


really known here of foreign traffic, custo: g 
lations and conditions of trade. It would, on t 
face of it, be extremely foolish for a manuf 
turer to take a long chance in an unknown f 
eign market and for these reasons the | 
f ihe department of commerce and labor w 
be invaluable t American manufacturer 
onsequently, t American agents 

An exhibit f the kind contemy 
show a resume t only of the trade 
in this country and in Canada but als 
parts of the world i record that 

mpiled and kept reasonably up to dats 
pr it n | s ithout ti tia 
mense sums of mone’ It would show - 
rates of shipment, give a list of foreig: 
in all lines, foreign agents and recor 

their territor nd show among other g 


mportant things the places where there mig 


be good openings for different s of 

for different nes f manufact 

With the aid r ft Ss Va ible lata an 

turer could figure t manv new avenues 

ess and Aas the ! especially 

word Is prog ssing now at rate ft 
ediented, ar fh appliar es ar 

and money saving ievices are n greatest 
nd both in factories and offices, it seems 
new fields 1t s possibly. opened WwW 


most profitabl 
The New J T Chamber if Con meres 
} iY ni oa rn a ad 


the most ] i ra f | 
es 7 T 1 ‘ a ? ! 1 r 

Messrs. ( } I ’ r eff 

Secure a g exhibit f 
‘ f ear abot : 2 y 
heir | embers S 

ye F ‘ ° Te s 
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( I i wi gy r s 
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Show is xhibit showing the workings of ar 
7 te] syste! frory the carriage svyater . 
tie mallet detail im conne justable 
suite in the hostelry. It has oft« 
I , nsiderable wor Index rags 
S itels of our largest “ ed bd * 
- 7 SAVE 20% OF A BOOK-KEEPER’S TIME 
es how smallest wants are supp SECTIONAL RECORDING 
g It is merely moder ROUTING and SYSTEM 
, ‘ et. home It shows how thoroughly and systematically your territory is being 
Css x ind ‘ e system overed and ifto the best advantage, routes of traveling salesmen, 
. () +} ‘ S thelr territory, whether too much or too little, how covered, and where 
‘ your customers, agents or business interests are located. It points 
tr tl aiong stric \ mut good towns where you have no trade; helps to choose the 
+ ne department st shortest and least expensive routes for salesmen. Shows competitive 
£ pe freight rates, advertising contracts, signs, inquiries, prospective 
ming great expos trade, collections, etc. 
showing every n 
y stock and registe 
g r to the final 
rads of sales ar 
I st be of greatest . oft 4 ot 
S s | dealers u 
ip] is by the judi 
f 7 i general equipn THEY ARE A NECESSITY i 
thes ms have beer f of und OKS are 
king ré oT these ad 
ges 18 pens rger field for off Elects 
: t} before. The } Na , 
f roug } National H 
s Ass t are ee] interested in 
anc * r no vil Messrs or { f c I 
i and } g i r . hrar OUR SPECIAL PROPOSITION TO STATIONERS 
hes s not only attract , , re 0 
i itional ft ther hotel keepers 
ut i g I eling and hot Wy 
the ntry will be 
BY DISPLAYING THE TAGS 
MANUFACTURES ADDING ROLLS the bene Built up 
, creasing use of the adding with Top, Base, 
yther ‘ Four,Six or Elev 
piste! is Otner « Write for: en Drawers, Map 
ness fice where there is “ Business System in Sections, 3x5 oF 4x6, 
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Card Index Sections and 

Stand. Any number of 

states desired, - 

293 DEARBORN S1. 
SHIC 


the Sales Depart 
ent,” it tells ya all 


about it. FREE. 
The Perine € Mosely Co. 








W rite today to tag tow 








e first industr 
g rolls, in t Dept-L, Chas. C. Smith, Mf. 
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for years one of the leading manu- 
facturers of Typewriter Ribbons 


A. P. LITTLE 222 satee 
an arbon Papers, still main- 


and his unequaled 


| CARBON PAPER 


THE COBWEB 


tains his standard quality of gos 








any SATIN FINISH as» 
ne rapid Pe GOLD SEAL 





blishment 1 as well as his many other brands, are 

wo | known and used wherever typewriters 
field. a are used, as well as his Satin Finish and 
to discer "Gold Seal Ribbons. He has distributing 


offices at Chicago, London { Eng besides his offices at New York, Philadelphia, 
Pittsburg and Cleveland. At New York, he has just taken large spacious offices 
sroadway, corner Reade Street, the largest and 


on the ground floor at No. 287 | 


mg finest offices in the world devoted to the sale of Typewriter Supplies. Stationers, 
etiew eae Dealers in Supplies, Typewriter Men, Purchasing Agents, are invited to call at 
oe , any time 
The Main Offices and Factory are at ROCHESTER, N. Y. 
g Have you seen any of his souvenirs? He issues a celluloid indexed 
gee gS dictionary, a beautiful French plate mirror with celluloid case with 
ers ~ nt lithegraphe d rose bud, and an envelope opener with celluloid handle. 
teshina C These are all exclusive designs and cannot be used by other manu- 
it the subj acturers for any purpose 
Nea} T} 
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100 N. 3rd. ST. PHILADELPHIA, PA. 


\ PATENTED JUNE 1°. * 


THIS IS IT 


1000 of these Hygienic Telephone Discs with your 
ad printed on them in one color for $10.00. 

The Hygienic Telephone Disc is a hygienic neces 
sity, and it appeals to all ‘phone users. 

Why not try a thousand of these? Do it to-day 
and be before your customers all the time. Re- 
duced rates for quantities. Price list on application. 


CAUTION 


The trade is notified that these telephone discs are 
protected by U.S. and foreign patents. All infringers 


will be promptly and vigorously prosecuted 


HYGIENIC TELEPHONE DISC CO. 











se 
TYPEWRITER 
CARBON PAPER 


I. 
Solit 


(Extra light weight) 


Will give more and better (clean, distinct) 
copies than other carbon papers 


ee se 
EF i TYPEWRITER 
- CARBON PAPER 
(Standard weight) 


The leading carbon paper for all ‘round, 
every day, usual number of copies 


Typewriter Ribbons 


Pen and Pencil Carbons 








We Want Dealers 


Responsible, Hustling Dealers 
Dealers who have been accus- 
tomed to selling goods “on merit” 


UNIQUE iis 


150 Nassau St.. NEW YORK 
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MR. ALBERT BRYCE. 

With the recent change in the executive offices 
of the Hammond Typewriter Company, as re 
ported some few months ago, considerable in 
terest was manifested as to who should become 
the acting manager for this great institution, 
and it is with pleasure we show here the picture 
of one who has taken up the work at the home 
offices of the company, and one who has had a 
long and successful career in the interests of 
this great machine. 

We present here the picture of Mr. Albert 
Bryce, who for some seventeen years has been 
in the typewriter business, with a record of 13 
years at Montreal, Canada, and for a number of 
years was at the head of the Bryce Typewriter 
Company in Canada. 

For over three years he was associated with 
the Hammond Company in New York city, as 
salesman, manager, secretary and special repre 





ALBERT BRYCE. 


sentative, and it was during this time that his 
abilities appealed to the company, and allows its 
head to appoint him as acting manager at this 
time. 

Mr. Bryce understands every detail of the sell- 
ing field for the Hammond machine and his long 
connection with that company should allow him 
to show his abilities to an end that will bring 
much business to that machine. 


THE TYPEWRITER OF THE MORROW. 

Much curiosity has been aroused as to the 
authorship of ‘‘ The Typewriter of the Morrow,’’ 
which appeared in our June issue, and it is vio 
lating no confidence to state that the author was 
H. 8. MeCormack, who is at present employed 
as billing expert of the Underwood Typewriter 
Company. 

In 1886 Mr. MeCormack invented the single 
key tabulator and a patent was awarded to him 
in 1888. Since that time he has invented a num- 
ber of devices of various kinds. His recent in 
ventions apply to attachments for billing ma 
chines, several of which have been applied to 
the Underwood, and it is a pleasure for the 
writer to announce that arrangements have been 
made to reproduce several of his latest inven 
tions in these columns, together with a descrip 
tion of their uses, in the near future 

It is apparent, from a perusal of the article 
‘*The Typewriter of the Morrow’’ that Mr. Me 
Cormack has pronounced ideas on what should 
constitute the ideal combination billing and cor 
respondence typewriter; also that he is already 
planning additional changes or improvements in 
the typewriter. In consequence of this an arti 
cle from his pen at this time will prove doubly 
interesting, especially if the devices are success 
ful and adopted later. 
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Perry lime Stamp Ca 
CHICAGO 


UTS 






‘ 


STOP 
TIME ERRORS 


r. Dealer: The three great 
Perry Time Stamp f r 


on buyers ar t prevents (1 
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nts abDoutthe 






you to impre 


7) 
é ss 







putes and (3) errors all along the linge 
very first har gy of an order or trans 
down to the time when it rests quiet 
files It cem ts business friendsh 






cates a mmercial operations, 





effective « mployes tisanecess 
in every off rhe 

f Ti St 
is solidly constructed, keeps accurate tin S 
self-inking, cannot be set with rivate : 
works are separate from stamping 






fore are saved fr n jar 






Altogether it is a grand good art 
push; full of convincing poin i 
business n There's a good margin for 
you. Writs e booklet and folders that 


tell how to sell t e 7 . 
Pe rry I m¢ Stamp JUL 2 5 1906 
Ly he meng : PM 


Perry Time Stamp 
Co 


Main Office and 
Factory 13 So. Jef 
ferson §t., Chicago 

Eastern Sales 
Office. Room 607 

95 Liberty St 

New York City. 
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J. P. DAVES. 


It is quite interesting to note the number o 


successful men in the office appliance field in 
the North who come from below the ‘‘ Mason and = 
ve Man) it be 1 







e 





Ask Your 






Dixon Line. stances can recalle 
of those who have secured a position in the con D | e 
aretal fala whi rst made themselves prof 
n ial f | who fir ide them elves profi At Last! ea er for it. 
| cient in their Southern towns and afterwards 

were called North to f bigger and higher 

places. Th Liberal Discount 
/ ~ In eallir the attention of our readers to the e to the Trade 
g 


subject of this sketch, we take pleasure in intro 


ducing to many the person of J. P. Daves, who Perfect 


commenced business some twelve years ago in 
Atlanta, Ga., with the Yost Typewriter Agency, 


and two years late r represented the ‘‘ Franklin’’ Typewriter 


in the states of Georgia, North and South Caro 


lina, running in connection with this agency a m 
typewriter exchange In 1900 Mr. Daves formed Ribbon 


Pen Carbon 
Manifold Co. 


55 Warren St., NEW YORK 
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Past and Present 


J. F. DAVES 


ROM the Clay Cylinders of the Babylonian days to the Commercial Graphophone 
Cylinders in Wax—what a span! What wonderful progress in the art of record- 


the Southern Typewriter Headquarters, and took 
up the sale of the ‘‘ Fay-Sholes’’ typewriter for 





| 
Recording [Thought 
| 





several Southern states. In 1903 the Fay-Sholes 

Typewriter Company opened a branch office ir ing thoughts ! 

ae See eae a : ser ee ee ee a This evolution couldn't stop with the Shorthand system. Modern business methods 

management of their office there, and his su found it too slow. The hand couldn't keep pace with speech. : 
marge agne_eoag Poop . oo Lome. ponth + gd So you see the stenographer’s pencil has already passed from the service of corre- | 
manager of the New York office, where he is now spondence in a great many of the largest commercial houses of the country. 

in charg: of a1 men an wo e organize. The Commercial Graphophone records whole sentences faster than the hand can 
the Arithmograph Company, who recently su bencil single characters. \t writes them with greater accuracy. It writes them with : 
ae : ' Bangers eee ee Te far more convenience. ) 


best typewriter talent in New York and if ‘‘ré Remember you save 50 per cent of your time and expense when you 


rults? count, suecest has continued to be his “TELL IT TO THE GRAPHOPHONE” | 





Since ieaving his so ‘ ome 
, i oes . ' : 
Write us if you would like a free tria yt the Graphophone system in your office. q You will be under | 
TELEGRAPHERS’ TOURNAMENT. no obligation whatever to purchase. ‘ The trial will not interfere with the routine of your daily corre- ; 
To Bleal MI : 0 held the 1 spondence Send us the coupon below, filled out, and we will mail you our new booklet, which explains ' 

! 2S ! ass., I . neé kiné was lei Lhe I , , 7 . 
ioe : ; : “Sanit ‘/-_* in detail what the Grapkophone System is, does and costs, and why it improves and saves so much. 

ernational telegraphers ournament, in whl é 

: 


ria eating Mt titans 3-34 HH] COLUMBIA PHONOGRAPH CO., GEN’L | 














} ~ 
(lint) rifutor t ( FICE APPLIANCES, 11! 
June), P. J. Faulkner, | 1 J. Ellington, F. | 90-92 West Broadway, New York City. 
Howe, Charles F. Edne Fk. T. D. MeGaule. | : | 
Ed. J. Coles and others rgest Talking chine Manufacturers in the World, Creators of the Talking Machine Industry. 
* . ers of the Fundamental Patent Only Award for Talking Machines, St. Louis, 1904. 
I i g egra was § a f 190% Double Grand Prize St. Louis 1904. : 
yne who was considered ‘*dark horse’’ na : 
}. Elli Nev \ v} von tl trot COUPON boccccr cetens 0bsdc0 cgebstdeisdesticaeean : 
i ' i “5 ee ndly mail me nplete information concerning the Commercial Graphophone: 
It Ser ing W ras Stt gi . I ress matter : ‘ State trade or profs sslorn 
Elling Fk. 7 MeGaul f Low 
von firs State position you hold therein, whether execu- 
Ii r ing 5 w“ f stri ght press ma 
ter. Chas. F. Edne | n, came first: F. } tive, manager, clerk, stenographer, etc......... 
Howe, York, s ind P. J. Faulkner ; 
f New ra : 
hdwa I. Colema Providence was g 1 f 
fir } r re he ¢ reece rk : 
; 
; 
: 
| 
§ 
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SAN FRANCISCO EMERGENCY ORDERS FAVORED 


LOOSE LEAF LEDGERS 


ON HAND FOR. IMMEDIATE DELIVERY 














Orders for Order Blanks. Manifold Blanks, 
Shipping Receipts. Etc.. Etc.. 
Executed Quickly without the 
necessity of furnishing Copy 








WE HAVE THE COPY 


BAKER-VAWTER COMPANY 


1018 Washington St., Room 17 
OAKLAND, CAL. 






Phone Oakland 4454 








- MULTIPLIES 





3x 4 inches 


GEM 


=) 
15 ADDING MACHINE 


WITH A RESETTING DEVICE THAT 


A High Grade Mechan- 
of High Priced Machines 


matically 








otens the dials to zero instant), 
| Produ the work 


CARRIES TOTALS «.. 
Adapted to all lines of business 


The Gem" is our latest creation, and is identical with 
our famous Automatic Adding Machine ($10. with the 
addition of the resetting device, which is the only success- 
ful one on a low-priced machine. Guaranteed for two years 

Let us send y a Gen n trial at our expense 


DIVIDES 


Price (Including Leather Case’, $15 00 
Write for Agenis' and Dealers’ Terms. 





<r 


AUTOMATIC ADDING MACHINE CO., 481 Broome St., New York City 


———S LOVULEns 





OFFICE APPLIANCE DIRECTORY 


Office Appliance dealers are watching for modern speciaities. Here is an opportunity to ke¢ 
facturers ata small cost. Space in this directory is open to retailers of OMice Commodities 
The space rate is $2 (limited to two lines, 12 insertions) in addition to the subscription price 


‘p your name before manu 
subscribers to OFFICE 
APPLIANCES $1 Domestic 










The publishers reserve the right to exclude names from the | 


and $1.50 Foreign 


Andrews MS agg te Exchange, 
19 Court St., Boston, Mass. 
L.. & M. Alexander 4 Co., 
110 Montgomery St., San Fran- 

cisco, Cal. 

0. R. Brown Company., —9-06 

84 Baldwin Bidg., indianapolis. 
W. J. Arnot & Co., 

404 McintyreBik.,Winnipeg, con. 
Bacon Bros. & Co., —1-07 

422 Crossiey Bid., San Francisco 

al. 


Breeden Office Supply Co., 
62 W. 2nd South, Salt Lake 
City, Utah. 
Geo. C. Bornemann 4 Co., 
117 Sutter St., San Francisco. 
Clark & Stuart, 
Vancouver, B. C. 
Rex GB. Clark & Co., 


Griswold St., Detroit, Mich. 


BETTER THAN PING PONG. 


A new 
Editor,’’ and a eountry 
Take a sheet of ordinary 
nicely, enclose a banknote 
pay all arrearages and one 
hand it to the editor 


—7-06 | 


game has cropped out, 
weekly 

writing 
sufficiently 
vear in 


Keep vo 


| E. J. Darrow Co., 


13th and Commerce Sts., Ta- 
coma, Wash. —10-06 
Coast Agency Co., —10-06 
231 Stark St., Portland, Ore. 
The Chas. F. Courtney Co., 

42 N. 6th St., Reading, Pa. 
Fleider & Allen Co., —7-06 
61 Peachtree St., Atlanta, Ga. 

Gardner Office Supply Co., 
318 St.Louls St., Springfield, Mo. 
The Hellperin Stationery Co., 
Shreveport, La. 
James E. Lewis, —7-06 
Taylor Bivd., Taunton, Mass. 
Lerner-Bean Co., 
363 Washington St.,Buffalo,N.Y. 
Harry Lux, 
Logansport, Ind. 
McDowell Office Supply Co., 


107 West 7th St., Topeka, Kan. 
Millison Office Supply Co., 
Wichita, Kan. 
and if a smile 
ealled ‘* The dandy Now 
tells about it beats ping pol 
pape r. fold lumbia Bre« 
large to a It’ 
advance, and APPLIANC! 
ur eves on him. itor 


list 


Modern Typewriter Supply Co., 

307 Schofield Bidg., Cleveland, 
oO. —8-06 

Minneapolis Stationery Co., 

405 Hennepin St., Minneapolis, 


Owen Typewriter Co., —7-06 
313 Zack St., Tampa, Fla. 
Parkin-Longley Co —7-06 


205 W. 2nd St., Little Rock,Ark. 
R. E. Revalk & Co 


135 Montgomery St., San Fran- 
cisco, Cal. 
Rockwell-Barnes Co., —7-06 


267 Wabash Ave., Chicago, Ill. 
High St., Columbus, O 
Walter A. Scott, —8-06 
207 Montgomery St., San Fran- 
clsco, Cal. 
Typewriter & Office Supply Co., 


1107 G St. N. W., Washington, 
D. C. 

Ss. G. Winch & Co., Pueblo, Colo. 
iudorns his face, it works fins und 
is the time to play the joke 
g. pit and flinch all hollow ( 

vke S t ‘Ops 





A NEW OFFICE APPLIANCE COMPANY. 


There has been incorporated in Ohio the 1 
ledo Office Outfitting Company, who are to ma 
a specialty of har ng in the Toledo territ 
the product of the Fox Typewriter ompany 
f office ] 


a general ties and s 


sides 


special 
plies, and of rse are laving considera 
stress on the new |} ‘visible’’ typewrit 


The company is composed of L. G. Raymet 


R. D. Johnson, bot! f whom are l typew 
nen of considerable experience, Mr. Raymer 
ng only recently ft the executive offices 
Fox company, where he acted as general s 
manager. His prior engagements in the 
writer field started Peoria as an agent f 
i Caligraph tvpewriter, and later as manag 
for the Smith Premier Company, and t () 
pewriter, and it was st |} ' s vag 


vith t box ! i M 
was chief clerk f the Oliver Tvpew ( 
pany in their ex: tive ffices, under tl g 
i of the ack Viedged eader of 
Sf ny. 
I Mr R a 4 s . is partne 
! who has had : r wide xperic 
gy been conne () ‘ “Sry | 
I nderwo l \W mms r 
yan exper! tf some ter irs 
Wi wo such g n < ting a g 
r ar bus ss g 
hing b S Ww I s 
nany rr \W a t 
itest ve nseives 
As a bit of g ica gy g 
| f ti ing I r 
f wing clos sta Ss g 
4] il 
bon y tlen g wy . 
& J sol or VI 
I s Che 7 ( g é 
1K! ~ 
yuip i 
y } 
o re } 
npal flices 
ELGIN MAY MAKE TYPEWRITERS 
Reports from Elg I ! te that 
N rson Typew r ( 
this pou r} 
Wis 
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SUCCESSFUL CANADIAN IN CANADA. 


We are always glad to note in these columns 
ed by Canadians, and we have 








ha the pleasure of mentioning the names of 
ny wh ve come the States and reaped 

ire closely affiliated, 

some the tariff barrier may be raised 

ess relations resulting, not that 

tw tions are not now enjoying friendly 

far greater Lusiness 

In Ottaw (anada, there is a young man, the 
subject I sketch, who has achieved suecess 
n his trade a now « s a business that must 
certainly bring him in a handsome yearly rev 
We refer to Edward R. MeNeill, the rep 
resentatiy f the Smith Premier Typewriter 
Company in Ottawa, Canada, the capital of the 
Dominion of Canada, and who controls the ter 

ry } wl i rn Ontar 


Mr. MeN« is but 28 ears of age and has 
y P a r for the Sy t} Premier for over 





ae 
<The 


The Largest and Most Up-to-date Equipped 
Carbon Paper Plant in the World 


KEYSTONE CARBON PAPER MFG. CO. 


Home Office and Factory: FRANKLIN, PENNA. 


: 7 
— ~ “tf 











NEW YORK OFFICE: LONDON OFFICE: 
26 Broadway, N. Y. 8 Long Lane, Aldersgate St., 
London, Eng. 





























EDWARITY R. MeNEILI 


“~ RENT 


SELL". TYPEWRITERS 


INSPEGT 69. 


eight years 1 now controls one of the best 


The pr | business secured by Mr. MeNeill 
with tl Dominion Government offices, and |} 
em on an average 

f one hu | machines, which is about doubl 
| by all the othe 











Mr. MeN is we vn in the local socia at OF 
sporti! vorid, | y a past rear commodore oO ; 
( Car \ssociation and is now 
ptain of the Britannia Boating Club, and has . 


nhies won in vari 


\side from this, he was captain of —IMustrated Catal Applicati 
War Cance Grew im 1968 wher Rebuilt Machines at Wholesale—illustrated Catalogue on Application 


whe 























: 
— : de aie and for Special Wholesale Prices on Machines not Rebuilt 
f ea&©rs was in the crew that ; 
\ n Canoe Association champior 
He also holds a con : 
Fortv-third Duke 
( ick regin ts 
I A k ow 
i Tew 
g at 7 mself so popular at Cylinders Recovered, All Makes, 50 Cents 
Be TYPEWRITER PARTS WRITE FOR PRICE LIST 
cniteiy Ce ae aia tote TYPEWRITER INSPECTION CO. 
> mis t st typewriter Established 1892 
se pre te. 5 ae « 317 Broadway, New York City, N. Y. 
! the } J. E. THOMAS, President. A. K. GOODRICH, Secretary. 
i te ! : 

















56 OFFICE APPLIANCES 


THE MONARCH 
TELEPHONE DESK 


Something handy to write on at the phone, is needed in every 
office. The Monarch Telephone Desk meets every 
requirement, and can be sold by every Office Appliance House. 
It meets all conditions, for use on the wall, on the desk or 
counter, or may be clamped to side of battery box. Carries a 
roll of paper 1,900 inches long 


Price $2.00; extra paper rolls $2.40 dozen. 
Special terms to dealers. 


THORP @ MARTIN CoO. 


Boston, Mass. 








"The Automatic Tongue" 


(The American Sealing Machine.) 


The only really practical envelope-sealing machine. 
Simply constructed. Nothing to get out of order. 
Of beautiful design. Price $7.50. 


LIBERAL INDUCEMENTS AND EXCLUSIVE TERRITORY 
GIVEN BUSINESS-PRODUCING AGENTS. 


AMERICAN BOOK BRACKET COMPANY, 
132 North Fourth Street, Philadelphia 
309 Broadway, New York City. 











We make a complete line of steel 
office furniture and will be pleased 
to send catalogues and price-list 
upon request. @ Our Vertical Let- 
ter File Sections cost the same as 
corresponding grade of wood cab- 
inets and never shrink, bind or 
warp. Send for svecial circular. 








Krag Imperial Cabinet Co. 


816-822 Fulton St., CHICAGO, ILL. 





























DEALERS in TYPEWRITER DESKS “‘uc* MOON LINE 


WHY ? BECAUSE IT’S A QUALITY LINE, ALSO BECAUSE MOON TYPE- 
WRITER DESKS ARE THE MOST UP-TO-DATE IN POINT OF DESIGN 


WE SELL ONLY TO THE DEALER 


and never direct to the consumer. The margin of profit is what you ought to Investigate, as well as the desk 
THIS SHOWS OUR NO. 568 


@ in. long, 32 in. wide, 30 in. high Weight 260 pound 
Quarter Sawed White Oak. Raised Panels Swinging 
Pedestal contains 5 complete letter fies hitted wit! tand 
ard indexes and labels: 3 pigeon holes made to ac« 
date regular sized card index drawer losed like adrawer 

Typewriter shelf 26 inches high when in position for ‘ 
standaid height 

Drawers, Swinging Pedestal and Curtain, lock auto 
matically. Every dealer in Desks and Typewriters s! 


GET OUR FREE CATALOG 





























No. 568 























THE NEW TRINER POSTAL SCALE. 


{ new and greatly improved Round Dial Pos 
tal Seale, ‘‘The Precision,’’ which has ré 
been put on the market by the Triner Scal 
Manufacturing ‘ at 1255-57-59 West Twe 
first street, (! g Ill., is built entirely 
new scientific principle of construction, by 
t entirely obviates the deficiency in the 
method of constr t n of the Round Dia! Post 
Seale. 

his new ap} ition of a mechanical pring 
produces a Round Dial Postal Seale that reg 
ters accurately ft weight at all points of t 
dial, no matter where on the platform the 
to be weighed Is | 

The accompa! ¢ illustration shows the s« 
tional view, wl vill help the reader t 





prehend the hief merits of the invent 


Ist. The dial is set at a proper angle, wh 
ables you to get the actual weight and cost 


postage, with the obvious advantage of | 


in direct range of vision, whether the pers 


I 


using the seale be sitting or standing 


numerals are black and the dividing lines 
red. 2d. The double steel uprights whic! 
port the platform. 


er 


The reason that the new patented princi; 
nstruction will not show a variation whet 
irticle is place d off the center of the pl itfor 


because the main fulcrum in this seale is be 


tween the uprights, which support the pl 


ind the dial, so that when an article is pla 


off the center of the platform the tilt of 





ul rights causes no false effect por t 
ecator and thus overcomes the objectional 
ficiency in the mechanism of the old method 
onstruction, whl tilting the ipright regis 
ers either too ont r too heavy whe! 
le is placed sligl ff the platform, wl 
caused by having the main fulcrum at 
rear end of the s 
The spring s scale is swive 
ends and fastens the center both ways 
the upright, a not cause fricti 
bearings, while the old method of constr 
tior the spring g ha k of the pright 
— 
ws 08 
= 
ime 
> 
’ 
Swit t s 
t ‘ 
slig \ Torw 
form it forees s 
" brings rights . 
fr ao t ring, | g fas 
f ti prig s g l 
r ¢ +} } fale 
\ ner f Ss i r 
s as we s are str 





he best 1 rolled st making them light, 
strong and niform and preventing breakages 
in transportat , which is a common occurrence 
with those that ive the parts made of cast 
ror 
The indicator is of a sword shape, no thicker 
i th the dia and therefore does 
ot cover an‘ f the graduations on the dial. 
I is mace forged steel, strong and durable. 
The index starts at the bottom. No stooping 
is necessary t read the weight recorded, even 
when the packages are extended far beyond the 
lges of the patform. 


ese features are to be found on TRINER’S 


NEW SLANTING DIAL SCALES only, which 
ire covered etter of patent in the United 
~ tes and gy I S 
Write them for the new booklet illustrating 
mplet ] 


BANK CHECK INSURANCE. 

Many attempts have been made in the check 
protector line, but the Protectograph, manufac 
red by G. W. Todd & ¢ Rochester, N. Y.., 
seems to more fully fill the modern business re 
than any other device offered the 


quirements 


business world. We believe it’s safe to say that 
no office device has ever been accorded such a 
ndsome indorsement as the Protectograph, it 

g almost universally used by banks, the 








al business houses, and exclusively by the 
United States Treasury Department. 

In constr he |] tograph is simple, 
strong and durable; in operation it is the most 
simple device ver inve for this purpose. 

\ limiting line like this 

NOT OVE R FIVE DOLLARS $5$ 
Ss stamped | read part of a check 
th one movement of the lever, and the letters 
ind figures ar it into hundreds of little slits 
ind by a system of com; nd levers an indeli 
ble ink specially prepared is foreed into the very 
fiber of tl I rendering alteration 
ny ssib] 
I manufacturers have ssued some _ very 
lsome | ets wit reference to checks and 
! aisers s] read by every one 
} ira g } : : 


As INTERESTING CONTEST. 


vriter npanies doing busi 
. W g D. ¢ and those who go 
fter Government business here are now await 
og s War Department concern 
g a ng ld } hat department to 
scertain wl machine is best fitted for ser 
in Signal Corps This department will 
something like 5 machines eventually, and 
such an orde worth the effort of the manu 
ré A 


‘The War Dep artment decided to limit the con- 
test to the ‘‘visible writers,’’ and five such 
mpanies | e presente heir claims. In elimi 
’? writers from this contest 

ment recognized 


sible fe ( s being ecessary to assist 

rm I 
(one r the inies sent ere a young woman 
lt the fastest writer on the machine 
She n | the Government 
rs | t speed vw 1 which she rattled 
ff the sente1 given t On one occasion, 
f iter vas dictated, she 
ved « Sa mill tf She was able to 
write on the ne and rrect as she went 
iw as ray 3 a person could read to her 
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“OPPORTUNITY 


MAKES THE THI? 








Convenient and time-saving Its protection 
cial and Industrial Institutions throu 


Exchange Street 





iS positive 
ghout the civilized world endorse it above 


all other systems You want the most necessary office appliance above every- 
thing else Kequest our valuable printed information 


G. W. TODD @ CO., Sole Mfrs., 
ROCHESTER, N. Y., U.S.A. 


THE PROTECTOGRAPH 


STAMPS OUT TEMPTATION ABSOLUTELY 










Governmental, Finan- 

















PRATT BUNDLE AND PACKET TIE 
Cheapest tie on the market and the only one 
on which memorandum van be made 
100 mailed to any United States 50 
address on receipt of . Cc 
Applies to any size bundle, any ile! 
Send for free sample. 


Pratt F. Mig. Co., 117 Point Street, Providence, R. I. 
Roxsoury, Boston, Mass., June 1, 1906 
Please send us 100 fasteners (Ties) like en- 


closed. They are O. K. 


Signed, 
PEOPLES NAT’L BANK OF ROXBURY, 
BOSTON. Real 


Chis is their third order 









SPURGIN’S AUTOMATIC COPY- 
ING BATH, with Spurgin’s 
Rubber-Tipped Copying Cloths 


Is an ideal and qualed ¢ 

copying appliances. Longer service mith 
quicker and better results at less expense 
than withother kinds. BUY THE BEST. 
Trial before you buy. Baths or cloths sold 
separately it desired. Write for descrip- 
tion, sizes and prices. 


SPURGIN MNFG. CO. (Inc.) CHICAGO 
Makers The ‘‘Something Better’’ Line of 
Modern Office Devices 

















ALL 
FIRST 
CLASS 


42 in. long, 24 in. deep, 38 in. high 








Roll Curtain 
to Paper 


Cabinet U ey > 


Savesfu! 


Errors. 


satisfact« 
DEALERS HANDLE THEM 


13 ALEXANDER A. SAMUEL 
308 Fish Bulildi 
DELIVERED ([_—___// Nc\ 


BEST 


Notice how 


COPY HOLDERS 
are placed indirect line 
of vision, enabling ope- 
rator to sit up straight. 
ly 45 per cent 
of Time, Worry and 
A place for 
everything, seas 
thing ‘= its plac 
Solid jolden Usa 
guerantee the 

complete ype 
writer Cabinet ever 
sold anywhere nearthe 
price. We ship respons- 
ible parties on approv- 
al, to be returned eat 
our expense if not 
What 


more can we offer! 


No. 5 Dearbern Junior Cabinet HUNDREDS OF TYPEWRITER AND OFFICE FURNITURE 
IF YOURS DOES NOT, WRITE DIRECT TO US 


DEARBORN DESK COMPANY 


NEW CATALOGUE FREE 


EALERS KNOW MAKE 


EARBORN GABINET 


SAVE TIME, WORRYand ERRORS IMPROVE QUALITY of WORK—THEREPORE SAVE MONEY 
ARE 


Sold around the 


WORLD 


QUICK 
SALES 


46 in. long, 31 In. deep, 45% high 


known as 





No. 1 Dearborn Special Cabinet 


$3022 


DELIVERED 


GENERAL MANAGER 


CHICAGO, U, S.A. 














“4 


elf-Inker 





REX" 
x catalogue of “SHORT CUTS.” ; ¢ 

DEALERS. WANTED in Iilinols, lowa, Michigan, 

Missouri and Wisconsin. 

BUCK CUSHION STAMP WORKS, 








an be 


"! KING OF ALL 
STAMP RACKS 


The REX" is made of steel, hand- 
somely Nickel Plated. It holds any 
style of Stamp Handie, Moulding or 

Metal Guide Cards for properly indexing each stamp, 
located instantly, are furnished FREE with all "REX" Racks. 


RACKS ARE SHIPPED EXPRESS PREPAID 


Length over all. Capacity. Price with Holders 
a occad de Oe ee ee $0.45 

S ae ho! FRO ry ae 0.65 
fees 89 SCAmaGs. o0.0000cnesiee mens 0.80 





161 MADISON STREET CHICAGO 














| 
ly digest the article in this issue, 

' 

J 


ypewriter-Adding-Machine Fraternal 


The ‘‘typewriter man’’ of today will be 
handling an adding machine of some descrip- 
tion within a very few months. Watch him 
‘get interested.’’ 
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"Mr. W. j , “ Z - 
gy direct riter ( npa l 
London, Eng 
Ir ticka Doven } 
° WW er trade i I v ing a 
Dewrl er a ness under the J. Richardson & 
~or th siie I yy Co i pew! 
! LISS3. 
y n the autumn SS7 he introduced tl 
FOR pos se = _ L, , P “ rite a ss Ay 
I2 v Victoria stre et most « ra 
emington, iter store i 1 i tore has 
Y vy v on PO nny Barns | ne 
Smith Premier, hg oa py end 
i; ts li 2 sq FE gy a he s i f : ~ 
aligr apl ), Carpessiien beiitings, aul the City Hel, Bs 
Renfield street nte of the b sj on 
¥ ss r oO the city; Le K ane acing ( 
Manhattan, Hall; Manchester, M seek fuoing the 1 
Art Gallery : through tl! 
and other makes of machines. ge centers 0 Vaited Kingd : 
al growth I ess s 1 “nme SS 
“sori coathibes lon thar : stor 
occupied I this growtl was 


Send for Illustrated Catalogue FREE. 
F. S. WEBSTER CoO. 


332-336 CONGRESS ST., BOSTON, MASS. 











There is a NEW way to sell inka way that gives you ink sellers 
ell there is in it twice what you make now. 


LISTEN TO THIS 


Every time you sell a bottle of ink now who gets the advertising, you or the man 
f whom you bought the ink in the first place? Now,if the maker didn’t think it 
was worth something to have his name there, he would ne have gone to the 


expense of printing labels. 


WHY NOT GET YOUR OWN NAME ON THE BOTTLE 





and derive the “‘come-back"’ benefits from every ink sale y« make Advertise 
yourself. Armour & « I} is Steel ¢ Marshall Field & Co... Western 
Electric Co., they all use « We tell you this just to prove that our inks are 


Ww 





J. RICHARDSON 
Of London, England. 








O. K.—for they use only the best of everything 


We 


RICHARDSON, 





WE WANT A GOOD DEALER IN EVERY CITY 


and label Write for « Special 





























to sell “Pierce Inks’’ under his wn name : ; } 
Proposition which means 100% re profits on ink than you now make. Our AKI the ast 
name appears nowhere on the bottle next bv taking fl 
INK cae cian to 
: PIERCE INK CO., 12 STATE STREET, CHICAGO floor warehous 
T loor 
’ Ww el nT is 
packing, stora 
f In 1892 the g 
it the compa S 
' FOR i { mpa 
ompiere Assoriment 0 os writer Compa 
Riehardsor ‘ 
* + tor 
Cards and This Revolving Stan in 1809 the Rar. 
the palaces ¢ I 
o- — ind a warrant W v 
ypewriter make! he 
oe recession of Ki wi 
| 100 Leather Cards Hand Painted $10.00 ra was grant Als 
| 100 Popular Tag Cards 5.00 f a similar cay | 
| 600 A. H. Funny Cards 15.00 Prince of Wales v 
. . val highness tl Pr 
100 Imported Art Cards 2.00 wie =e 
> Rn ook with hin t 
r : . . | : : 
50 Name Cards —_ keyboard Bar-] 
50 Hand Painted Bromo Silver Car 2.0 t shift key Bar-] 
0 ( ‘ ir fancy of « 
~4f ( : 
. . . va of making the 
The retail value of this proposition is }40.00 } . 
vies of Key 


a 





N, cuicago, iLL. 


—SE R 











| — ; 
ALFRED HOLZMA 











340 DEARBORN STREET be 
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rreat m: of government departme nts. It 


y jority ™ . “ 
iS interesting to note that the tar L ock has been 
adopted by the British postoffice for use in con 
nection with the Murray telegraph system. It — . 
S —, alll = ’ 


THE 



























































































































































has also been adopted by. the manufacturers of 
the Creed telegraph system. The machine is 
also used by the leading municipalities, includ } aa can insure your office fur- 
ing the cities of London, Manchester, Birming menage hy y whey ely tee 
ham, Liverpool and Glasgow; by the largest your valuab! e records, im- 
banking institutions, in ding the Bank of Eng portant corr sp ondens se and legal | 
land, Bank f Scotland and the Bank of Ireland; mi ADs wor ts, mal hu ndred - meg elt 
> by the leading railwa n panies, including the to you than all the furniture you 
London & Northwestern railway, the Great West possess, Equip your “office with 
ern railway, the Great Northern railway, the BERGER 
Midland railway, ete., and among commercial STEEL OFFICE ARE MAKERS OF 
firms whose names are known on both sides of 
Lene is “Cag anh eet ee, | A, FURNITURE LOOSE LEAF DEVICES 
. . and your records will be — iutely 
Ltd., manufacturers of Sunlight soap, who have safe from.the ravages of fir 
over 300 Bar-Locks i se: the manufacturers We will send free on re euest yur 4 hi that d 
yf Cadbury’s cocoa, Coleman’s pa istard and the illustrated book Steelsects”” com | Tah Fe = 
: aq ; : — , — ust ‘ ' pletely describing our handsom ae are particular 
British-American Tobacco Company; among en line of steel fire-proof 
gineering firms, Armstrong & Co., gun manufac DESKS. TABLES, WARDROBES. SEND FOR CATA FREE 
turers, etc., Neweastle: Parson’s Turbine Com FILING CABINETS, and Sample of Our Famous Linen ED 
any and Krupp’s Steel Works. In fact, almost : VAvET SourusaTS 
esd firn of oa ite in Great Britain has recog We ent t — Se pn H. H. Howmaann & Co. 
R . . . 7 5 e ymen o orde rite us -~ 
nized the advantages of the original visible writ your requirements and we will 176 E& Mowron Srrerr, Cmr1caco 
ing machine; and there is one thing that can be furnish estimates, TET, _— 
said to the credit of the Britishers—before vis THE BERCER MFC. co. Loose leat cde ae 5 aenee ys pt 
ible writing was recognized as an advantage in CANTON, OHIO own expense we fought for and won od 
America the pioneer machine had reached the / New ae ae right to make Loose 
a eee ‘ fit now shared in by all ot without 
front rank in point of sales and reputation in either legalcost or trouble. : : ; 
reat Britain. . 
Mr. Richardson modestly states that this suc E ss i A K 7: I G H Pp D 1 4 4 2 
cess is due entirely to the merits of the ma 
chine, and all that he has done is to give the 
publie the opportunity of knowing there is such 
t' machine. "They have but to see it to pur CLEAN, CLEAR-CUT LETTER 
‘ hase . 
i BOOK TISSUE COPIES 
of letters, bills, etc.—elther + pees: or penwritten— 
S P E Cc I A # can be obtain y using our 
BRASS BLOTTER BATH 
Toledo, O. for motstening copying cloths or pads with absolute unt- 
formity. One dozen to one thousand cloths may be moist- 
By Our Special Correspondent.) ened in a single bath. It ts quicker, more economical and 
: ; less troublesome than brushes or rollers, It is odorless, 
F. E. Abbey, formerly of the L. C. Smith Bros. rustproof and light in weight. The lid and box are of 
; ee es , . brass, and the filling is magnesia fibre, which we have 
Co. under New York, is now handling a good found superior to stone. 
hunk of Ohio for the Toledo branch of the LIST PRICES, 
Underwood ‘'wpewriter ompany J ey is de : No. Size Capacity Price Capacity | 
Underw ly} writer ( pany. Abbey is de The publishers of OFFICE APPLIANCES | 1 10x12 48 cloths $4.50 . 11215 96 clothe $8.00 t 
livering the goods, too, will be pleased to correspond with anyone 2 10x12 96 5.00 6 1ixiI5 doz." 9.50 
“a capable of representing us editorially in the va- te vy? fe em 
F. W. Baltz, proprietor of the Toledo Type rious cities of the world. one dozen cloths are supplied with each bath without extra charge. 
writing Exchange, has secured the services of - : : ANTISEPTIC SILK BOUND 
R. R. Ritter, an old typewriter salesman who - pa poy 
has been rusticating in the mail order business R 9 wee See Barer oe 
for the past year. Ritter is right up to his old BU NS ADJUSTABLE poor aa ahaa «: 
ricks of bringing in the orders. TELEPHONE HOLDER List Prices per Dozen, 
AND EXTENSIBLE Letter Size, 70c 11x15 61.10 
Saale BRACKET Legal “ '85c 12x18 1.35 
Manager Y. F. Stewart, of the Underwood Sample cloth mailed free. 
office in Toledo, reports a splendid increase in For flat top or roll Lid Brass—Box Brass. 
business for the months already passed in 1906. top desks. Magnesia Fibre 
George A. Callender has again taken up his du Has ere radius of 
. . . act 1 
tir 8 as junior salesman for the Underwood in | 
ly I est ipply house 
M. M. Murphy, who for some time past has 
been perating ‘an independent typewriter r¢ AMERICAN ELECTRIC 
pair office, has accepte a position as head ri TELEPHONE Co. STONE PRESS BATH CO 
iirman in the Underw i omee. A 6 ENGLEWOOD STATION CHICAGO, ILL. 108 Fulton Street, New York, VU. S. A. 
MITTAG & VOLGER GAVE $1,000. 
We al 1 contribution given by Mittag . 4 
& Volger, the carbon a ribbon manufacturers 
of Park Ridge, N. J., in our last issue. The sum WI | Ul 
presentec to the relief committee in San Fran , 
cisco, for the stationery store clerks, salesmen of 
typewriters and typewriter supplies, was $1,000, 1] 
ind was distributed by J. F. Smith. The contri Drop us a Post-card 2» 
bution was made by Paul B. Divver, the com r rp . 
pany’s representative, who was on the field at jor sam ple ° and Ot a 0 If 0 a 
the time. story on the Carbon pa- > 











| | per question. 
‘*RUIN’’—SAN FRANCISCO. 1] 

















In this iss we have the honor of showing a 1] 
set of 4 riginal photographs taken of tl uin ° ° i 
ot gf orenal nlowwrants wen of te | Columbia Ribbon and Carbon Mfg. Co. 
whe 80g ceo 7 cane ype | ACTUAL MANUFACTURBEBS) 
writer ¢ ihe original piate as ioaned us, and + 
is protected by copyright, owned by Mr. Neah | 43 Murray Street, New York, N. Y. 
The set comprises probably the most complet: 
line of characteristic pictures ever shown. : 


























A USER'S TESTIMONY 





BUSINESS AMBASSADORS 








writer is a 
enthusiastic it. 
Palmer Institute— Starkey Seminary. 
Founded 1839 
Laxemonrt, N. Y., March 12, 1906 
“We are using the Williams Typewriter in the 
office of the Seminary, and in the Commercial De 
partment, exclusively Itisto us the most satis 


result possible The 


our machines are in constant use, and by a success 
ive stream of students, each of whom has his in 
dividual touch, Nothing is so hard on a writing 
machine as to be used by different persons, an 
we find that no machine stands up month after tabulate 
month like the Williams 

(Signed) Martyn Summerbell, Pres.” 


We can furnish abundant proof that the 


does its work in sight, 


has a bal!-bearing carriage, 
uses an ink you cannot blur. 


VISIBLE STANDARD TYPEWRITER trial to let your judgment settle it. 
does the most beautiful work, saves ®% in cost of main 
tenance, increases your output, and decreases your ex 
pense, The new touch of the 1906 model isa delight—it 
is responsive, velvety, even. Our right-side-up rational 
paper-feed, ball-bearing carriage, and keyboard facilities 

fix a new standard of typewriter perfection DEPT. S 


WILLIAMS TYPEWRITER CO. 


Factory and 47-59 Housatonic Avenue Londen Office 
General Offices DERBY, CONN., U.S.A. 57 Holborn Viaduct LONDON OFFICE - 


for the facts—the reasons. 





OON FOR THE MAN WITH A CROWDED DESK 


COLLAPSABLE wreviice STAND Si .. 


Locks in Any Position.. Will Not Swing Away. The Stand that folds up and out of 
the way beside your desk when you are not using it. Put up in five seconds 
DOUBLES THE VALUE OF YOUR DESK SPACE 
It is just as indispensable to the man who uses Card Indexes, 
References, Books, Charts, etc., as it is to the stenographer 
or private secretary. Should be on every desk 
Does not have to be held in place with the knee. 


YOU CAN VUSE IT FOR THIS: Typewriter. Card 
Indexes, Telephone, Papers, Magazines, Books, Dun or Bradstreet, 
Letter File Rest, Letter Basket Rest, in short-when your desk is 
crowded, it will relieve that trouble 
Can be attached to any Desk, Wall, Post or Upright in the Office, Shipping 
Room, Phone Booth, Order Clerk's Department or Accounting Room 

Made of solid oak leaf 14x18, oxidized finish metal part $3.75. pre- 
S. Manufactured by 







paid anywhere in the | 


BROOME MFG. CO, spcticiscs soc Wastingtonstctolede.o us & 


Better Buy an 
L.C. Smith & Bros. 
Typewriter than 
be sorry After- 
rT ward, 





writing machine. 
style work only. 
attachments—all makeshifts. 





work. 
—rr 
Writing. 
attachments to make it competent! 


Send for free illustrated catalogue. 














When a man has a good thing it is human nature to want = ought to make the best appearance possible. 

} | : : - ters show his characteristics. If his letters are neat, beauti- 
to tell ot ns é a. It is because the Willams lype- fully written, and strongly worded, the impression made 
thing that its users are so extremely is strong and striking Letters are written to bring every 


factory machine on the market for our use, espe- saves W% in cost of maintenance, 
cially on account of its ease of operation, speed, | saves X% of the operator's time, 
and durability In the Commercial Department saves in <« t of repairs. 


does the most beautiful work, 
does everything demanded of a machine, 


tabulates without any shifting, 

; without any extra device, 
writes Apr. 10, 1906,"’ by shifting once, 
writes eighty letters to the line 

takes paper 10'¢ inches wide, 

has the new and better paper feed, 


has regularly four margin stops, 


' 
WILLIAMS) 
It has established a new standard of perfection 


your correspondence as well asin anything else. 


Williams Typewriter Co. 


Factory and General Offices 
DERBY, CONN., 
57 HOLBORN VIADUCT 


A man's let- 


WILLIAMS 


VISIBLE STANDARD TYPEWRITER 


virtually prints your letters, It is a machine that 


on 


beauty in 
Write 
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Ae Wepjo4 sy 


(Writing ENTIRELY in Sight.) 


Modern office-work demands new and difficult things of the 
Old-style typewriters were designed for old- 
They have been altered by additions and 


The L. C. Smith & Bros. Typewriter was built for modern 
It does all the difficult things just as simply as straight 
You don’t have to fit it out with a lot of costly 


L.C. SMITH & BROS. TYPEWRITER CO., Syracuse, N.Y., U.S. A. 


= BRANCH STORES AND EMPLOYMENT DEPARTMENTS IN ALL LARGE CITIES 








A ‘‘SYSTEM CLUB’’ LONDON ORGANIZA 
TION. 

One of the makers of history in the office ap 
plience field of the world at the present time is 
Elliott D. Robbins of England, a veteran organ 
izer and system promoter. Incidentally, Mr. Rol 
bins, who is manager of the Rockwell Wabas! 
Company, Ltd., of Great Britain, which company, 
in turn, is agent for the Wabash Cabinet Com 
pany of Wabash, Ind., is a brother of H. E. Rol 
bins of Chicago, manager of the Chicago offic 
of the above company. . 

The particular circumstance which directs the 
attention of the office appliance world to Mr 
Robbins at this time is his recent organization 
of the ‘‘System ( b’’ in London, the purpos: 
of the same being to promote an ‘*exchange of 
ideas on methods of modern organization.’’ 

Aside from the soci pleasure to be derived 
from the intermingling of industrious and sue 
cessful men, the business meetings, the banquets 
and various other functions of the elub will be 
interspersed with wholesome ‘‘shop talk’’ and 
worthy dissertations about business organiza 
tions, and especially labor-saving devices. 

One of the rules of the elub is that only one 
member of any trade may belong to the same 








ELLIOTT D. ROBBINS 


eaking of trade secrets 


This will prevent any 
e confidence of the elul 


and will tend to pron 


members in each other While this rule w 
necessarily limit the number of members, it 
will make its work and influence all the mor 
effective. 

The wonderful strides in the manufactures f 
office appliances and a manner of labor-saving 
devices, and their consequent introduction 
all parts of the world, has been the means 

ting the interests of business men all over 
the world, and Mr. R ns was keen enough to 
recoguize it. He rea | that each trade has its 
special systems, met ls and organizations, that 


if known would assist in the organization ar 


systematizing of other trades, and that the co 


bined wisdom of s i ib must improve tl 
parts of the whol 
The successful business man of today is a 
of ideas. He is a thinker; and whenever think 
ig men come together there is always improve 


ment and help for a 


The officers of he « b are a ot Waring, 
president, of Messrs. Waring & Gillow, Ltd.: Mr 
Walter Martin, vice-president, of Martin Bros.. 

igar importers; Mr. E. D. Robbins, of the Rock 
well Wabash Company, Ltd., and W. J. Chin 


neck, secretary, of Waring & Gillow, Ltd. 





TIME BRRGOR! ORDER 


yuse-Hinds Company, of Syracuse, N. Y., 
‘Hawley’’ time registers to Mar 







ield & Co., of Chicago, as a result of the 
IR ness Show These clocks were pur 
after an extensive trial and the sale 


r sales manager, Mr. W. D. Hawley 


The Ger! in government has de cided to place 


International Card Time Recorders in all its ex 
ecutive ffices, navy yards, arsenals, postoffices 
and wherever time recorders are needed to en 
force punctuality n the part of employees. 

The International company has shipped sev 
eral carloads to Germany The Berlin agents 
are also placing the machines in all the large 
commercial houses and factories. 

James H. Hurd, for the past two years mana 
ger of the Hawley Time Register department of 
the Crouse-Hinds Company, of Syracuse, has 
been transferred to take harge of the Western 
office, with headquarters at 70 West Jacksor 
! irs wo. 


GEORGE E. GREEN VICTORIOUS. 

In the case of the Government against Georg 
Kk. Green and Willard D. Doremus, for an alleged 
bribery on the part of the defendants in further 
ing the sale of the Doremus cancelling machines 
to the Postoffice Department, a jury brought in a 
verdict of ‘‘not guilty.’’ 


Less than four months ago George E. Green 
was acquitted in the same court under an indict 
ment charging conspiracy The trial in that 
case lasted about three weeks When Mr. Green 
arrived at his me town he was welcomed by 
an enthusiastic crowd of townspeople. 

Mr. Green is prominent in business in Bing 
hamton, N. } ind is interested in the politics 
ot the Stat« f New York. He has twice served 
as mayor, and for two terms in the New York 
State Senate, and is heavily interested in many 
of the larger manufacturing enterprises in Bing 
hamton, ing ng the International Time Ré 
corder Company and the Bundy adding machine 


INTERNATIONAL TIME RECORDER COM 
PANY’S CHICAGO OFFICES. 


One of the most successful sales organizations 
West is that of the International Tim 
Recording Company, w se new offices in the 
Tribune building are said to be the handsomest 
time reeorder oftices in the world. The Inter 
national has st moved into these new quarters 
and has not spared any expense to make then 
thoroughly n keeping with their largely in 
creased business. The furniture is all maho 
iny, the floors covered with handsome orie nta i] 
rugs, and the walls are ng with pictures of 
large plants equipped with the company’s Inter 
national card time recorders In addition to the 
regular telephone service there is a complet 
intercommunicating phone system reaching 
every room in the office suite and also to the 
repair department on the top floor, installed by 
the Stromberg-Carlson Telephone Company. The 
ompany ex] ts its mplete line of time re 
rders and timekeeping systems, and cordially 

vites prospective purchasers and those inter 

I rn business methods of timekeep 

yy i | system. 

(mong some of the recent large deals made by 
he Ir rna he West are: : 

Illinois Steel Compar plants in South Chi 
cago, Joliet, ¢ go and Buffington, Ind. The 
installation South ( go is the largest sin 
gle juipment of time recorders in one inclosurs 
in wor 

Sears, Roel 2S. Chicago, the world’s 
argest mai rder hous as a complete equip 
ment of International recorders, as has also the 


Chicago Telephone Company in its exchanges. 


OFFICE APPLIAN DS 


THIS IS THE TYPEWRITER 
———= That Delivers the Goods! oy 


It’s the Oliver — the Standard 


Visible Writer. 
The Oliver Typewriter is just - 
like an athlete stripped for a race. 


It is free from unnecessary mul- 
tiplicity of wires and springs. 

No network of flimsy keys to 
get tied into hard knots. 


The nimble fingered stenogra- 
pher can put talk into type with this machine, just as rapidly as she 
takes your dictation. 

For no matter how swiftly she writes, she can see just what she’s 
doing. 

The key-board is so wonderfully responsive to the touch of the 
finger tips, that speed comes without effort. 

The factors that make for speed are its visible writing, its light, 
elastic key touch and its all round simplicity. It has the fewest 
possible wearing points, and it prints with a downward stroke. 


Th) ce. 


OLIVER 


Typewriter 


The Standard Visible Writer 


is a flawless piece of mechanism, combining the strength of tested 
steel, with the perfect adjustment of the works of a watch. 

You can use an Oliver a lifetime, and the type will not lose 
alignment. 

It never suffers from nervous prostration; requires only a little oil 
and plenty of exercise to keep it at the highest point of efficiency. 

The hum of Oliver Typewriters is heard in the most progres- 
sive business houses in the land. Sales increasing at a phenom- 
enal rate. Get acquainted with the Oliver! 

Write for the Oliver book—we send it free with our compliments. 


To Complete Our Selling Organization 


we will appoint a number of Local Agents in unoccupied territory. 
This is an opportunity for making big money in an easy dignified 
way. 

Our Traveling Salesmen personally instruct Local Agents, and 
help them make sales. If you are open to engagement, write at 
once. But don’t ask for the agency unless you mean to do business 
and hustle. Address at once. 


THE OLIVER TYPEWRITER CO., 400 Wabash Ave., Chicago, Ill., U. S. A. 
We want Local Agents in Canada. 
Principal Foreign Office—75 Queen Victoria Street, London. 
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if you do this. 


STATIONERS AND BLANK BOOK 


There is a bigger profit in Loose Leaf Devices than in B 


A NEW DEPARTURE IN LOOSE LEAF 


und Books—if you buy our metal parts ar 


DO YOUR OWN BINDING 


PROMPTLY EXPLODED. 





@The same cover 
may be used on a 
14, 24 and 3 inch 
back. Locks and 
unlocks with dou- 
ble the speed of any 
Binder made. 


wet oo 


NO BINDING 


@G@Round Back 
Ledger Metals. 
Flat Back Ledger 
Metals. “C” Clamp 
Transfer Metals. 
Loose Sheet Order 





MAKERS 


Have your own monopoly on Loose Leaf Devices. Don't pay the manufacturers of bound up Loose Leaf D« two prof h 1 can do this work 
in your own factory, in your own way, and make the binder’s profit and the dealer's profit als You « mpete with any Loose Leaf concern in the world 
You may perhaps think that your men cannot do I e Leaf work Order a sample line of metals and try it, and THAT IDEA WILL BE 
@ Note the absence 
Full Leather Bound Note the simplicity of construction of superfluous 
Cannot Mar the Desk _ — [> parts in mechan- 
- : ; ism. Nochains or 
LOOSE springs to get out of 
LEAF order. Made of 
METALS high grade cold 
FOR rolled steel. :: :: :: 
EVERY | 

PURPOSE We Seu 
CARRIED METAL PARTS ONLY 
im STOCK @Automatic Order 
= Binder Metals. 
MADE 10 H. G. Ring Book 
ORDER Metals. Eureka 





THE WwW. 


LOOSE LEAF BLANK BOOK (Metal) BOUND 








Price Book Metals. 
Newspaper Files, 
Etc., Ete. : : 


Ss. 


Three views showing the detailed construction of the 


W.J.S. Loose Leaf Blank Book Metal 


J. 








Springs. :: :: 3: :: 





Send us your name to 


THE TENACITY LOOSE LEAF METAL CO. 


Sucersson to W. J. SCHULTZ 


PATENTED FEBRUARY 13, 1906 

lay and we will send you FREE a line of Loose Leaf literature containing 
DO IT TODAY BE PROGRESSIVE 

116-124 OPERA PLACE, Dept. S. 


CINCINNATI, 


iluable information on the 


OHIO 

















Pillsbury-Washburn Flour Mills Company, Min 
flour 


neapolis, the largest 


has a complete equipment of International re 
likewise the Hamilton-Brown Shoe Com 


corders; 
pany, St. Louis, 
shoes in the world 

Oliver Chilled Plow 
one of the largest plow 


the 


world, is equipped with this system. 
Butler Bros., another large mail order house, 
has just ordered a complete equipment of Inter 


national recorders. 


largest 


These and many other corporations make p waukee and tl Northwest: C. E. Ritter tf 
mills in the world, the list of the company’s 16,000 users of Inter diana and Illinois, and C. T. Moore for M 
national machines, and as an illustration of the ga All of these men are experienced t 
size of the company’s business it claims there recorder salesmet having spent years 
manufacturers of are more emploves of one corporation register business. 
ing on their clocks than there are voters in the As an illustratior f what may be a 
Works, South Bend, Ind., state of Maine. plished by a high grade organization in the 
manufacturers in the The Chicago force is composed of J. W. Hogue of strong competit , the International ¢ 
and W. J. Evans, with two assistants for Chi has increased its Western business 1500 per 
cago; Thomas Morrison and C. W. Strock for in the last five years and advanced itself 
St. Louis, where a separate office is maintained, front rank of time r rder manufacturers. 
603 Century building; G. R. Townsend for «il Fr. B. Ells is the West sales manager. 





CHICAGO OFFICES INTERNATIONAL TIME RECORDER COMPANY 
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German News Section 
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Ein n t hes veriffentlicht im Interesse der F abrikant n, Agenten und allen die von Mo- 
dernen Off P ‘ ve wendung haben. 2s passiert tevue auf dem Gebiet« der Cassa-Register, 
Loosen Bliittern, Off Meublement und aller Art N twendi gkeiten und Spezialitaten 

“Office Appliances t die einzige Herausg geweiht der Discussion von Objecten, welche 
d Fabrih te! den § bmaterialienhindler Ag en, Verkiiufern und Kunden, sowohl in Amerika 
ich susliiz n Landern vom Werth ind 

“Office Appliances” ist das offizielle Organ d Handels mit Schreib-Maschinen Rechnungs- 
Ma ine! i aller Off Ausstattungen 

Die H geb ets bereit, Bilder von veziellen oder lativen Pliinen zu reproduzieren und 
werde n rman, wo auch immer er etabliert sei, hier oder im Auslande in Corre- 
3} lenz t \ esetzt, er habe Interesse an Office-Materialien, und wir werden alle Fra- 
rea) ! ! d dischen Agenten ger! hilflich selr sich Amerikanische Spezialitaten 
zu 

D Betrag 4d \ ment auf “Office Appliances” is wie folgt 

D } 7 Marks 
G B chillinge 
I krei giun et 8 Franken 
H ind 4 Guiden 
| gal. I ‘ (7.500 Reis) 7 Schillinge 
S Amerika. S$] sch-sprecher $1.50 (Amerik-gold) 
£ St Canada, M ( , 1.00 
Ad se: THE OFFICE APPLIANCE COMPANY, 
Republic Building, Chicago, Ills., U. 8 A. 
Eine Erkiirzung dieser Ausgabe “Office Appliances.”’ 
W Ww ! 1uslindischen lLesern The Union Cash Register Company deren An 
bestens } n fii l zahireichen Beweis¢ nonzen in diesen Colonnen regelmidssig erschelien, 
r Anerks gel nmehr befahigt zu_ sell machen sehr interessante Offerte fiir jJene im aus 
h Neuigke n auf dé Felde der Officevorrich indischen Felde wo das Territorium offen ist oder 
t gen in gen Spr e bequem versichern zu dort wo sie noch nicht vertreten sind 
kOnne! bzwar noch typographische Fehl * * * 
eo} ' r r x¢ nstelite sorge * da 
fiir dass Daitt 7 Daunte =u Monat: oes The Eegry Autographic Register Co., Dayton 
ekter ausg ind Z werden wir noch vie Ohio, erzeugen eine Anzahl von rdoppelung Re- 
Depar s hinzufiige gistern welche in allen Geschdaftsbranchen gt 
* “ * braucht werden, wobei ein original und einige Car 
- , bon Copien irgend einer Transaction, z. B De- 
_ Diese befa h besonders mit den tail-Verkaufe, Auftriige fechnungen, etc., wel 
Commercia Ationer, WwW er eben hier in, Am den in einziger Operation ausgefiihrt Es ist ein 
rika genal wird, nimlich irgend eine Pesson grosser Zeit- und Arbeit-Spar-System, und bietet 
Firma oder Gesellschaft welche mit Schreibmat ein feines Feld vorgeschrittenen Miinnern um einen 
rialwaaren oder mehr mit den allgemeinen Offic guten Absatz in fernen Laden zu erzielen 
Spez ii wie lose I tter-Systeme, Rechnungs - ; ; 
Mascl ‘ i Schrei ischinen Zubehdére, Har 
del fiihrt I Artikel betitelt ‘The Office Appli In dieser Ausgabe beschreiben wir den Sportstag 
UI Deal bespricht die wunden Punkte unte! m freien der von den Angestelliten der Grossen 
den Fa n ne und wir versprechen eine bal Firma, The Remington Typewriter Co., llion, N. Y 
dig Hinw gz nach einer triftigen Remedur erfreulich zugebracht wurd¢ Viele Preise kamen 
W weise! die g1 Gelegenheiten hin, di zur Verteilung 
sich de kaufs-Age ind ‘Fachleuten bieter * * 
indem K é Aufn rksamkeit den handhaber he Royal Typewriter Co. erfreut sich ’ sehr 
a Artik apne 1 solche Verkdufer — gezeichneten Geschiftes ihrer zwei neuen Mo 
wir! 12 mauren imstande ene wie schon in unser Nummer gezeigt. In di 
: Ausgabe schauen wir das Bild des Ger Ver 
In d r N e! wir verschiedene Bi kaufs-Director, Mr. Nelson A. Mille: 
ler mit Bez f iliche Convention ds * . . 
Nat al A iat f Stationers and Manufa ‘ 
turers. abe ten N York. wihrend ie Wir bringen eine Mitteilung von eine 
Wocl . § Juni ir st ein Banquette-Bild ondenten in Siid-Afrika tiber das dortig¢ 
das de renommel der Koérperschaft in maschinen Geschift Wir werden uns fre 
Theater Drittes sich unterwegs nacl iche Einsendungen von Agenten dieses Facl 
Cor I 1 im Boe inden; das Vierté or halter 
~ * > > 
derselben ift htigend New York"’ ¢ 
Automobil ser F piece ftir diesen Mona The A. B. Dick Co., Chicago, Ill, Erzeuger des 
ist da le g erwiihiten Priisidenten der Na Edis Duplic a . oni 
A 2 : di iplicator und .. Oscillating Dupli 
tional St Assi Charles Mann rene haben Proszesse eatrenat gegen som 
P} d ly . oe I lé = ' 4 ly iz >. gexrt ORC 
eee innte Uebertreter ihrer P rodu ts und stellen in 
diesem Akte ihre Einspriic! st 
es st ge im rsten Male complett * . 
deta rt I i s ! Underwood Revolving Viela tntereseants Goeslsitedat — a dlc 
Duplicate ] Ps I st die neueste Ma ae , ine halb des niichster > . } 
hine de Ss Verd ing Klasse die sic i -_-- = . ae . —* . . en 
. . , \ B. Dick Co The Underw i Co 1 l rhe 
m die 6 t e Gunst wirbt, und den Vorbe Lit sia : , , ' “ee 
. . Wes ‘ graph Ce (welche eben! I né Du 
? ng welcl i ['nderwood Typewriter nlicator hier nnonsieren) a“ ‘ 
a l rT x ] ! WwW dass sie sehr pop att aa i Ons ‘ wa 
lir werd wird D Maschine ist sehr einfach a og 
ffekt l wird I Handels Bestriktionen Die Whlirde der Schreibmaschinen Verkaufs 
ka mannschaft’’ ist der Titel eines Artikel in dieser 
x Ausgabe, geschrieben von M. T. Frisbie. im Hause 
D. h —_ on Office Pline de r L. C mith & Bros. Typewriter Co Dieser 
seas tana Get aatiatians Artikel sollte eden Verkiufer interessiers 
Kk derne Bureau-Speziali . - 
t é Amerika in der Et Wir haben das Verg1 dieser Ause das 
zeug g g "A en haben und die Bild des Herrn W. J dsor Chairm ind 
| eug isliindischen Hands Managing Director The ’ r Compar Lim 
Z rk h deshalb vor aus ted London England uroy he Agenten fiir 
‘ I = ig und zuverlassig zu e Columbia und Royal Barlock typewriter zu 
} le rn des ausl Kiufers ntieren 
dd die Herausgeber de * #* 
Ort \ " ch freue it irgend 
\ 2 1 \ ung der Jeziel kauf der bertihmten Haynes Suspended Inkwell 
g mit Miirkte Zumeist alle amerikani gesichert, und wird ihn extensi weiter folger 
‘ ( nder ez Welt haben eine Num ° © ” 
met! n ( na rhalten und sind dah Sun” visible typewriter ($4 ’ ¢ nun fr 
ekanr ‘ * At ind Setnes Strebens dies Ausgab innonziert, und wird « guter 
1 wir I d 1s beh fil fic h sein wer! Absatz im Auslande finder 
] nde ler K fer mit uns besser be ia - - 
k tn W I Consul, an Ihrem Hafer 
ing t lies I Kkation noch nicht be I itic Adding Machine Co New York 
k t wi W ! ede Miihe schitzer City n in dieser Ausgabe hre 1 und 
we Ss r n hn weise zu setzer fe l 00 Rechnungsmaschine welc! sih< 
. f den auslindischen Markt besonders gu ignet 
D Vet Ww 1 Rochester New York ) ist dauerhaft und stark 
\ i Ausgabe zu finden ist 7" 7 
nen. , a Fitigel Cabinette! Thorp & Martin tjoston, Mass innonzieren be 
i A r setion index s eine neue Telephonanheftur elche zur Be 
. , tzung totepneminones Na n erwendet 
vird Es ist eine Rolle mit ll Papier 
he \ s ( mpar tu Rochest * * . 
N a . ‘ rr) r) »- sier = ¢ hr 
s. > ee ee ee he Pierce Ink Co., Chicago, offerierer , 
ake S 7 Copien sind t ter sehr liberalem | Di t 
nzigen t worden Die Gese 
haft w ] erseeischen Freunder Wenn Sie noch nicht Abonnent sind fir Office 
lie dara ss ts Muster spesenfrei zu Appliances bitte senden Sie uns den ndéthigen 
senden Btrag. , 
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Try It 
For 





Capacity 4 Ibs. 


by ‘¢ oz. 


Price $2.75 





The ‘’Precision"’ 


To weigh something on your old style scale 
by placing the article in the center and then to 
one side of the platform and note the variation. 

A scale which shows a variation is absolutely 
worthless because it is a continuous waste of 
postage by showing overweight and great an- 
noyance to the receiver when showing short 
weight. 

It will prove a good investment to discard the 
old and buy an Up-to-Date Triner Scale, 
which is guaranteed absolutely accurate. The 
only scale built on scientific principles which 
permits of no variation, 






Superior Postal 
Scale 

Capacity 4 Ibs, by 
8 oz. 


Price $2.00 


Ideal Postal Scale 


( apacity 2 2 lbs. 
by % oz. 


Price $1560 


Gem Postal Scale 


Capacity 1 Ib. 
by ‘2 oz 


Price $1.25 


“Ideal” 


The 
Sold by All Leading Stationers 
Order from Your Jobber 


TRINER SCALE @ MFG. CO. 


1255-57-59 W. Twenty-First St. 
CHICAGO, ILL. 














IT IS 
The EVER READY ERASER HOLDER 
































What you need! What 


a IT iS we At 
your supply house, or sent oy. id to any 
address on receipt of price, 25 Cents. 


AGENTS WANTED. 


A.B: REID, 2 West 14th Street, 


New York City, N.Y. 


The ‘publishers of OFFICE APPLIANCES solicit 
correspondence on all office appliance topics. 


What you want! 
you were looking for!! 






































OFFICE APPLIANCES 


French News Section 


Cette revue mensuelle est publiée dans l'inter@ét des fabriquants, des agents et en général de toutes 


les personnes qui s‘intéressent aux fournitures de bureaux modernes é ! 
les heures les caisses automatiques le “loose leaf devises 


A écrire, A compter A enregistrer 


tres, les fournitures de bureaux et les spécialités. 


Elle passe en revue les machines 
" les regis- 


“OFFICE APPLIANCES” 
est la seule publication consacrée A la discussion des matiéres intéressant les fabriquants, les libraires 
techniques, les fournisseurs de bureaux, les agents, les vendeurs ou commis-voyageurs et les acheteurs 
aussi bien en Amérique que dans tous les autres pays. 
“Office Appliances est l'organe officiel de l'industrie des machines A écrire A compter et des four- 


nitures de bureau les editeurs desire correspondre avec 


les intéeressés du monde entier, pour le plus 


grand profit de leurs interéets en ce qui concerne les fournitures de bureau en répondant a toutes ques- 
tions et en aidant les agences étrangéres A se procurer les articles Américains. 


Le montant de l'abonnement a “Office Appliances” est le suivant: 


i Cnn «6. UbehdGscareveccecetes 
i en, Ce cade cesceeceee cutee 
De .cscbenahisdaonelendsseseoececcnes 
EE OES STS APIS LN NEN BO 
Brésil (7500 reis) Portugal 1000 reis ..... 
Républiques Hispano-Américaines du Sud 
Etats-Unis, Canada, Mexique, Cuba ... 


SUebkt ed and edad Cewdubsedeccee 7 chillings 
rrr TeTCTTT er Te 8 francs 
pecsslnbeseaes canteex 7 marcs 
pbeeseesctedesoveedeeseses 4 éorins 
Aerie beheaawed eokenetenese 7 shillings 
RARE Se PSS OP Sree $1.50 
beecctdatous 1.00 


Addresse: THE OFFICE APPLIANCE COMPANY, 
Republic Building, Chicago, Ills., U. 8S. A. 





Nous désirons remercier chaleureusement nos 
lecteurs étrangers pour leurs lettres encouragean- 
tes, en démontrant la vive satisfaction qui leur 
causé la lecture des nouvelles de.l'office appliance 
dans leurs langues natives bien que nous réalisons 
qu'il a eu quelques fautes typographi vues dans 
nos dérniers numéros dues A l'inabilité de trouver 
le moyen de l'improuver et de les corriger. Dé- 
sormais toutes nos futures issues seront de mieux 
en mieux faites et dans l'avenir nous pensons 
d'ajouter quelques nouvelles. sections. 


Ce numéro traite particulierment sur le ‘‘papetier 
comercial’ comme on l'appelle en Amérique, une 
ersonne, maison du commerce, ou corporation 
‘aisant le commerce des utensiles de bureau mais 
plus particuliérement des specialités les plus en 
use tel que les ‘‘loose leaf devices,’’ machines a 
additionner et A écrire et des impl@éments neces- 
saires, pour les machines. Nous publions un ar- 
ticle intitulé ‘‘The Office Appliance Dealer’’ (mar- 
chant des specialités de bureaux) of l'auteur dis- 
cute les ennuis qu’on trouve parmi ces papetiers 
commerciaux, et r sa lecture nous prometons 
un reméde trés efficace et radical pour ces ennuis 
your le future. Nous démontrons les grandes 
oportunités présentées aux agents vendeurs qul 
soignent leur marchandises, et aussi en s’assurant 
d'avoir des hommes qui golent capables de venare. 


Dans ce numéro nous publions des trés interes- 
santes photographies se referrant A la recente 
convention des l'association nationale de papetiers 
et manufacturiers qui a eu lieu dans la ville de 
New York ndant la semaine du 18 Juin. L’une 
represente la scéne du banquet l'autre représente 
un groupe photografié au théAtre et encore une 
autre montre un groupe dans le bateau allant A 
Coney Island enfin la derni@re représente un autre 
groupe se promenant, dans une automobile. 


Le frontis-pliece de ce mois représente Mr. 
Charles Mann de Philadelphie nouvellment élu 
président de l'association de. papetiers. 


Nous avons le plaisir de publier dans ce unméro 
et pour la premiére fois, des photographies du 
nouveau “Underwood Revolving Duplicator (Dupli- 
cateur Uuderwood) derni@ére machine mise en vente 
de la classe duplicatrice que est en trés grande 
faveur du public, et les grands eéorts de la Under 
wood Typewriter Co., prédisent qu'elle deviendra 
trés populaire. La machine est trés_ simple, 
efficace et sera vendu, sans aucune restriction. 


Le manufacturier américains des devices de 
bureaux sont en train de se rendre compte du 
fait que l’acheteur étranger est désireux d’avoir 
les modernes specialités de bureaux, ou l'amérique 
s'est montrée si habile et prograssive A inventer, 
les fabricants sont en train de bien se pourvoir 
pour ce commerce é6tranger en se préparant et 
en etudiant A proprement mener des embarque- 
ment d’outre mer. 
> > > 

Pour Tlencouragement des deux,  |'acheteur 
étranger et le manufacturier, ‘‘l’'Office Appliance 
ns age = ol s'offre qpaceencemens de correspondre 
avec n'importe quelle maison étrangéere, ou des 
personnes qui sont désireuses de se mettre en 
rapport avec les manufacturiers, et en méme temps 
de tacher d’improuver, et genéraliser nos special- 
ités dans le marché Stranger. 


Nous avons envoyé dees exemplaires de notre 
magazine A eee tous les consuls américains du 
monde, par conséquent ils connaissent notre revue, 
notre travail et nos efforts et nous croyons qu'il» 
nous assisteront A nous aussi bien qu’A l’'acheteur 
étranger A nous faire connaitre les uns des autres. 
et 6tablir des relations commerciales; si par hasard 
votre consul n'a pas encore recu un exemplaire 
re cette publication nous vous seront trés recon- 
naissant si vous nous. le faites savoir. 


Ta manufacture de bureaux, Wetter de Roches 
ter, . Y¥., dont Vannonce se triuve dans cette 
issue, sont en train d’offrir au marché des archives 
de la classe verticale et gui sont trés bien Inedxés. 


la compngmty, de papier de charbon “Vacuo” de 
Rochester, Y., sont entrain d@’ annoncer exten- 


sivement leur papier de charbon “Vacuo Flos” 
fameux pour 8a durabilité, et sa bonne qualité, 
& peu prés 170 copies one etées faites avec une 


seule feuille. La compagnie enverra avec le plus 
grand plaisir des échantillons sur demande. 
. . . 


La Compagnie du régistre de caisse, ‘l'Union’, 
dont l'annonce parait reguliérement ans nos 
colonnes font des propositions trés intérésantes 
a ceux de nos amis étrangers qui sont dans un 
territoire of ils ne sont pas encore représentés. 

. . . 


The Egry Autographic Register Co., of Dayton, 
O., font des régistres qui sont en use dans tous 
les genres d'affaires on peut avoir une copie origi- 
nale et plusieures autres copies de papler de char- 
bon, de n'importe quelle transaction, tel que, ventes 
au détail, ordres, factures, etc., et peuvent étre 
faites toutes dans une seule et unique opération. 
C'est une des plus grandes inventions a jamais 
étée faite en Amérique, économise temps et travail 
et oére une trés bonne opportunité A l'homme pro- 
gressif de faire de bonnes affaires A |]'étranger. 

- 7 o 

Dans ce numéro nous publions une photographie 
des employés de la Cie. de Remington Typewriter 
Co., de Ilion N. Y., en train de faire des sports. 
La Cie. a distribué des medailles aux gagnants. 


Nous demandons aux agents et vendeurs des 
differentes compagnies de machines A écrire de 
nous envoyer le numéro de n'importe quelle machine 
qui ait été volée ou perdu avec plaisir nous 
lajouterons aA notre liste de machines perdues; 
cette liste comprends déja 1350 machines. 

. * * 


La Compagnie de la Machine A Ecrire “ROYAL” 
sont en train defaire d'excellents affaires avec ses 
deux nouveaux modéles lesquels one étées illus- 
trés dans notre dernier numéro. Dans cette issue 
nous publions la photohraphie de Mr. Nelson A. 
Miller, gérant genéral de ventes de la méme Cie. 

> > . 

Nous publions une communication d’un de nos 
correspondents dans l'Afri que du Sud qui etrain 
de représenter une Cie. des machines A 4crire. 
Nous serons heureux recevoir de communications 
similaires d'agents de machines A _ additionner, 
machines A écrire, registres de caisse, et d'autres 
specialités. 

> . > 

Messrs. A. B. Dick Co., fabricants du ‘‘dupli- 
catuer Edison” et du ‘Oscillating duplicator’ ont 
mis par tribunal contre quelques infracteurs des 
produits de la méme Cie.; nous publions le rapport 
des demandes faites au tribunal par Messrs. A. B 
Dick Co., nous esperons avec intérét le verdict 
qui sera rendu p alre tribunal. Le litige est entre 
“A. B. Dick Cie.’ ‘The Underwood Typewriter Co." 
et le “Lineograph Co.”’ ces derniers sont justement 
entrain d’annoncer leur nouveau duplicateur dans 
ce numéro. 

. + > 

“The Dignity of Type-writer Salesmanship” est 
le titre d'un article signé par Mr. M. T. Frisbie 
membre de la Cie. de L. C. Smith & Bros. Type- 
writer Co. Cet article devrait interéser A tous 
les marchands de machines A écrire aussi bien 
qu’a tous les vendeurs d’utensiles de bureanx. 


Nous avions aussi le plaisir de publier dans ce 
numéro la Photographie de Mr. W. J. Richardson 
president et directeur gérant de la Type Co., Ltd.. 
de Lomdres et gérant pour l'Europe des machines 
A écrire “Columbia” et , Royal” arlock."’ 


The McCollum Mfg. Co.” de Chicago se sone 
assurée la vente exclusive des “suspended inkwell’’ 
(encriers suspendus) et se proposent de pousser 
sa vente trés activement. 

> . > 

“The Sun" qui est entrain de ce vendre A $40 
est une machine A écriture visible, et nous croyons 
qu'elle aura un bon marché a l’étranger. 


The Automatic Adding Machine Co. (La Cie. de 
machine automatique A additioner) sont en train 
de places dans le farché leur nouvelle machine 
& additionner qui se vendA $15.00, est une machine 
A additionner éficace, et désirable dans le marché 
exceptionel a cause de son bon marché de sa 
durabilité et de sa solidité, . 

> 


_The Pierce Ink Co. de Chicago, sont en train 
d'offiri leur encre nouvelle au commerce et offrent 
des remises trés avantageuses pour l'exportation. 
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LETS THE FOOT 
DO THE WORK 


and pays for itself each 
month, in the time and 
labor it saves; enables 
the operator to write 
faster and better; 
is simple in construction, 
handsome in appearance, 
sasy to sell and easy to 
use. 

A good proposition for 
good dealers and agents. 


Booklet free. 











J. E. LARRABEE & CO. 


KANSAS CITY, - KANSAS 




















OFFICE APPLIAN 


Spanish News Section. 


Est ublica en el interés ss fabricantes, de los agentes y de todos los qué 
se inter I i im] m de oficinas moder da cuenta de las nuevas invenciénes en lo rela- 
ti " ontar, de marca tiempo, cajas automAaticas, registros de contabili- 
dad LA f j ros .de hojos sueltas ebles y surtimentos de oficina y otras especiali- 
] ; 

“Office Appliances’ 1 Gnica publicacién dedicada 4 la discussi6én de los asuntos valiosos para 
] f ! 3 lil omerciales, los vends s de utensilios de oficina los agentes vendedores 
' mprad e! Ameé como en otros paises 

“Office Appliances” « el O6rgano oficial ds industria de mAquinas de escribir y de contar y de 
f i I f na 

l esta mpre dispuestos 4 reproducir dibujos de planes especiales 6 relativos 4 esos 
asul | ntretener corresponds i on las personas del mundo entero interesadas 
en ¢ ontestando 4 todas las pregunta iyudando las agencias del extrangero 4 pro- 
urarss An nos 

El | e la suscripcién 4 “Office Appliances” es el seguiente 

I iterra 7 chélines 
I Beig et 8 francos 
\ 7 marcos 
H ( 4 florines 
I rtugal 1000 reis 7 chélines 
R H Americanas 1.50 (oro Americano) 
I i H Americanas del r 1.50 (oro Americano) 
( 14, Me Cuba 1.00 
iresse: THE OFFICE APPLIANCE COMPANY, 
Republic Building, Chicago, Ills., U. 8. A. 
Resumen del Numero de Julio de “Office Appliances.’’ 
De in rn expresivas gracias 4A lumnas, presenta ofrecimientos muy interesantes 
ext por las numerosa | publico extranjero de los “‘territorios abiertos” 
f se } ido dirigirnos 4 la 6 en los que no esta representada todavia 
isioén d ! é naug lo nuestra revista su ° ° S 
é é alemfan y francé The Egry Autographic Register Company de 
ing n é tipografia hayan des Dayton, estado de Ohio, fabrica un gran namero de 
gT idan figu el texto, debido A la registradores que reproducen un original y varias 
lificultad tran mejorar y corregir copias de toda clase de transacciones como ven 
es iy Ss mbargo, cada ntime tas al menudo, pedidos, facturas, et« todos hechos 
ildrAé m<« el pl dente, y poco 4 poco s¢ en una sola operaci6én Este aparato es uno de 
greg os mejores que se usen en America para econo 
° as ss misar tiempo y trabajo y presenta una buena 
Est nar est€ en n rr parte vedicado al ortunidad 4& personas osadas de hacer negocios 
I mamos en los Estados paises extranjeros 
| d i persona mpafiila 6 sociedad, que s s s 
de d imientos de oficir En éste niimero, damos cuenta de los juegos ds 
pere re t », de l especialidades de uso mas uit que ejecutan empleados de la grande 
x su registro maquinas de f la Compafiia de MAquinas de escribir 
id ecimi para maéquins is dk Lington en lli6én, estado de Nueva-York La 
‘ irti ntitulado ** vendedor ( ofreci6 4 los vencedores de cada juego 
i i d trata de las dif I que fueron ardientemente disputadas 
tad lentrar t comerciantes y Ik 
met remed ds de poco Hace ve Los publicadores de esta revista estarAn muy 
presentan, con ta ontentos de recibir cartas de los agentes de las 
sus mercancias diferentes compafiias de mAquinas de_ escribir 
roy i l endedores hA&biles indonos listas completas por nOmero de série 
l i le las mAquinas ‘‘perdidas y robadas de manera 
° . ° jue podamos agregarlas 4 la que hacemos parece! 
En éste met ! mos varios grabado re meses La lista comprende actualmente unas 
re t nt ni6n de la Asociacid6: 1450 mAquinas y quisiéramos completar los nimeros 
Na ! Librer« icantes . ‘omerciales extranjeros que hasta ahora no hat sido 
tu ‘ | l Nueva-York, durat inciados ad ° ° 
t n 1 18 Jur pasado Uno de The Royal Typewriter Compar esté vendi 
Ss repr t é bar te otro, la asociaci6r ndo muchos aparatos de sus dos nuevos modelos 
tera 1! nid e! é t tre otro un grupo iva descripci6On hemos dado en nuestro namero 
lirigiend i f Cone en buque, v la del mes pasado En ést¢ damos el retrato del 
ma, ¢ I n gru tando Nueva-York er gerente general de la venta de esta compafiia 
tomdbi frontis} representa el nuev Mr. Nelson A. Miller 
esid Asi 1 Libreros Comerci ° 6 
M M Filadélfia Reproducimos una comunicacién que nos ha 
a - ° f viado un corresponsal del Sur de la Africa, 
l en ‘ er de! lucir, por la primera relativa al negocio de las m&quinas de escribir 
Z ! n ‘ detallados de en ese pais Desearfamos mucho recibir comuni 
! n t luplicar de Under iciones semejantes§ ds agentes vendedores de 
“ d, ¢ n ler t de este género qut mAquinas de adicionar, de escribir, de cajas auto 
juzgando por la mAtica et de otros paises extranjeros 
Cor Underwwood esté . *. 
le ver que se va |} The A B Dick Company fabdicantes de) 
mu ! I rato es muy sencillk iplicador Edison y del duplicador oscilante 
tricciones comercial ha entablado un proceso 4 alegados contrahechores 
de sus productos, y reproducimos en esta entrega 
. . . na exposici6én de sus reclamaciones Datos’ 
El f entos de oficina ameri egales muy interesantes sobre estos asuntos se 
I ) ienta que el pdtiblic« esperan para el afio que viens entre *T he \ B 
pi irse las especialidad: Dick Co The Underwood Typewriter C y 
I i Estados-Unidos sor “he Lineograph Co que estan anunciando 
t ! roduch 1 estan principiand tar é i Is nueve duty :dores 
pedid irAandose 4 efectuar . ° 
lament en rqué de sus mercanctas la dignidad dé la venta de mAquinas de 
en para largos via ribir por M. T. Frisbi de la Compafiia dé 
Con « et d I 1 la vez al clients rn inas de escribir L. ¢ Smith Hnos, es un 
xtra fabr int imericano, tendrem ilo que interesaraé todos los vendedores de 
n con las casas dé maquinas de escribir 
ext 17 ros sobre asunt . 7 
mercado extranjer rambién tenemos el placer de presentar este mes 
I etrat de Mr W J Richard presidente y 
. ° S tor gerente de la 'ypewriter Co Limited”’, 
Ca tad , mericanos del mut Londres, Inglaterra igente Europa de las 
el I lo de esta revista n linas de escribir Columbia \ Ro | Bar 
ezfuerzos v espe! k s ° s 
en relaciones ma } McCollum Manufacturing C« de Cl igo 
f x njeros Si nuest: asegurado el monopolio 4d i venta del 
ns en s no ha tenido cor ispendido ‘‘Haynes y tiene intenci6n de 
Tt \ edariamos mu in vegoroso impuls« 
parte del lect . + . 
y mAqu d escrit I S de 
7 , i t d s esta ind er tras 
\ \ R hester, est i no dudamos qué enta i on 
N S* e! ntraraéa } P s ne es xtrar 
publi in Y . . 7 
Ly " e Automat Adding Mact Comp ha 
i 1 C “los i 4 1Z I i mAquina d ] I le 15 
parat hbarato per pract es] mente 
s t ‘ mpa mercado xtra - £ itura 
‘ } tA ha lura * . * . 
de I Ink ¢ le ¢ r resent ina 
' 1 tir d nt generos ira 
I na lidos xtranje 
Tr > > s 
Ss 3 \ bonad Of Applia 
‘ 3 . I mandara er 4 1A nte 
OF | medi amer ' p! le la 
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Automatic Numbering 








SAVES TIME. 











~The Strongest 


Durable 
Is Automatically 
Consecutive 











LARGE CHARACTERS 


123456 


Fac Simile 


5 Wheels, $5.00 
6 Wheels, $6.00 





IS CLEARER AND MORE ACCURATE 


THE COMMERCIAL 





Simplest and Most 











WM. A. FORCE & COMPANY, INc. 


65-9 Beekman St., NEW YORK 
188-9 Monroe St., . CHICAGO 

















Non- 
Filling 


LOOK BLACK — PRINT BLACK — STAY BLACK 


817-819 Walnut St., Philadelphia, Pa. 


RIBBONS 
AND 
CARBONS 


are made for many of the largest 
distributors in the world—and the 
hold they have on this trade is due 


to their 
POINTS OF MERIT 


Most intense Jet Black Records, 
most brilliant colors known, great- 
est copying strength, greatest dur- 
able qualities. 





AGENTS WANTED EVERYWHERE 
Our prices will interest you. Write now. 
Manufacturing for the Trade a Specialty. 





U. §. Typewriter Ribbon Mfs. Co, 


NAONN SNOGUIA 871108 GidVa ? HAVHOOLNAH LSAONONL 














BI-CHROME RIBBONS A SPECIALTY 
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Manufacturer of 


ADDING ROLLS 


FOR ALL MAKES OF MACHINES 





Cash Register Customers Rolls 
Cash Register Detail Record Rolls 
Ruled Autographic Register Rolls 
Police Ticker Rolls 
Barber Rolls 
Time Clock Rolls 
Telephone Rolls 


BENJAMIN E. BUCHANAN 
Manufacturer of SMALL ROLL PAPER 


4th and Commerce Streets 
PHILADELPHIA, PA, 





All sizesand styles 
of small rolls made 
to order. Estimates 
and samples cheer 
fully furnished 





























( SHICAGO}; 


ry ALTON 


PERFECT PASSENGER SERVICE 





BETWEEN 


CHICAGO KANSAS Cl 


( HIC AGO STLOULS 


CHICAGO PEORIA 


PLOULS KANSAS ¢ 





THROUGH FULLAAN SHRRVICER 
BETWEREN CHICAGO AND 


DENVER.¢ 
TAH 


SPRINGS, Arb 
FLORIDA, I 
OREGON 


Hal 
rEAAS 
CALIFORNIA 





ARH CONTEMPLATING A TRIP, ANY POR- 
MADE OVER THE CHICAGO 


TO WRITE TO THE UNDER- 


ir vou 
TION OF WHICH CAN HF 
SALTON, (fF WILE PAY Vor 
SIGNED FOR KATES, MAPS, TIMETABLES, BTC. 


Gro, J, CHARLTON, 
GENERAL PASSENGER AGENT, 
Curcaeo, ILt. 


The DUPLIGRAPH 


The Latest Invention in Duplicating Machines 
—Looks like gold 

Very simple, no stencil, no rollers, 
no expensive supplies, no _ soiled 
hands Cleans itself—requires no 
washing. Verydurabhle. 100 perfect 
copies from pen-written original in 
ten minutes. Equally speedy with 
typewritten copy—reproduces lead 
pencilcopy Duplicates perfectly on 
card boar wood or 


as good as gold 


plain paper, 

china The necessity of every busi 
ness man~ any boy or girl can oper 

ate it 

Single Tray. loge! cap size, $4.00 
Cabinet Three Trays, cap size, 10.0 





paid, on re- 
Try the 


Delivered, carriage 
ceipt of price. Money back if not satisfactory 
deal > fees. Dealers wanted everywhere 


DUPLIGRAPH CO., Dept. 105, 45 State Street, DETROIT, MICH. 
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LOOSE LEAF “9 





& R. B. FISHING CLUB’S FIFTH 
ANNUAL OUTING. 


‘*The boys’’ are beginning to let out their 
belt straps for what is in store for them at the 
fifth annual outing of the C. 8S. & R. B. Fishing 


Club, at Druse Lake, IIl., July 28 and 29, 1906. 


Invitations are already out announcing that 
the eclub’s ‘‘special’’ leaves Chieago at 8:15 
a. m. Saturday, July 28, via the Wisconsin Cen 


tral railway, Park Row station. 

These outings have come to be regarded as 
such a regular feature that if anything should 
happen to them there would be more long faces 
in the trade than there are as a rule after a 
presidential election. 

The illustration above shows only a portion 
of the crowd which attended last year to par 
ticipate in one of the best little while outings 
of the season. There is plenty doing when they 
all get together, and besides the usual local for 
tunates a considerable foreign or traveling con 
tingent is expected this year, among them being, 
Cooper and ‘*Unele Joe’’ Ol 
known to miss any 


of course, ‘‘ Dad’’ 
ney, who have never been 
thing good, 

The entertainment committee consists of Harry 
Noyes, M. M. Bear and R. D. Evans. This 
guarantees a whole lot. Uncle Olney and Dad 

» Cooper, who make up the law and order com 
mittee, will that the boys do not go far 
from the straight and narrow. 

President Wilson is a royal entertainer and 
always prepares for not only a lot of whole 
some out of door sport but the best of every 
thing for the inner man. The eclub’s motto is 

‘*Tf fishing interferes with your business, quit 


see 


your business.’’ 
No boiled allowed, 
damage—to the shirt. 


shirts under penalty of 


attention to the 
Sieber 


Elsewhere we have called 
handsome contribution made by 
& Trussell Manufacturing Company of St. Louis, 


Messrs. 


to the National Association of Stationers and 
Manufacturers during their New York meeting. 
The gift was in the shape of a ‘‘register’’ for 


the names of delegates, listed by States, indexed, 
and beautifully bound. We trust the association 
finds good use for this gift. 


* > . 
The Labarre Binder & File Company is the 
name of a new stock company are prepar 
ing arrangements for the manufacture and sale 


who 


of loose-leaf and filing devices. Mr. Labarre 
formerly represented the Baker-Vawter Com 
pany and is the inventor of new devices which 
this recently ineorporated company propose to 
market 


FISHING 


CLUB—DRUSE LAKI 
The Western Systems Company has bee 
ganized in Winnipeg, Canada, for the manufa 
ture of loose-leaf specialties, with James Ma 


kenzie and James L. Hickok, both expert sys 
tematizers, behind it. Both are thoroughly a 
qvainted with the loose-leaf business. It is ur 


derstood that J. E Robert will be associate 
with the manufacturing end of the undertaking 


and that the plant of the Canadian Engraving 


and Publishing Company will be absorbed in the 
new firm. Large additions are being complet: 
on this plant with a view to bringing it up 

date in every respect, and to enable it to tur 


out work in competition with Ontario and Que 
Winnipeg, with its central locatior 
and hustling tendencies, will prove a strong con 


pelitor for her eastern 


he house 8. 


competitors 


** « 
3. FE. Calkins, the known stationer at 
paper dealer and ofl ippliance merchant of 
Butte, Mont., is making a specialty of Twit 

Loose Leaf Ledgers and supplies. 
George H. Steinle, secretary of the Te 


Loose Leaf Metal Company of Cineinnati, has 
returned from a four months’ trip in the West 
and reports the loose leaf business in fin shape 
Mr. Steinle closed some good orders, among 
them one for 25,000 Eureka catalogue cover met 
als. The loose leaf catalogue is becoming ver 
popular, and the Eureka is getting its share 


eIN MEMORIAM ¢ 





HOMER A. CANFIELD 
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MUHAWK IFES kimer, ! 
$100,000 W Horrocks, Ed Jones, Harvey Feld 
meir red ¢ Barney 

WILSON MI MINDEX co Rochester, N. Y. Card 
ndexes i S200 Hioward L Wilson, Wr 
B. Dingmar \ r. Ste é 

THE DEARBORN DESK CO., Marion, Ind Cap 
tal, $50,006 Alex G. 3S ;, Chas. S ferry and 
Ji I’. Holtor 

TH Ol cl SPECIALTY co Hlornelisv! 

( t s oo ] ‘ W tman, L. T. Gra 


: rd ¢ Cottons 
“THE DUI X ADDINE MACHINE CoO., St. Louis 
M 


‘ ' S 1M oOo | B. Seitz, Cc. J. Curzon 
B. J 
NOR MAN SLATER COMPANY Spokane Was! 
Capital, $1 Sidney N n, L. Roy Slater and 
G. B. Derby) lo do general stationery, print 


THE ACCOUNTING & BOOKKEEPING CO., C1 


igo, I ( tal, $2,001 Wm. J. Poss, Chas. W 
Raymond, J. ! Freund 

DUNCAN SEALER CO New York City Capita 
$25,000 ] S. Dunean, | S. Beans, Il. Mowery r 
lea in stat I y specia 

RENO CO hal rrenton, N. J Capital, $50,001 
I I Kern \ Nuenberg, J IN Neagley To operat 
schools, mal! ture typew ers and typewriter 


rHE GENERAL TYPEWRITER & MANUFACTUR 
a 


£10,000 R. M. ¢ 


ING CO., Cleve nd. O i 
fee, A. A. Be J. G. Fogg, D. Holmes and A. M 
Luckmeye! 

AMERICAN YPEWRITER LETTER COMPANY 
Camd N. J Capital, $2 Or E. S. Paret, Phila 
dely I] S. Griffir I G. Gaither, of Camden 
Lithographe ngrave nufacture printing ma 

nes, typew ete 

: KRZI KOWSI) COMPANY, Chicage Capita 
$2 \ Kraemer, W E. Baker, Hy. Heistand 

GRESITAM BLANK BOOK CO., New York City 
Cay S10 G II ty in Hi Rh. Greshar 
» 2 “p tt 

row! r il : STATIONERY co New Yo 
City Capit S50,.000 ( ence J rowel J Hi 
L.erg ft N g i | ( Walter ¢ } 
1% rowe New Yor 

L. Cc. SMITH & BROS. TYPEWRITER CO., Bostor 
( vita Soe stat Lyman ¢ smit 
I \W Si 

NICKERSO? rYPEWRITER CO., Racine \ 
Capita S04 Ryron 1 Northrop, James K. At 
le nd | Nortot 

OFFIC] BANK & LIBRARY CO., Boston Ma 
‘ SLO er : & Thomas J. Emer) 

THE MAYBAUM ADDING MACHINE CO., New 
York Capit $25,000 I Hi. Bartindale, J. W 
BRartindale \W I B tindale | M Wheeler and 
‘ r. M. Flew 

CHARLES KI HN COMP NY, Brooklyn, N. Y. Cat 
ta SHO, ( ries and i rold FE. Kuhn, Ed V. G 
Scranton Manufacture ‘ art and statione 

KE. H. KET 1M COMPANY, New York Capit 
S25 000 ve If. het I N A. Graham, John 
W. Lrvoubled lamest m. 2 ro manufacture 
nd trafl I nery 

SPURR ADDRESSING [ACHINE CO., Bostor 
Capita $40,001 Fost M. Spu Wm. A. Blake 
Walte Ss. M 

ZION OF SUPPLY Zion City, I Cay 

yO Engene O M : Arthur W. Newcon 
\ ‘ ina mat tu fl supp 

MANHAT TAN OFFICI RTITION CO N 
Yort Capit < aor \ 1 Adan Morris Kan 
el Ferdinand I). Cipr f 

rHE LIBERTY SUPPLY CO New York Capits 
10.000 rR ¢ Neig | Hi. Jones and A 
Jopling 

AIKEN-LAMBERT COMPANY, New York. Capit 
S150.006 yf Aiken, W. EB. Raymond, 8S. Ba 
Deal in jew ! 

HOMI Rie (D> PUBLISHING CO., New Yor 
{ t STO ("] “ ‘? ‘ Frank Se Fergus 
Aug v Cor I he tationers’ supplies, et 

CENTRAL OFFICE SUPPLY CO... Chieago Ca 
tal, S500 \ : 3. Be WW H. Warmon, Jat 
Pr. l M facture lies pplies 

ble MANHATTAN All MACHINE CO... New 
yi Capit ¢25.000. F. H. Rerdick. F. M. WI 
e1 he , 

DUDLEY A ING & HELLING MACHINE CO 
Wi tor Ca $560,000. Incornorat 

nd sell adding 
ad 
SOME SHARP ADVERTISING 
On J I. A. Meldrum, president 
{ St of | 
1 of 
i sand f 
J ng a hay 
. ger of L. ¢ 
~ | 
¢ Ww 
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Take any up-to-date business man— 














CINCINNA 





RECORDER COMPANY 


STATION “I 


T I, 


I I I N I 
; op a ee und you can show him in a very short 
there is either a big leak—or a 
12 W 6? f hance f n his time account 
11 Sal 6? ess he ikes of his dues with a 
|e st 6: . 
5 WO: CINCINNATI 
6 W 6% 
awe | TY R d 
2 8 6) Ime ecorader 
3 8 6! 
7 w 6: AUTOMATIC- SIMPLE—ACCURATE 
1 Fe! 6 a such a demand for these recorders. 
4 W 6? SOME MEN ARE ALWAYS LATE 
11 AI 1@ t—and yet “ automatic record of their 
9 WwW 18 . 
10 SA 1259 YO CAN PROVE IT ON THEM 
12 cat 12 N tte pt . y a record like the one shown 
2 SAT 12 %9 te | a month means one hour. 
SAT 19 ie " 10 this it's 1 day a month, 
3 car a rHE SIMI RECORDER MADE” 
1 a l2 x \ good able representatives, 
~ SI 12 4 W f t rae 
} . THE ry. ~ 
ees tue | THE CINCINNATI TIME 





OHIO 

































Sy pruritus a Ve 4 


Omer + FU 


332 Dearborn 





| — = — 


pewter 7 make and recover 


S A leading exchange 






ating - Serthe Leacle 


—- owls /ewest. Work 














FRISCO DEALERS: 


Tie to AMES & FILSTEAD, 332 Dearborn St., 





Send us your damaged and injured PLATENS at once. 
We will put them in first class order and condition and 
RETURN THEM TO YOU THE SAME DAY RECEIVED. 
Chicago, if you want the best work and the quickest. 








It adds and subtracts. Carries automaticall 
machine that does, FITS YO 


MPROVEL 





WE WANT GOOD AGENTS i: “ 


R POCKET OR PIGEON H 


BONMAM & SCHRAM 





Free Circulars ad Terms. BONHAM 6 SCHRAM, Masonic Temple, Chicago 


It is a ready seller, so get your territory immediately and make money. 


-&S.”’ CALCULATOR 


vauiher adding or subtractin tn Is the only 


nic 
PATENTED 1905 











= 300% 
| PROFIT to dealers selling 

|  Morton’s Crystal 
Odorless Typewriter Oil 


Finest Made 
Sample and prices on application 


MORTON MFG. CO., LOUISVILLE, n. | 























THE “MODERN” DUPLICATOR 
2 MODELRY ae cate F I " 4 . Prit . 
ety , ¥ it - ] 7 . : 
‘ Pen, | 
I $ t ‘ 





Mirs., 339 Fifth Ave, Pittsburgh, Pa. 


G. Durkin, Reeves € Co., 





DON'T BUY PASTE 


That will dry up on your shelves 
and become a total loss 


~TRY— 
= Commercial Photo-Desk 
Paste 


Commercial Peerless 
Mucilage 


They have no equal and which ‘‘We Guarantee.” 






r. 
Lf 
4 


a I P 


Write jor lilustrated Catalog and Price List 


| The Commercial Paste Co. Columbus, Ohio 











RIBBONS and CARBON PAPER 


Contracted supplies in large or small quantities 
PLAIN and DECORATED Boxes 


SNELLING & SON, “"i{24¢rau" © 


$0. BROOKLYN, N., Y. 
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“EXGMANGE. 


Largest Wholesale Dealers in 
Second-Hand Typewriters 


in the United States 








The Trade Supplied in 
Any Quantity 
at Lowest Prices. 


Send for Net Price List. 








General Typewriter Exchange 
243 Broadway, New York 

















No other publication offers itself as a means 
of assisting the present typewriter man to ac- 
quire the future knowledge that will bring him 
success, as does OFFICE APPLIANCES. 


More men, and good ones, too, have changed 
their positions in the typewriter business within 
the past year than in any other year in the 
history of the business. Why? 








BLIGKENSDERFER 


Visible Writing 
Unlimited Speed 


Automatic Printing 
Automatic Key Release 
Automatic Line Spacing 
Automatic Control of 
Carriage 
Automatic Tabulating 
Automatic Margin Lock 
Automatic Increase of 
Power for Manifolding 
Strength and Durability 


New York, 
240 Broadway. 












An Entirely Automatic Typewriter. 


The Blickensderfer Manufacturing Company 


Executive Office and Factory, Stamford, Conn. 


Philadelphia, Pa., 
709 Chestnut Street. 


TYPEWRITER 


Permanent Alignment 
Back Spacer 
Decimal Tabulator 
Uniform Impression 
Free Carriage 
Direct Inking 
interchangeable Type 
Beauty of Work 
Light Touch 
Interchangeable Carriages 
(aay length) 


Catalogue upon request. 


Chicago, IIL, 
277 & 279 Dearborn Street. 











WAN TS 


advertisements are received for 
this column at 10c a line of six words, with mini- 
mum charge of 50c each. Only legitimate adver- 
tisements received, and only those relating to trade 


NOTE—Want 


necessities—‘‘wants,"’ “‘for sale,”’ “exchange,” etc. 
WE CAN USE ONE OR TWO good typewriter 
repairmen Knowledg« f adding machines an ad 
vantage Pleasant shoy regular hours; delightfu 
ity and good wages \ddress, stating salary ex 
pected and give ret nees, Fielder & Allen Cx 


Atlanta, Ga 
~ SALESMEN WANTED 


is to earn $200 a nor 


who know what it 
and unde 


Men 
ind upwards 


stand “Systems i icquainted with bookkKeep 
ng For the right men the is a good chance with 
a live company Salary and commission, or either 
Address Geo. C. Russ« ) Broadway, New York 
MANAGERS WANTED The largest dealers ir 
ill makes of typeswriters in the world are desirous 
ot opening up several branch offices throughout th 
ountry, and ha positions for several good man 
igers Good salary and opportunity for the right 
mer with a knowledge of typewriters and ar 
trustworthy Address Mr. Garfield, care Office Ap 
pliances, 265 Broadwa New York 
WANTED—CITY SALESMEN—An experienced 
and capable city salesman wanted for high-class 
printing, stationery ind modern office devices 
Must have good record and be a worker. Address 
Wisconsin, care Office Appliances, Republic Bldg 
Chicago 

SALESMEN WANTED to sell the “Stearns” Visi 
ble typewriter in the best territory in the United 
States Give experience Bacon Brothers, Seattle 
Wash 

TYPEWRITER BUSINESS FOR SALE. 

tusiness established eight years in Ohio city of 
400 000 will be sold reasonable on account of Il! 
health. Do genera! repairing. Clears over $50 
weekly. Good stock on hand Only one competitor 
in town. Store well located on ground floor. Rent 
cheap For particulars address BARGAIN, care 
Orrice APPLIANCES, Republic Bidg., Chicago. 

FOR SALE—A ‘Typewriter Exchange business in 
one of the best cities of the Central States. Only 


institution of kind in State. Offers a first class op 
portunity. Good reasons for selling. Address JUDI- 
CTIOUS, care Orrice APPLIANCES, Republic Bldg., Chi 
cago 


WANTEI»— First typewriter salesman tft 
sell standard visible machine Remuneration in sal 
ary and commission With your answer also pleas« 
send names of your last employers and your sales 
record Address I[. X. I care OFFICER APPLIANCES 
Republic Bidg., Chicago, Ill 

CALIFORNIA OPPORTUNITY—A salesman and 
manager of many years’ experience, who lost “his 
all” in the fire, is desirous of representing eastern 
manufacturers of office appliances in San Francisco 


conversant with typewriters, adding 
machines, cash registers, office furniture and specia! 
ties Highest references furnished. Address MAN 
AGER-SALESMAN, care Orrice APPLIANCES, 
lic Bldg., Chicago 

SALESMEN WANTED—A new company about t 
market a modern “front stroke” visible writing type 
writer and combination adding machine desires to 
correspond with first class representatives for future 


territory; well 


Repub- 


engagement Only the best of men need reply 
Good salary and a world wide opportunity for 
hustlers. Address particulars to ADDING-TYPE- 


WRITER, care APPLIANCES, Republic Bldg., 


Chicago, Ill. 
STATIONERY 

WANTED—American 

correspond with the 


OFFICE 


AND OFFICE SPECIALTIES 
manufacturers are requested to 

Vereinignste Spezialgeschafte 
(United Specialty Company for Office Appliances) 
Taunesstrasse 24, Frankfurt-a-Main, Germany. Wi! 
helm Beller, Manager. American references are Fiege 
Desk Co., of Saginaw, Mich. 7-06 

HOW MANY TYPEWRITER REPAIRMEN AKE 
THERE in the U. S.? We are getting up a Repair 
men’s Directory. Send in your name and addresses 
boys, and when completed you can secure a copy of 
the directory at cost. Send names to “TYPEWRITER 
REPAIRMEN,” 609 Postal Telegraph building. Chi 
eago, TI! 

REPAIRMEN WANTED—Several 
repairmen wanted for New York City. 
permanent positions. Give experience. 
FIELD, care Orrice APPLIANCES, 
New York City. 


;-WANTED- 


e can furnish PERMANENT 
EMPLOYMENT to reliable 
furnish Ai 


Ribbons 


good all round 
Good pay and 
Address GAR 
265. Broadway, 


young men who can 


references 
and Carbons to 


INDELIBA MFG. CO., (Inc.) 
Rochester, N. Y. 


our 


| 
selling 
Ss 


( fnces 
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lf you could only add a column 


gures with absolute accuracy in one-half the time that you now can; if you could multiply accu- 
ix times as fast as you now can, or divide accurately four times as fast as you now can, wouldn't 

in some ethi ng to you? How much would it mean in your office? Wouldn't your value to your 
yer be tremendously increased Just suppose, for instance, that you could extend your office 
id them, as well as the incoming bills at a saving of fifty per cent, 


f 
St 





of you want to know just what your increased efficiency would mean, try a Comptometer. It's 


nd takes all the drudgery out of work. 
For Multiplication of Any Kind : 


pert rT 
ther known 1 1 
: ’ = } 


fraction nd to 


tom is truly a triple blessing; because it cuts the time of the most 

= ntal computer two thirds; makes hard work a pleasure, and insures accu- 
1 child can learn to multiply accurately and rapidly inten minutes. From 

ng railroad tonnage, there is absolutely nothing that can compare with it. Nota 

in time sa earn its pr n afew weeks. That is why the United States Government uses hundreds of Compto- 

e Chicago Carnegie Steel ¢ Pittsburg. Pa Chey do all their multiplying on it; their adding and dividing also. 
rs, in all | line m the smallest to the largest, both for commercial and engineering computations. 


A Good Calculating Machine : ter satisfaction and saves more money than almost any other modern invention. Saves 


me and headaches, too. The best is not necessarily the most expensive, neither is it a toy, 


The Hartford Fire Insurance Co., which uses six Compto The Western Electric Co , New York, writes: Meyer Bros. Drug Co., St. Louis, Mo., writes: 
meters, writes: " 4 


ny ¢ nat 


r twenty Compt eters in use i t “We use the Comptometer exclusively in our billing 

We have expe ented with most a department: whilst we have other adding machines in 

tiplying machine the market different departments, ninety per cent of our additions 

g depar e to the | that f all-a i are made on the Comptometer. A great time saver, 
1} f k the t eter t bye H ‘ iting work accurately and promptly." 


For Absolute Accuracy * snsianiicsh eatentatiead. ant. tic “ee 


mae OMETER 
MODEL $150 
, r own busine end for lite ‘rature and trial offer. Sent, express prepaid, 


iys’ trial to responsible parties. 


ciara ae wo FELT @ TARRANT MFG.CO. 


50 @ 56 Illinois Street, CHICAGO 





























7 VETTER PERPETUAL 
# SECTIONAL CABINETS 


@ The sectional cabinet for filing correspondence, card systems, reference books, etc., 


has come to be a part of the office equipment. The vital question is "what kind?" 

















KY 








@ Sectional cabinets are excellent only if properly made. Nothing will give more 
trouble than improperly constructed sections. For many years the Vetter Desk Works 
refused to go into the making of sections because no way was found to build them so 


that time and the weight of their contents would not warp them out of commission 


@ Having devised an entirely original method of construction we offer a most 


complete line guaranteed to give permanent satisfaction 


and unlimited service. The choicest woods are selected 





and the finish is excellent. 


DEALERS WANTED in every Write for Catalogs 
city to handle our toe a ~6U WETTER DESK WORKS 


velops as soon as you are in 148 River Street 


position to fill orders in your 


territory. ROCHESTER s« NEW YORK 
— 
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IF YOU WOULD SAVE MONEY. LET US SHOW YOU HOW! | 


>» 


THAT IS OUR : 
BUSINESS € 
SAVING MONEY” 
FOR 
EMPLOYERS 
OF LABOR 


WE CAN CUT 
YOUR COST 
OF PRODUCTION 
AND 
ECONOMIZE 
YOUR PAY ROLL 


a TTTan 
} ” 


illie. 





ad 


— a 
cal 


ab eanenel 
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THE INTERNATIONAL ROCHESTER CARD TIME RECORDER i 


And the Rochester Card System of time and cost keeping so systemize your expenditures for labor that you get full 
to work diligently until quitting time and to 


value for all you pay out. They force your employes to be on time, 
produce required results, or give a good reason why not. They save time, labor and money and stop disputes. = 

\ 34 
within a few weeks and then earn money for you for a busine ss lifetime. Let us show you how! Our pea 
booklets ‘‘Cost Cuts that Swell Profits’’ and ‘‘Factory Cost Kee ping’’ will point out the way we do it. May we $s 
mail you copies? They are free! Now? S 







International Time ueeia. Uo., 191 Water St., . Binghamton, N Y. | S 





DELAYS, ERRORS. a 


Time, Money, Labor Saved. Promptness, Carefulness, Accuracy Enforced 


BY USING A STANDARD TIME STAMP - 













ban 3 regres) 
weber ae; aoe’ Se) 
Yngee 3 inl mY 


ae 





The only dependable, durable, absolutely accurate, mechanically perfect time stamp on the market today. 7) 
THE STANDARD TIME STAMP 
S 
Prints automatically in plain, indelible type the i 
exact minute, hour, a. m. and p. m., day, month ORDERED ‘ 
and year that each transaction occurs. It cannot be J, B. RUSSELL & CO. 
tampered with. Its record is unerring. It is invalu- BANKERS 


able in all places where a record of time is essential. 


IT LASTS A BUSINESS LIFE TIME 
BECAUSE 46 WALL STREET 


NEW YORK. 


WAY19 1 41 Pm (906 


it is built of the toughest tool steel by skilled 
workmen under technical experts’ supervision. ‘The 
clock has the best marine movement manufactured. 














Our booklet, “A Question of Time,‘ tells all about its merits and its uses. May we mail you a copy? 


international Time sana i 191 Water St., ‘. Binghamton, N.Y. 














